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THE BIG GAME IS IN THE WAR BOWL! 


THE WAR BOWL GAME started for us on December 7th, 1941, when 


Japan made the opening kick-off at Pearl Harbor. Our Team, caught of 





guard, was thrown for a terrific loss on the one yard line on a hard tackle 
by Tojo, the Jap quarterback. A number of our star players (war ships and 
planes) were injured, some seriously, on this first play and were taken from 
the game. What our team lacked in experience was partially offset by thei: 


determination to win. Besides, our opponents’ strength and plays had been 





studied by our scouts in their games with China. 


We have had a hard time getting beyond our twenty yard line but the 
stout defense put up by our line at Wake, Midway and Bataan has kept the 





score down. We did manage to pull a surprise when halfback Doolittle 

tossed a long forward pass to our Bomber End who ran the ball to the Jap 
goal line where he dropped the ball. The Japs again took the ball and lost it on DOWNS (their fleet) in mid-field 
(Solomons). It was at this point our Fleet halfback (San Francisco) charged thru the center of the Jap line in a surprise 


play, knocked would-be tacklers down, and was finally stopped after picking up considerable yardage. 


In the meantime, the President of our school called upon the Alumni (you and me) to lend a little more support 
to the team. He explained that money was needed to replace a number of players (ships—tanks—planes) who had 
graduated or who had been injured. The Alumni is responding thru purchases of war bonds and stamps but since the 
opponents are stealing men from other schools (part of the French fleet—also men and women from conquered countries 


to work in factories) we must put everything we have behind our team to win. 


Our second team got off to a fine start in Africa. It seems that the aerial attack of the Nazi team has been 
clicking but you can bet that our quarterback will soon solve this and perhaps pull the old Statue of Liberty play or 


one of our hidden ball tricks on them. 


On the home front—as in football—we cannot afford to become over-confident. Another thing we must remember 
—in football there are time out periods—but in this game of war, we, on the home front, cannot take any time out— 
we must keep going. There are no substitutes to take our place in industry when we are ill or meet with an accident. 


So, this means that each and every one of us will have to be a Sixty Minute Man and play until the game is over. 


Let's give our team 100°/, support so that they may gain permanent possession of the cup of “Liberty and Justice 


. 
for all men”. sn 
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FREDERICK W. FISCHER, Pittsburgh, Po. 


Firemen's Insurance Company of Newark, N.J. Milwaukee Mechanics’ Insurance Company 
Orgonized 1855 Orgonized 1852 








The Girard Fire & Marine Insurance Company 
Orgonized 1853 


National-Ben Franklin Fire Insurance Company 
Orgonized 1866 


The Concordia Fire Insurance Co. of Milwaukee 
Orgonited 1870 


Pittsburgh Underwriters - 


* * * * 


Western Department 
120 So. LaSalle St. 
Chicago, Illinois 


Ill John St. 





Foreign Department 


New York, New York 


Royal Plate Glass & General Ins. Co. of Canada 


Organized 1906 


The Metropolitan yaaa Insurance Co.of N.Y. 


onize: 


Commercial Casualty Insurance Company 
Organized 1909 


Keystone Underwriters 


HOME OFFICE 10 PARK PLACE - 


Canadian Departments 


465 Bay St., Toronto, Ontario 
404 West Hastings St., Vancouver, B. C. 


* BUY WAR BONDS « 
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NEWARK, NEW JERSEY * * * * 


Pacific Departmer’ 
220 Bush St. 
San Francisco, Ca 


Southwestern Dept. 
912 Commerce St. 
Dallas, Texas 
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} Justice a . w/a There was plenty of time to save the plant . . . even 
iu) after the flames caught the edge of that puddle of oil. 
bh. Po But someone hit the blaze with a water stream. Ten 
ilies minutes later you could see the flames all over town. 
In your shop you should have men who can handle ex- 
tinguishers . . . who can pick the right one when fire strikes. 
5 = Training provides the answer. The best training is a well- 
: a run demonstration, where men see extinguishers in action, 
learn how to use them. 
Walter Kidde & Company is preparing a booklet—“How 
to Teach Fire-Fighting.” It tells how to handle demonstra- 
- tions effectively, how to set up fire tests, how to explain 
E ; : ae extinguisher action. Write now. We'll mail you a copy. 
Walter Kidde & Company, Inc. 
346 West Street Bloomfield, N. J. 
Yepartmer 
Sush St. 
cisco, Cal. cs 
Kidde 
































STOCK QUOTATIONS 


Closing Bid Prices 


Furnished through the courtesy of The First Boston Corporation 


1943 Range Feb 
High Low 27,19 
Aetna Casualty & Surety Company ....... 140 35% 136 
Aetna Insurance Company ................ Ay 49% 54 
Aetna Life Insurance Company ........... 333 28% 331, 
Agricultural Insurance Company ......... 71% 66 11h 
American Alliance Ins. Company ......... 225% 195, 1. 
American Casualty Company .............. 10% 9% 105 
American Equitable Assur. Co. ........... 18% 16 18y 
American Home Fire Assur. Co. .......... 8% 5 Sl, 
American Ins. Co. (Newark) ...........e0. 14% 1354 14a 
American Re-Insurance Company ......... 49%, 4614 493, 
American Reserve Ins. Company .......... 14% 103% Mk 
American Surety Company ................ 44 521 53 
Automobile Insurance Company ........... 39 oa) 38u, 
Baltimore American Ins. Company ........ 7% 6% An 
Bankers & Shippers Ins. Company ........ 78 68 7 
Boston Insurance Company .............. 555 25 535 
Camden Fire Ins. Association ............. 21% 185% 4 
Carolina Insurance Company .............. 30 26 30) 
City of New York Ins. Company .......... 16% 154 153, 
bo that hi | en air Gen'l es i etadehene nash 32 27% 32 
es Yontinental Casualty Company ............ 36% se 36 
an that for sacrifices aginst catastroP Continental Insurance Company .......... 434 40% 43 
vinced e secure ag " Eagle Fire Insurance errr 1 a 1 
: families -_ them forever: Employers Reinsurance Corp. ............. 47 44 464, 
small, \d smash \\ Excess es SR. OE MINE cc cccactcussacas 7% 7 7 
h rwise - C Chourchi . Federal ERSUFANGE COMPORY 2206 cccccccvcce 42% IT 5G 42 
which otne Winston ” Fidelity & Deposit Co. of Md. ............ 130 128 14 
H n. Fidelity-Phenix Fire Ins. Co. .............. 4516 42 451 
\ Fire Assoc. of Philadelphia ............... 60 5214 60 
Fireman’s Fund Ins. Company ............ 78 721 78 
ally: ‘- “ ‘ ’ Lac : 
conomic Firemen’s Ins. Co. (Newark) .............. 11% 5x 10% 
ity soundly and e 4 agents Franklin Fire Ins. Company iiwenoced eens 29 27% 285, 
id this secur a holders an General Reinsurance | ER errr 441% 42%, 4 
To prov! e to policy sce © Gibraltar F. & M. Ins. Co. ............000- 17% 15% 16% 
can offer ntious serv! Glens Falls Insurance Company .......... 4114 37% 41, 
Pearl Amer! x and conscie Globe & Republic Ins. Company .......... 914 7% 8% 
‘led experience Globe & Rutgers Fire Ins. Co. ............ 10% 5% 10, 
the skille sagtion- Great American Insurance Co. ............ 28% 26% 281, 
: id organiz Halifax Insurance Company ............... 11% 1 1h, 
its nationw! Hanover Fire Insurance Company ........ 2614 3% 
LTD. Hartford Fire Ins. Company .............. 9416 9014 By 
MPANY, Hartford Steam Boiler Inspec. & Ins. Co. 47 41 464, 
ANCE N Home Insurance Company ...........s-+6- 291% 28 24, 
EARL ASS & MARI Homestead Fire Insurance Company ...... 145% 134% 144 
P FIRE Ins. Co. of North America ..............04. 74 69% 3 
EKA-SECUR Jersey Insurance Co. of N. Y. .......eceees 36 2914 354, 
EUR ANC ce) PAN Knickerbocker Ins. Company ............. 85g 6% Sy 
1 SUR. ANCE COM Maryland Casualty Company .............. 5 3% 45 
RE! UR Mass. Bonding & Ins. Company ........... 70 65 6, 
MONARCH Fi a pig acm” a eeccccecoccene 47 423% 47 
Merchants & Mfgrs. Fire Ins. Co. ........ 7% 5% 7 
EW YORK National Casualty Company .............. 25 22% 44 
R St .. N National Fire Insurance Company ........ 60% D4le i 
{ RECTO National Liberty Ins. Company ........... 1% 65g % 
: 19 re) National Union Fire Ins. Company ........ 173 158 170 
§ CINCINNATI. . New Amsterdam Casualty Company ...... 245% 21% 24s 
i Carew Tower New Brunswick Fire Ins. Company ....... 31% 283% 314 
LAND. oO. \4\7 New Hampshire Fire Ins. Company ....... 43% 40% 44 
: CLEVE s\ding New York Fire Insurance Company ...... 13% 11% 4 
' 314 Bulkley Bui CHICASO 4 Northern Insurance Company ............. 92% 83% #2 
WwW Jackson Blvd. North River Insurance Company .......... 25% 221% 2's 
ELPHIA. PA. 175 ’ Northeastern Ins. Co. of Hartford ........ 41, 3 44 
PHILAD Street Northwestern National Ins. Co. ........... 138 128 138 
525 Chestnut co Ohio Casualty Insurance Company ........ 20% 19 1 
N FRANCIS Pacific Fire Insurance Company .......... 97% 95 vi 
SA h Street Pacific Indemnity Company .............. 42% 3858 as 
200 Bus Paul Revere Fire Insurance Co. .......... 2356 20% pa 
Phoenix Insurance Company ............+. 87% SO% I 
Preferred Accident Ins. Company ......... 154% 13 | 
Providence Washington Ins. Co. ........... 33% 31% 3 
Reinsurance Corp. of New York .......... 4% 45% 4 
Republic Ins. Co.—Dallas ................ 24% 23% = 4h 
Rhode Island Insurance Company ........ 5 45 Ms 
St. Paul F. & M. Ins. Company ........... 272 259 ail 
Seaboard Surety Company ................ 46% 42% # 
Security Ins. Co. (New Haven) ............ 3656 351% airy 
Springfield F. & M. Ins. Company ........ 124% 121 1s 
Standard Accident Ins. Company .......... 60% mM ale 
Travelers Insurance Company ............ 438 414 48) 
U. 8S. Fid. & Guaranty Company .......... 32 29% as 
: ee | U. 8S. Fire Insurance Company ............ 51% 4714 ay 
j U. S. Guarantee Company ............0.00. 82%, 79% als 
sii aetna ai ~ ~ Bsn aol Westchester Fire Ins. Company ........... 83% 30% alt 
——_—_—~— ee 
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BEST’S STOCK INDEX 


er Teer) over 6cat ecet = 2063 ocet seer reer 
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* Based on Standard & Poor’s daily stock price indexes of 50 industrial, 
20 railroad and 20 public utility stocks combined. 


Casualty Fire 
1943 1942 1943 1942 
eee 326.7 287.8 185.7 183.0 
Ser 327.5 282.6 189.0 173.2 


LTHOUGH general security prices continued their 

upward march in February at an accelerated pace, 
insurance stocks moved forward more slowly, the cas- 
ualty shares recording only fractional gains and the 
fire stocks up less than 2% for the month. The fire 
index now stands at its highest point since 1936 and 
considerably above the same period last year. The cas- 
ualty index established a new high of 327.5 as against 
282.6 at the end of February, 1942. 


Fire Stocks 


Among the fire issues, American Reserve showed the 
largest percentage gain, up 12%, which coupled with 
its 22% gain in January brought it to $14% up nearly 
four points from the year end. Next largest gains were 
9% for Merchants Fire and 8% for Knickerbocker. 
Leaders on the down side were Westchester, Hanover 
and U. S. Fire with losses of 6%, 5% and 3%, re- 
spectively. 


Casualty Stocks 


Maryland Casualty gained half a point putting it in 
the lead percentagewise for the third consecutive month. 
Massachusetts Bonding, which showed no change in 
January, was up 7% in February followed closely by 
Hartford Steam Boiler and New Amsterdam, each up 
6%. U.S. Fidelity and Guaranty was off 5% followed 
by Great American and Seaboard Surety, each down 


YJ 
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and assured for more than 
233 years has earned the SUN 
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THE LENGTH OF THE LINE a 


are 

MEASURES THE LOSS OF GOODWILL | * 

is 1 

and 

@ In front of a counter, outside an office door, mak- __ picture of where administrative action is needed. | yy, 
ing application for service, Americans everywhere Need for prompt action is flashed automatically by J jng 
are standing in line. They’re doing it because they the visible margin signals, resulting in a minimum J nes 


realize they have to. They’re doing it but they’re of lost executive motion. Kardex has enabled thov- J ticu 
not liking it. Slowness and inefficiency of operation sands of organizations to meet the problems of J "1% 
due to lack of help are placing in jeopardy the most __ insufficient help. Let Kardex do the same for you! J "™ 


one eoaee a ; the 
valuable asset a business can have—the goodwill of A Remington Rand Systems and Methods Engi) yea 


its customers. : : 

neer is ready to serve you. He and his associates} ™ 
Key executives all over the country have met this have installed Kardex Systems that have success- ” 
vital problem of manpower shortage. They've met fully met an infinite number of record control a 


it and they’ve licked it with Kardex visible record problems. Call your nearest Remington Rand office J bus; 
control systems. For Kardex is designed not only today for his competent counsel and assistance! J wis 





for efficient maintenance of important records, not fute 

only to place at your fingertips a clear, predigested : ; : ny 

picture of operation progress, but to do that job Kardex 1s now avatlable ance 

with greatly curtailed or inexperienced help... <n finely constructed, smart incl 

easily, rapidly, accurately! And that all adds up to appearing wood cabinets sub) 

better service! ; Phi 

: designed for permanent use. ni 

In the field of Insurance, Kardex has meant a fuller ; °° trib 

gad Kardex employs no critical Ton 
utilization of inadequate, untrained help. In premium Mh 

. >) ad 9 2°. S 

accounting, mortgage control, and agency records, 47 materials, may be had 

Kardex presents to the executive a concise, graphic wvthout a priority rating. the 

uph 

: pres 

FACT-POWER .... exclusive with Kardex, means vital facts are signalled | title 

for instant selection, assuring prompt and accurate administrative action. | sxx 

sura 

REMINGTON RAND | :: 

' the 

who 
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#** Tn the December issue, we ran an editorial on 
insurance company taxes under the new tax bill and 
pointed out that, although the industry as a whole 
would not be hit so hard as many other industries, taxes 
would be very burdensome to many companies because 
of the provisions of laws under which certain reserves 
are calculated. Federal income and excess profits taxes 
are being treated in so many different ways in the 
annual statements that we feel some further explanation 
isin order which is included in the editorial Statements 
and Taxes, on page 13. 


#kk Once each year some of the chief executives of the 
insurance companies comment on the condition of busi- 
ness generally and their own field of insurance in par- 
ticular in their annual reports to stockholders. Opera- 
tions of companies in the first year of war and the 
many problems arising therefrom have made some of 
the comments unusually interesting and constructive this 
year. With the thought that many of our readers would 
not have ready access to these comments, we present 
selected paragraphs taken from the annual reports of 
anumber of companies. We wish there were space for 
longer extracts from these acknowledged leaders of the 
business because they bring out sidelights that are other- 
wise overlooked which explain past trends and point to 
future developments. 


#tk The importance of social insurance to the insur- 
ance industry cannot be overlooked. Last month we 
included several articles dealing with this important 
subject and the lack of any crystallized insurance view- 
point on the subject is emphasized by their diversity. 
This month we present two important additional con- 
tributions to the discussion of this subject—the first. 
Compulsory Health Insurance on page 17, is a brief 
summary of an analysis and appraisal of the present 
movement published by Northwestern University ; and 
the second is a particularly strong appeal for action in 
upholding private enterprise made by the executive vice 
president of the New York Board of Trade under the 
title Beveridgism—Born, Bred and Buried, on page 29. 


**k Unquestionably, the most important factor in in- 
surance is the policyholder, too often the forgotten man. 
In this issue, on page 19, a Buyer Views Insurance in 
the person of an executive of a large department store 
who is also president of an organization of insurance 
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buyers who have banded together for the purpose of 
discussing common problems, exchanging opinions and 
experiences and thereby working toward sounder solu- 
tions of insurance problems. 


*** Tast month we ran an article by an economist who 
spent five years in England studying the effects of war 
on business and the economic system under the title 
After the War. Demands for copies of this outstanding 
article have been so great that we have reprinted it in 
pamphlet form. Prices are 25 for $2.00, 50 for $3.50 
and 100 for $6.00; special discounts on 1,000 or over. 
This month we have secured an additional article on 
economics dealing with the “third front” right here at 
home, the “payroll front or purchasing power front” 
which is threatening our economy with inflation. The 
insurance industry and everyone in it has a vital stake 
in this country and it is our duty to ourselves and 
country to become interested in these dangerous trends, 
fully discussed under /nflation—Post-War Outlook, on 
page 23. 


*%*kx Speaking of duties, we in the insurance business 
are charged with selling war damage insurance. Much 
has been said about the sale of such insurance through 
the fire companies but so far little has been available 
concerning War Damage Insurance on Money and Se- 
curities. The article on page 27 outlines what it is and 
how to sell it. Take a look at the manpower or prospect 
field, the surplus income or buying field and the best 
methods of insuring war and essential industry workers 
in A. & H. Prospects, on page 33. 


*#** The purchase of consumer goods and services of 
American civilians in 1943 is expected to drop 10% to 
15% below such purchases of 1942, and production of 
such goods and services is expected to drop 15% to 
20%, indicating that the balance must come from in- 
ventory. Further particulars outlined by the Office of 
Civilian Supply under the title Consumer Goods Out- 
lcok appear on page 39, 


***x The 29th annual report of the New York Com- 
pensation Insurance Rating Board, which covers topics 
such as state supervision, interstate rating and other 
activities, is outlined on page 43. On page 46, through 
the courtesy of the National Council on Compensation 
Insurance, we present a table showing the Marimum 
Compensation Benefits payable in each state. 


***x The Safety and Insurance Section this month is 
devoted to an article by Paul V. McNutt, chairman of 
the War Manpower Commission, outlining the accident 
prevention task and other problems under the title 
Conserve Manpower, on page 55. 


xxx There has been considerable interest in the suit 
which was brought against the Liberty Mutual Insur- 
ance Company asking for the return of all accumulated 
surplus during the five-year period the plaintiff had been 
an insured. As this is a very interesting and important 
subject to both stock and mutual carriers, we present 
the opinion on page 71. 





12 East Grand Avenue 


The producers who are Writing 


The Business Today— 


must be ahead of the crowd 


Today's keen competition, rapidly 
changing conditions, and equally rapid 
changes in underwriting forms, rules 
and rates, demand an alert, active and 


well-informed mind. 


They also demand a daily source ot 
insurance information and other busi- 
ness news, brought directly to the pro- 


ducer’s desk each morning. 


The agents and brokers who are writ- 
ing the business in the Middle West 
today are reading the insurance page 
and other news in the Chicago Journal 
of Commerce because they find it in- 
dispensable. There is no other way 
for them to keep posted daily on cur- 
rent insurance trends and business 
changes. 


Chiraga Journal 
of Commerre 


“All the News a Busy Man Has Time to Read” 





Chicago, Illinois 





COMPANY DEVELOPMENTS 


SUMMARY of the insurance company developments 
throughout the United States and Canada in recent months 
appears hereafter. This summary includes notices of examina- 
tions conducted, and also new, licensed and retired companies, 


CALIFORNIA 
Licensed 
Washington Fire & Marine Ins. Co............. St. Louis, Mo, 
FLORIDA 


Licensed 


Pacific Employers Insurance Co. ........... Los Angeles, Cal. 
IOWA 
Licensed 
British & Foreign Marine Ins. Co., Ltd. ...Liverpool, England 
Interstate Insurance Company...............-- Newark, N. J. 
Thames & Mersey Marine Ins. Co., Ltd. ... Liverpool, Fngland 
KANSAS 
Examined 
Farmers Alliance Insurance Co. ......... McPherson, Kansas 
MAINE 
Licensed 
Interstate Insurance Company ................. Newark, N. J 
MARYLAND 
Incorporated 
Mutual Rural Casualty Ins. Corp. ............. 3altimore, Md. 
oe ee eee Sree Baltimore, Md. 
MASSACHUSETTS 
Licensed 
Employers Mutual Fire Ins. Co. ............... Wausau, Wis. 
Examined 
Allied American Mutual Fire Ins. Co. .......... Boston, Mass. 
Electric Mutual Liability Ins. Co. ................ Lynn, Mass. 
Employers Fire Insurance Co. ................. Boston, Mass. 
Federal Mutwel Fire tne. Co. ...........0ccccscces Boston, Mass. 
Newburyport Mutual Fire Ins. Co. ...... Newburyport, Mass. 


MICHIGAN 
Licensed 
Potomac Indemnity Company ............... Philadelphia, Pa. 
MINNESOTA 


Licensed 


Pice fosurance Pxchan@e ........0.sc0cses0 Los Angeles, Cal 
Interstate Insurance Company ................-- Newark, N. J. 
MISSOURI 
Examined 
Midwestern F. & M. tas. Go. 2... cece cnnscess St. Louis, Mo. 
Washington Mutual Fire Ins. Co. .............St. Louis, Mo. 
NEVADA 
Licensed 
Granite State Fire Insurance Co. .......... Portsmouth, N. H. 
Pacific Employers Insurance Co. ........... Los Angeles, Cal. 


NEW YORK 
Licensed 
Pennsylvania Threshermen & Farmers’ Mutual Cas. Ins. Co. 
Harrisburg, Pa. 


Wm. Penn Fire Insurance Company ........ Philadelphia, Pa 
Examined ; 
American and Foreign Insurance Co. ...... New York, N. Y. 
Ashford Mutual Fire Insurance Co. .......... Machias, N. Y. 
British & Foreign Marine Ins. Co., Ltd. ...Liverpool, England 
Butternuts Town Coop. Fire Ins. Co. ...... Gilbertsville, N. 


Chautauqua County Patrons Fire Relief Assn. : 

Jamestown, N. Y. 

City of New York Insurance Company ....New York, N. Y. 

Frontier Coop. Fire Ins. Assn. ........ No. Tonawanda, N. Y. 
General Accident Fire & Life Assur. Corp., Ltd. 

Perth, Scotland 


German Mutual Ins. Co. of Wayland ...... Perkinsville, N. } 
Liverpool & London & Globe Ins. Co., Ltd... Liverpool, England 
Maritime Insurance Company, Ltd. ........ Liverpool, England 
North British & Mercantile Ins. Co., Ltd. ....London, England 
Ocean Marine Insurance Company, Ltd. .....London, England 


Ontario County Alliance Mutual Fire Relief Assn. : 

. Canandaigua, N. Y. 
Paul Revere Fire Insurance Company ......... Buffalo, N. Y 
Queen Insurance Company of America ......New York, N. Y 
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Reliance Marine Insurance Company, Ltd...Liverpool, England 


Royal Insurance Company, Ltd. ........... Liverpool, England 
Thames & Mersey Marine Ins. Co., Ltd. ... Liverpool, England 
OHIO 
Licensed 
American Mutual Reinsurance Co. .............. Chicago, IIl. 
British &Foreign Marine Ins. Co., Ltd. ...Liverpool, England 
Unity Fire Insurance Corp. ................New York, N. Y. 
Examined 
Farm Bureau Mutual Automobile Ins. Co. ....Columbus, Ohio 
Farm Bureau Mutual Fire Ins. Co. .......... Columbus, Ohio 
Ohio Farmers Indemnity Company ............... Leroy, Ohio 
Ohio Farmers Insurance Company .............. Leroy, Ohio 
OREGON 
Examined 
Farmers Fire Relief Association ..........Sublimity, Oregon 


PENNSYLVANIA 
Examined 
Dauphin County Mutual Fire Ins. Co. ......... Penbrook, Pa. 
Heiax Mutual Fire Ins, Co. ....0.0.ccscccccece Halifax, Pa. 
RHODE ISLAND 
Licensed 
Interstate Insurance Company ................. Newark, N. J. 
Vigilant Insurance Company ............... New York, N. Y. 
SOUTH CAROLINA 
Licensed 
Federal Mutual Fire Insurance Co. ............ Boston, Mass. 
SOUTH DAKOTA 
Licensed 


American Casualty Company «oo. sccccccccccccces Reading, Pa. 
WYOMING 
Licensed 
Citizens und Mutual Fire Ins. Co. ........ Red Wing, Minn. 
CANADA 


Manitoba 
Licensed 
Globe & Republic Ins. Co. of America ...... Philadelphia, Pa. 
ONTARIO 
Licensed 
sritish Aviation Insurance Co., Ltd. ........ London, England 


MONTHLY FIRE LOSSES 


IRE losses in the United States were off to a good 

start in 1943 with the estimated total for the first 
month being about 5% under the average January losses 
over the past decade. The estimated figures prepared 
by the National Board of Fire Underwriters showed 
January fire losses at $27,733,000, a decrease of $7,- 
832,000 or 22% from losses of $35,565,000 in January, 
1942, The January losses also showed the substantial 
(ecrease of $8,736,000, when compared with losses of 
$36,469,000 in December, 1942, which was the highest 
monthly total since February, 1933. 

A comparative table of fire losses for the past three 
vears follows: 





1940 1941 1942 1943 

January .... $36,260,650 $26,470,000 $35,565,000 $27,733,000 
February ... 34,410,250 26,102,000 30,819,000 
March ...... 29,788,800 31,471,000 30,505,000 
aa 26,657,190 29,330,000 27,960,000 
| [ea 23,446,590 25,637,000 23,233,000 
June ........ 19,506,000 24,943,000 22,410, 000 
| ae 20,322,800 23,698,000 21,000,000 
August ..... 20,722,100 24,122,000 19,680,000 
September .. 21,198,000 24,668,000 20,443,000 
October .... 22,091,140 30,833,000 22,621,000 
November .. 23,449,000 23,822,000 24,144,000 
December ... 28,617,000 31,261,000 36,469,000 

Totals .... $306,469,520 $322,357,000 $314,849,000 
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Experienced co-operation 
on 


CUSTOM-BUILT 
POLICIES 


Agents will find the background and 
facilities of Indemnity a valuable aid 
in the preparation of custom-built pol- 
icies for unusual risks. This Company 
was a pioneer in developing individual 
contracts to cover complex or unortho- 
dox hazards, in accordance with pol- 
icyholders’ wishes. 


Bring your out-of-the-ordinary risks to 
Indemnity where experience wil! help 
you draft the proper kind of policy, 
and one which is short, simple, and 
rated on a basis most convenient to 
the policyholder’s accounting system. 


SURETY 


CAPITAL $2,500,000 


INDEMNITY 
INSURANCE COMPARY 
OF NORTH AMERICA 


PHILADELPHIA 


and its affiliated companies write practically 
every form of insurance, except life. 


Service Offices located in principal cities. 


Complete nation-wide Insurance Facilities for Agents 


ond Brokers. 
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TH E TANK that broke a promise, 


IRE IN A tank factory and tanks 
are out of action as completely as 
though captured by the enemy. “Beat 
The Promise’? becomes a broken pledge. 


Adequate coverage and wartime recom- 
mendations by agents of the National 
Fire Group help keep the promise on 
thousands of production lines. 
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WATIOWAL FIRE INSURANCE COMPANY OF HARTFORD @ MECHANICS & TRADERS INSURANCE COMPART 
FRANKLIN WATIGNAL INSURANCE COMPANY OF NEW YORK ° TRANSCONTINENTAL INSURANCE COMPANY 


HOME ANG ADMINISTRATIVE OFFICES: HARTFORD, CONNECTICUT 


One way we are helping National Fire Group 
agents cover their territory quickly, effectively, 
profitably, is through our new tip-in plan. 
Ask your National Fire Group Field Man 











HAVE YOU SEEN TO IT THAT EVERYBODY YOU KNOW IS FAMILIAR WITH WAR 
DAMAGE INSURANCE... WHAT IT COVERS AND WHAT IT COSTS? YOU SHOULD 
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“Whaddya mean. 








Pm Lucky ?” 


You bet you're lucky! You're lucky you're able to 
pay an income tax .. . lucky you can enjoy the Four 
Freedoms . . . lucky you're in a country with the 
world’s highest standard of living! If you don’t 
think so, ask the men in the steaming marshes of 
New Guinea . . . ask the shivering people of Stalin- 
grad ... ask the starving Axis slaves in Europe and 


Asia! Say ... you don’t know how lucky you are! 


This is no time for doubt or complaint. This is the 
time for you insurance men to redouble your deter- 


mination, your courage. This is the time for activity 


in protecting the nation’s industry ... for study of 


today’s many insurance problems . . . for thorough- 
ness in your safety engineering work. This is the 
time to bend every effort toward Victory . . . to 


thank your lucky stars that you’re an American! 


Published by the 
UNITED STATES FIDELITY & GUARANTY CO. 
and its affiliate, 
FIDELITY & GUARANTY FIRE CORPORATION 
Home Offices: Baltimore, Md. 





“Consult your Insurance Agent or Broker as you would your Doctor or Lawyer’ 
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STATEMENTS and TAXES 


we ran an editorial on insurance company taxes under 

the new tax bill pointing out that the industry as a 
whole enjoyed a good earnings base for excess profits 
tax purposes and also a good invested capital tax base, 
particularly as 50% of the mean of unearned premium 
liability is treated for tax purposes as borrowed invested 
capital. We went on to point out that, although the in- 
surance business as a whole would not be hit so hard 
as many other industries, the taxes would be very bur- 
densome to some companies because of the provisions 
of laws under which certain reserves are calculated. 
We feel that this should be re-emphasized and re-ex- 
plained as the income and excess profits taxes are being 
treated in so many different ways in the annual state- 
ments and make such a great difference in reported 
operating ratios and profits. 

It has always been standard procedure to include all 
taxes as an expense of operation, with some companies 
making an allocation of income taxes between under- 
writing expenses and investment expenses. In former 
years Federal taxes were small and did not materially 
alter the underwriting expense ratio or have much effect 
on the statutory underwriting profit, but now that they 
are much larger and more important there is no longer 
this uniformity of treatment. While the majority of 
companies are continuing to treat Federal taxes as an 
expense of operation, quite a few companies are enter- 
ing such taxes in the “movement of surplus” exhibit so 
that their underwriting and investment earnings are 
“before” taxes. The underwriting expense ratio, there- 
fore, excludes taxes and is not comparable with oper- 
ating figures of prior years or with figures of other 
companies. This applies also to the underwriting profit 
or loss, the net investment income and the gain or loss 
from investments. Another method is to enter the Fed- 
eral tax as an “underwriting profit and loss item,” thus 
reflecting taxes in the statutory underwriting results 
but keeping them out of the expense of ratio. 


|: THE December issue of Best’s INSURANCE NEws, 


Before or After Taxes 


Therefore, in looking at earnings statements or oper- 
ating ratios, it is very important to ascertain whether 
they are “before” or ‘“‘after” taxes. It has become im- 
possible to analyze a statement fully without finding 
out just how much the taxes did or did not affect the 
operating figures. In unusual cases, taxes may make a 
difference of ten points in the expense ratio, and other 
technical requirements may turn a most profitable un- 
derwriting year into a reported statutory loss. It is not 
“done with mirrors” but with reserves. We will outline 
the situation regarding the unearned premium reserve 
lirst, as it applies to both fire and casualty companies, 
and then look into the strange case of Schedule “‘P” 
which is causing the casualty companies tax anguish this 
year. 


FOR MARCH, 1943 






State laws under which the insurance companies 
operate require unearned premium liability to be calcu- 
lated upon the entire amount of the premiums under all 
policies in force at the year end, with no allowance for 
the necessary expense of operation. The setting up of 
this unearned premium liability at a figure in excess of 
the amount which experience shows to be necessary in 
the practical operation of insurance companies reduces 
statutory underwriting profits or increases the loss from 
underwriting on a rising volume of business. This fac- 
tor has kept statutory underwriting profits low for the 
last two years of rapidly rising premium volume, and 
therefore, taxes have been moderate. 


Run Off of Unearned Premiums 


This situation is entirely reversed on a declining vol- 
ume of business which brings with it a run off of the 
unearned premium liability, thus creating artificial ap- 
parent underwriting profits. It is entirely possible that 
a company may have no more than broken even on un- 
derwriting on a stable volume of business over a period 
of several years and yet be confronted with a wholly 
fictitious appearance of current profit during a subse- 
quent decline in volume and release of unearned pre- 
mium liability. 

This problem is not merely theoretical, it is one which 
many companies face this year and more will face next 
year. Companies whose business originated through in- 
surance on financed automobiles have suffered a drastic 
cut in premiums, and they are faced with a very serious 
tax problem. Their true earnings were made in prior 
years when taxes were lower and now that their busi- 
ness is gone, or going, they will show in one year huge 
statutory profits on which they will be very heavily hit 
because of the high excess profits tax. Some of these 
companies have decided to take the tax now on the 
theory that future taxes may be even higher, rather than 
enter other insurance fields in an effort to maintain 
some of the volume, and thus, spread the release of 
unearned premium liability over a longer period. 


Liability Loss Reserves 


Casualty companies not only face the problem of un- 
earned premiums, outlined above, but are required to 
set up liability loss reserves for the last three policy 
years on a basis of 60% of the earned premiums (minus 
loss settlements) or on case estimates, whichever is 
greater. The drastic curtailment in automobile driving, 
due to gasoline and tire rationing and the nationwide 
reduction in the speed limit, has reduced accidents with 
the result that loss experience in 1942 has been remark- 
ably good, in some cases developing an estimated loss 
ratio on the case basis of only 30%. With taxes cal- 
culated on the case basis but reserves required to be 

(Continued on the next page) 
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STATEMENTS AND TAXES—Continued 

set up on a 60% basis, there developed in 1942 a very 
wide discrepancy between some companies’ earnings for 
tax purposes and their statutory underwriting results. 
In fact, one specialty automobile company reports the 
best year in its history “before” taxes but ends up with 
a substantial reported underwriting loss because the 
taxes on the case basis exceeded the underwriting profit 
on the statutory basis. 

Federal taxes have become such a problem (and 
probably will remain a problem for some years) that 
it has become essential to make special provision in the 
annual “Convention” form financial statements to show 
such taxes separately and properly apportioned between 
underwriting and investments so that it will be possible 
to ascertain the underwriting profit before and after 
taxes and the net investment income and investment 
gain or loss before and after taxes. Without such seg- 
regation, the well-managed profitable company is at a 
certain disadvantage in that with taxes charged as an 
underwriting expense it is forced to report a higher ex- 
pense ratio than its less profitable competitor even 
though its acquisition costs and administrative overhead 
may be lower. Also, with Federal taxes apportioned be- 
tween underwriting and investments, the operations of 
one department directly affect the reported profits or 
losses in the other department. For example, a company 
reporting a large underwriting profit and, therefore, ex- 
cess profits taxes, would almost certainly increase the 
tax expense charged against investments, thus reducing 





the net income from investments and the investment 
gain when in fact the interest from bonds owned and 
dividends from stocks may have actually increased, 
Conversely, a substantial gain or loss on investments 
directly affects the total tax liability and thus raises or 
lowers the underwriting expense ratio and the reported 
statutory underwriting results. 

We have gone into this matter very carefully in con- 
nection with the figures appearing in the tabulations in 
our various publications and have come to the inescap- 
able conclusion that all figures should be uniform and 
comparable. Less than two per cent of the fire and 
casualty companies reported Federal taxes in any man- 
ner other than as a direct underwriting and investment 
expense in 1941 statements. Due to the increasing im- 
portance of such taxes in 1942, probably many more 
companies will make some special segregation this year, 
However, to make current statements comparable (and 
to follow the “Convention” statement as it is now con- 
stituted), we are asking for the proper allocation to 
underwriting and investment expenses of all segregated 
tax items so that all of our published figures and ratios 
will be “after” taxes. We are making a special effort 
to secure properly allocated tax figures to enable a full 
and intelligent analysis of operations to be included in 
our regular annual and special company reports and 
hope that by next year the “Convention” form will be 
changed to permit full recognition of the altered tax 
situation and its importance to a proper understanding 
of insurance company operations. 
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“It's outstanding ..." “It covers the insurance business . . . 
“It condenses the past and present history of insurance, 
companies and the entire business into one volume." "It is 
extremely valuable to anyone in the insurance business . . ." 


to BEST'S FIRE & CASUALTY AGGREGATES AND AVER- 
AGES because it brings all the vital data, history and trends 
of the insurance business—stock, mutual, reciprocal and 
Lloyds fire, casualty, marine and ——— in one 
concise, complete and authoritative book. 


and refer to BEST'S AGGREGATES constantly as it is a 
necessity to anyone interested in insurance—company execu- 
tives, investors, agents, branch managers, brokers, students, 
etc. Cost—only $5.17 (postage included). Write for com- 
plete information. 


ALFRED M. BEST COMPANY, INC. 
75 FULTON STREET 


NEW YORK, N. Y. 
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EXECUTIVE COMMENT 


trying one for our Group of Companies. 

The attacks of the Nazi U-Boats on the entrance of 
the United States into the war caused heavy marine 
losses. The great number of boats sunk and damaged 
was a disaster to all marine-writing companies. The 
Government took over the insurance of War Damage 
on hulls which stopped the losses but which undoubt- 
edly prevented the eventual recouping of the losses out 
of increased rates. 

Increased rates have materially improved the position 
of the companies participating in the Cargo Pool of 
which our Group are members. With good fortune the 
Cargo Pool should emerge with a slight profit over the 
war years as a whole. 

In November the South-Eastern Underwriters Asso- 
ciation, its officers and the members of its Executive 
Committee, and 198 fire insurance companies were in- 
dicted by a Grand Jury in the Federal District Court 
at Atlanta, Georgia, for alleged violation of the Sher- 
man Anti-Trust Law. Our four Companies, together 
with a vice president who is a member of the Executive 
Committee of the South-Eastern Underwriters Associa- 
tion, were included among those indicted. 

Counsel has attacked the sufficiency of the indictment 
by demurring to it on behalf of the Companies and in- 
dividual defendants on the ground that Paul v. Virginia, 
decided in the Supreme Court of the United States in 
1868, and succeeding cases established the principle that 
insurance is not commerce. Counsel takes the position 
that the business of insurance therefore cannot be sub- 
ject to the Sherman Anti-Trust Law which is concerned 
with interstate commerce. The business of our Com- 
panies has at all times throughout their history been 
subject to State regulation. We intend to resist vigor- 
ously this attempt to substitute Federal Anti-Trust 
Laws for the existing system of State regulation. 

As a result of the war effort, the manufacture and 
sale of automobiles was practically prohibited. The 
finance business which the Aetna had written in large 
amounts has practically disappeared. We felt it advis- 
able, under these circumstances, to cancel our large 
finance account and to reinsure its outstanding business 
as of September 1. 

The fire business and the agency automobile, the in- 
land marine, and other classes all show splendid profits. 
—W. Ross McCain, president, Aetna Group. 


Te: year 1942 has been an eventful as well as a 


x: & © 


YES, 1942 was a year of important and surprising 
events and the fire insurance field had its full share. 
In the first few months losses were heavy in all depart- 
ments and, of course, most serious on the sea. Later 
conditions improved and we recovered a considerable 
part of the losses sustained in the first and second quar- 
ters of the year. 
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In spite of many reasons why we might well have 
looked for a high loss ratio on fire business, we had the 
best experience in many years. The first few months 
indicated a bad fire year, but this was more than aver- 
aged a bit later and continued good until late fall. 1 
expect most fire companies had the same experience. 
One factor may have been the realization by the assured 
of the difficulty of replacement in material and the 
scarcity of labor. 

Probably too, the very large sums spent by Capital 
Stock Fire Insurance Companies in the prevention of 
fires may be having its effect. 

While our fire policies carry a war exclusion clause, 
there are many factors in a country at war that may 
add to the hazard of even ordinary insurance and par- 
ticularly under those policies carrying the extended 
cover endorsement. 

In many cases, there are tremendous concentrations of 
value, and companies are writing heavier lines than they 
would like in many locations, feeling it is part of their 
obligation under the War effort. 

Almost without exception, companies writing ocean 
marine business in the American market participated in 
syndicates for the writing of hull and cargo war insur- 
ance. The Agricultural received slightly less than one 
per cent in the hull business and approximately two- 
thirds of one per cent in the cargo, with the Empire 
State also participating but for approximately half as 
much as the Agricultural lines. At the time these per- 
centages were arranged, they seemed very modest and 
I believe few, if any, of the underwriters concerned 
envisioned such a volume of premium as was later pro- 
duced, or that rates would in some cases actually pro- 
duce premium equal to more than a quarter of the 
amount of insurance. About the middle of January, 
1942, enemy submarines began a vigorous attack, par- 
ticularly off the Atlantic Coast and the number of sink- 
ings became serious. A few months later our Govern- 
ment, first as regards war risk on hulls and later on 
cargo, decided to make available insurance at rates 
much lower than commercial underwriters could offer. 
Since then the London market has also competed ac- 
tively, at rates lower than those set by the American In- 
stitute. Through these developments our actual war 
risk liability is radically reduced, although with the loss 
of the business we are of course deprived of the oppor- 
tunity to recoup through more nearly adequate rates. 
Perhaps this is just as well should the submarine men- 
ace re-develop as so many would have us believe. 

Largely by reason of the considerable increase in pre- 
miums, our incurred expense ratio to premiums writ- 
ten, both companies included, is 39.36%, the lowest it 
has been for many years. 

The world crisis which has so tremendously affected 
our normal economic balance during the past few years 


has called for the closest supervision and study of our 
(Continued on the next page) 


15 





EXECUTIVE COMMENT—Continued 


investment policy. Our investment account was rela- 
tively inactive during 1942. We bought no bonds ex- 
cept United States and Canadian Governments, practi- 
cally no preferreds, and only a few issues of commons. 
Our endeavor is to continue to secure as generous a 
return as is consistent with the maintenance of a con- 
servatively balanced portfolio of sound issues to meet 
whatever conditions await us in the future whether 
favorable or otherwise—H. R. Waite, president, Agri- 
cultural and Empire State Insurance Companies. 


x *k * 


MERICAN AUTO in 1942 enjoyed a very satis- 

factory year. In fact, one of the best in its history. 
Its total assets, net surplus and reserves reached their 
all-time peak. Under the statutory formula our 1942 
operations developed an underwriting loss of $506,108 
as against an underwriting profit of nearly three times 
that much in the previous year. Actually, however, 
1942 yielded the better results. This will be readily 
understood by insurance men who appreciate how under 
the formula by which legal reserves must be computed 
a reduced loss ratio can have the effect of increasing the 
Company’s claim reserve instead of reducing it, as the 
uninitiated would expect. To those not familiar with 
insurance company accounting, perhaps it would be 
simpler to explain that despite the underwriting loss 
produced by the statutory reserve formula, the Com- 
pany’s federal income tax for 1942 was computed upon 
the largest underwriting income in its history. 

In the brief period that has elapsed since January 1, 
much evidence already has accumulated to indicate that 
the Company is on its way to another successful year 
in 1943.—O. L. Schleyer, president, American Automo- 
bile Insurance Company. 


x k* * 


HE year 1942 has been a very satisfactory one for 

the American Re-Insurance Company. It is a pleas- 
ure to report again a considerable increase in both the 
volume of business written and the profits derived 
therefrom. 

Nearly all classes of business showed an increase in 
premiums except Liability which, owing probably to the 
rubber and gasoline shortages, showed a marked de- 
crease. Workmen’s Compensation increased materially. 
Surety business contributed its proportionate share in 
the increase of premium writings.——Robert C. Ream, 
president, American Re-Insurance Company. 


x *k* * 


HE year was one of gratifying gains, the premium 

writings, assets, reserves and surplus reaching new 
levels. The substantial gain in surplus was made after 
setting aside correspondingly increased reserves for 
payment of income taxes. 

We are proud to report that forty-three employees 
of Central Surety and Insurance Corporation and one 
of our directors are now on leave of absence serving in 
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the Armed Forces of the United States. Those who fe. 
main, as well as new employees, are deserving of the 
highest praise and thanks for the loyalty and efficiency 
with which they have discharged the increased duties 
and responsibilities of carrying on.—R. E. McGinnis 
president, Central Surety and Insurance Corporation, 


xk * 


HE first full year of the war has proved that the 

most important business duty of a democracy at war 
is to win the war. The interests of all other business 
are of secondary consideration. The year, therefore, has 
shown a rapid increase in the percentage of war pro- 
duction and a large concentration of man and woman 
power both in the armed services and in war production, 

This development has had its impress on the insur- 
ance business. It has been and is proud to take on in- 
creased responsibilities despite the serious handicap oj 
lack of manpower. The work of accident prevention 
has been greatly extended. Its facilities as insurance 
carrier and in the administration of special war risks 
have been placed freely at the disposal of the Govern- 
ment and of the insuring public. It has taken a major 
part not only in helping to finance the war by the pur- 
chase of Government bonds, but through its field asso- 
ciates has been active in the sale of those bonds to 
others. It has given freely of its manpower both in 
the armed services and in other governmental positions, 
—The Continental (Casualty) Companies Year Book. 


x k * 


N outstanding example of cooperation between 

private business and the Federal Government 
was the handling of War Damage Insurance by fire 
companies acting as Fiduciary Agents of the War Dam- 
age Corporation (a United States Governmental 
agency). This contribution to our national protection 
was made without profit to the fire insurance industry, 
including its agency forces. War Damage premiums 
were separate from our regular business and since they 
were produced by us as Fiduciary Agents of War Dan- 
age Corporation, they are not included in our financial 
statement. 

In addition to this, our industry, through the Na- 
tional Board of Fire Underwriters and other agencies, 
has loaned its fire-prevention engineers and acted in a 
advisory capacity to bureaus on fire protection in the 
War and Navy Departments in Washington, and for 
the Coast Guard. Through these media, we have col- 
laborated in the preparation of fire prevention safe 
guards for cantonments, Navy yards, docks, piers and 
arsenals, without cost to the Government. There have 
also been continued the essential inspection and engi- 
neering services for protecting other war production 
plants against shut-down because of fire or sabotage. 
These war-time safeguards were available because they 
had been active in peace-time for many years, prevent- 
ing fires from starting and thereby saving lives and 
jobs and homes. It is important to record that such 
protection was given voluntarily through private enter- 
prise, chiefly through Capital Stock Companies. 

(Continued on page 74) 
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C | HEALTH INSURANCE 


of Public Finance, Northwestern University, has 

just completed an analysis and appraisal of the 
present movement toward compulsory health insurance 
inthe United States which has been published by North- 
western University in a 90-page booklet. His study 
embraces the whole field from the background of the 
movement through the analysis of current proposals 
to the economic effects of payroll taxation and an out- 
line of alternative methods and agencies. Following is 
a brief summary of the study: 

Professor Simpson makes the point that the whole 
movement for health insurance has been made possible 
by two developments of profound significance in mod- 
ern life, namely, the growth of insurance institutions 
and the development of medical science. It is the lag 
between the quality of medical science in existence and 
the quality and quantity practically available to large 
portions of the population, because of their inability (in 
the lower incomes ) and their incapacity (in the moder- 
ate incomes) to lay aside during health sufficient 
amounts to provide for proper medical service and liv- 
ing expenses during illness, that has pointed toward 
compulsory savings for health insurance and govern- 
ment subsidy in meeting the costs of medical care. 


oi rasic D. SIMPSON, Emeritus Professor 


Trend of Thought 


In analyzing the current proposals in chronological 
order, the three Congressional bills represent a very 
definite trend of thought in the field of health insurance 
—the Wagner Bill providing for relatively independent 
state systems, subsidized by the Federal Government ; 
the Capper Bill providing for state systems, with a large 
amount of Federal prescription and control; the Eliot 
Bill establishing a completely Federalized system. The 
three bills provide successively more liberal benefits, 
both in scope and variety, and exhibit an apparent tend- 
ency toward a decreasing recognition of the medical 
profession and a trend toward placing the entire direc- 
tion and administration of the sickness insurance sys- 
tem in the hands of political administrators. 

In discussing the economic effects of payroll taxes, 
Professor Simpson comes to the general conclusion that 
the employee’s tax is a direct income tax which must 
follow the behavior of any income tax and the employ- 
er’s payroll tax will somewhat reduce the general level 
of profits, wages and consumption—which is true of any 
tax that impinges on these areas. If it were possible to 
take an estimated $6,000,000,000 in taxes from these 
three categories without impairing the remainder, we 
would have an easy way to finance the whole world 
without cost to anyone. Furthermore, the payroll tax 
will tend to stimulate the introduction of labor-saving 
machinery, place a penalty upon employers who have 





followed a policy of carrying labor personnel over pe- 
riods of temporary unemployment and put a premium 
upon certain imports at the expense of domestic pro- 
duction. 


Two Broad Alternatives 


In discussing some of the broader problems of com- 
pulsory health insurance, Professor Simpson sets out 
two broad alternatives—assign the problem to the 
sphere of government responsibility, or further develop 
the agencies and methods still within the sphere of pri- 
vate enterprise to attain a practical solution. If we 
assign this problem to the sphere of governmental re- 
sponsibility, it will mean probably the greatest expan- 
sion of federal bureaucracy that we have ever witnessed, 
a patronage that would surpass anything that politicians 
have dreamed of in the past. The strategic value of 
such patronage would lie not merely in its magnitude 
but in its territorial distribution, for it would carry the 
federal patronage down into every local community in 
the United States. 

The practical business of politicians is still that of 
“getting elected.” It is impossible to believe that under 
the pressure of campaign exigencies Congressional and 
other candidates would not find in various categories 
of sickness and disability benefits a rich field for cam- 
paign promises more liberal than those of their oppo- 
nents. In this field of competition, there is no “ceiling.” 


Effect on Medical Service 


The effect of compulsory health insurance on medi- 
cal service must not be overlooked. In matters.of minor 
ailments, the patient’s chief interest may be cash bene- 
fits and with the practitioner’s fee also paid by the gov- 
ernment, there is some incentive for both to become 
profiteers at public expense. There is a limit to the ex- 
tent to which ethical ideals can stand up against pecuni- 
ary inducements to the contrary. The familiar statis- 
tical records of increasing morbidity under European 
health insurance systems are only statistical illustrations 
of what one would inevitably expect to occur. 

Although under compulsory health insurance medical 
services could be rendered by private physicians, it is 
frankly stated by advocates of the system that the next 
step, logically and inevitably, would be a completely 
nationalized system of medical service, such as those of 
New Zealand and the Soviet Union. This would be but 
a further step in the trend of governments in Europe, 
the United States, Mexico and some South American 
republics to expand into that complete control over 
economic life which, in the case of republics, we call 
Socialism, 


(Continued on the next page} 





COMPULSORY HEALTH INSURANCE—Continued 


We have already developed and can push to further 
development an extensive system for the distribution 
ot medical service and sickness benefits through public 
health activities, group and community systems of med- 
ical service, the Farm Security County organizations, 
the trade union associations, the fraternal benefit and 
employer’s benefit associations and the health insurance 
provided by private insurance companies in the form 
of commercial disability insurance, industrial insurance 
and the newer forms of group health insurance. 

If there is one implication that emerges from all seri- 
ous studies of this problem, it is the importance of not 
making a hasty decision. There are too many elements 
involved and too many matters of fundamental impor- 
tance that will be affected. The past experience of 
European and South American countries has not been 
too reassuring, and future predictions not too convinc- 
ing. We are not under any ultimatum that compels us 
to reach a decision on any given date. In this, as in the 
world-wide conflict, time will work in our favor; and 
we may well avail ourselves of time as an ally in formu- 
lating a wise policy. 


Clear Perspective Essential 


In confused and troubled times, it is essential to keep 

a clear perspective—to keep some fixed landmarks on 

the horizon and to put intervening objects in their true 

relationships. In recent years we have pushed forward 

a long way on the sector of social security. We now 

have compensation for industrial accidents and occupa- 
IGA 
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unemployment 
compensation when idle; annuities for the aged; pen- 
sions for the survivors ; and provision for various types 


tional diseases, incurred while at work; 


of need, such as maternity benefits, child welfare, and 
rehabilitation work. We have come further in these 
areas than in the solution of most of our other prob- 
lems. Now, with taxes doubling and trebling, with pay- 
roll deductions for the new victory tax on all incomes 
over $624, with the Treasury under the necessity of 
providing financing of almost inconceivable magnitude, 
it may be wise social strategy to concentrate for the 
time being on the military sector, in a single effort to 
win the war as quickly and with as little loss of Ameri- 
can lives as may be possible. If this involves deferring 
final consideration of some of our social problems until 
the war is won—we can afford to wait. 

Most broad social policies involve heavy commit- 
ments. They establish contractual obligations or at least 
contractual understandings. They create large classes 
of beneficiaries whose interest will not thereafter be re- 
linquished. It is obvious that any large extension of the 
scope of social security benefits lies in this area of social 
policy.. It is one from which, once entered upon, there 
will be no possibility of retracing our steps. 


Extension of Social Security 


Professor Simpson proposes the extension of our 
present Social Security system to embrace other em- 
ployee groups, including agricultural labor, domestic 
service, employment by educational, scientific and be- 
nevolent institutions, and perhaps certain other groups 
and to extend social security to include permanent dis- 
ability within the scope of old age benefits. He feels 
that permanent disability is a form of old age, particu- 
larly in its economic aspects, as both are forms of hu- 
man obsolescence. 

So far as European example is concerned, the evolu- 
tion of conditions in Europe, particularly in democratic 
countries, has not been such as to suggest too close 
imitation on our part. We are living by preference in 
the United States rather than in Europe, and we hope 
to live under American rather than European condi- 
tions. While there is much to be learned from Euro- 
pean experience in this, as in other fields, it seems likely 
that we will reach sounder conclusions on most of our 
problems if we reach them in the light of our own back- 
ground and experience rather than that of European 
coufitries. 

Real social security means security in the carrying on 
of useful activities and in the pursuit of progress. We 
do not want a security that stagnates. We do not look 
forward to a condition in which everyone will be sitting 
idle in a public housing project, bringing children into 
the world with the aid of maternity benefits, rearing 
them under the care of a school physician and a visiting 
nurse, receiving unemployment benefits when well and 
sickness benefits when ill, drawing a disability allowance 
at fifty and an old age annuity at sixty, with his family 
looking forward complacently to survivors’ pensions 
when he has finished his sitting and gone to his further 
reward. There must be a better way of life than that, 
and we believe the American people will insist on find- 
ing it. 
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BUYER 


E WHO are privileged to be 
VY arses have long since 

learned the art of living har- 
moniously, while retailing those dif- 
ferences of viewpoint that accom- 
pany freedom of thought and ex- 
pression ; and this has made for the 
development of the strongest coun- 
try in the World. 

It would be a narrow-minded in- 
surance executive indeed who would 
hold that the interests of the insured 
should not be considered and I can 
honestly state that we of Risk Re- 
search, who, as individuals, are re- 
sponsible for the adequate protection 
of the’assets of our respective busi- 
nesses, are neither so short-sighted 
nor so unintelligent as to want in- 
surance companies to do anything, 
either for us as individuals or by 
way of general policy, which would 
be detrimental to the financial or 
economic stability of your compa- 
nies. I do not need to tell you that 
if we were not sure of the sound- 
ness of your companies we would 
not be interested in their coverage. 
But soundness of an _ insurance 
writer is not to be judged alone on 
the one factor of cash reserves. 
There are many other factors in- 
volved such as underwriting policy, 
management, alertness to changing 
conditions, and in line with that, 
progress. Even insurance, which by 
its very nature denotes stability, can- 
not remain stagnant. Progress is a 
vital necessity and it is here, I be- 
lieve, that our viewpoints differ most 
widely. 


Insureds Should Have Voice 


I have told you that we, the in- 
sureds, expect and in fact demand 
that those who insure the assets of 
our business be financially and eco- 
nomically sound. On the other hand, 
we believe the insurors owe us their 
best efforts, within the bounds of 
sound operation, to employ efficient 
and progressive methods in the con- 
duct of their affairs and to be con- 
stantly on the alert in matters of 
new coverage, changes in coverage 
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and changes of hazards. And we 
believe very strongly that insureds 
should have a greater voice (right 
now, any voice would be greater) 
in policy and rate making consid- 
erations. We have problems—prob- 
lems of adequate coverage for vary- 
ing conditions. Too often, from our 
standpoint, a group of men get to- 
gether behind closed doors and sud- 
denly a new or a revised policy is 
created, and we are told, in effect, 
“take it or leave it.” Many times it 
falls far short of meeting our needs, 
but we have only the option of tak- 
ing it as it is or going without. 





EDITOR'S NOTE 


Mr. Guernsey is the executive officer in 
charge of insurance of Frederick Loeser & 
Co., Inc., Brooklyn department store, and is 
store price administrator. He has long fol- 
lowed insurance matters with a great deal 
of intelligent interest and is now president 
of Risk Research Institute, an organization of 
insurance buyers who have banded together 
for the purpose of discussing common prob- 
lems, exchanging opinions and experiences 
and in that way working toward sounder 
solutions of insurance problems. The mem- 
bership of Risk Research is composed, in the 
main, of insurance managers of large indus- 
trial concerns, banks, retailers, newspapers, 
transportation companies and other et 
nesses. 





The insurance business is over- 
loaded with rules, regulations and 
foregone conclusions. We complain 
of bureaucracy in Government and 
here we have private enterprise with 
as fine an example of bureaucracy 
as can be imagined. 


Simple Rules Essential 


Rules and regulations which tend 
to bind, confine and/or confuse are 
detrimental to any progressive en- 
terprise. Simple rules, coupled with 
intelligent management, are the es- 
sence of progress. The authors of 


by R. D. GUERNSEY 


Frederick Loeser & Co., Inc., 
President, Risk Research Institute 


the Constitution of the United 

States were well aware of that fact, 

and this Country of ours has come 

a long way, successfully, under a 

few, simple basic rules. The ten 

commandments have had a long life. 

Can you imagine any of us today, 

being charged with the task of 

formulating rules for the conduct of 
all mankind for the next two thou- 
sand years, who would admit that it 
could be done with ten simple rules. 
I was discussing the matter of 
simplification of Government rules 
and regulations just the other day, 
and I heard of the simplest set of 
rules I can imagine. I don’t know 
how true it is but I was told that 
when the Italians invaded Ethiopia, 
four rules were announced by Em- 
peror Haile Selassie. They were: 

1. All men between the ages of 15 
and 50 will report at once for 
military duty. 

2. Married men will bring their 
wives with them to carry on ci- 
vilian duties. 

3. Unmarried men will find a 
woman to bring with them. 

4. Any man who fails to obey these 
rules will be shot. 

Nothing could be simpler, nor, I 

dare say, more effective than that. 


Exclusions Boomerang 


In many cases, restrictions, ex- 
clusions and provisions in insurance 
policies have been found, on close 
inspection, to be more costly to the 
insurance companies than they were 
worth. This was true in the case of 
the age limit restriction in automo- 
bile policies. In 1941, when the re- 
vised policy was issued, it was elim- 

(Continued on the next page) 


19 





Buyer Views Insurance—Continued 


inated as were practically all of the 
restrictive clauses, except those 
which were based on an option of 
the insured to qualify for varying 
rates. But this clause was elimi- 
nated only after the companies were 
shown, by their own statistics, that 
it cost them more to administer than 
they saved by it. 

Naturally there must be rules and 
regulations to safeguard the insur- 
ance industry, but every effort 
should be made to make these rules 
as simple as possible. To the casual 
observer, it seems that too many in- 
surance rules and regulations are 
made not solely for the safeguarding 
of the business but, like jurisdic- 
tional union disputes, purely for 
competitive regulation and charter 
restriction. 


Buyers Forced to Foreign Markets 


We, as insureds are not interested 
in inter-company or inter-bureau 
jurisdictional restrictions. In both 
large and small risks there are many 
problems of adequate coverage and 
in many cases they can be met only 
by some blanket type of coverage, 
but we are estopped, far too often, 
from obtaining this coverage and 
closing up the existing gaps between 
coverage unless we go into the for- 
eign markets. 

As American business men, it is 
contrary to our desires and to our 
natures to go out of the country to 
satisfy our economic wants, but in 
insurance matters we are often 
forced to do so. And as for the 
small policyholder, his limited insur- 
ance contacts do not make this for- 
eign coverage available. 

Recently a personal liability pol- 
icy, on the blanket type, has been 
introduced. But up until now the 
individual has found it extremely 
difficult to obtain adequate coverage, 
and even when he got it he was 
forced to buy a half dozen or so 
separate policies. He had to carry a 
residence policy, a golf policy, a per- 
sonal liability policy and a number 
of others and, what is even more 
important to the average non-insur- 
ance-minded person, he had to have 
his policies rewritten or endorsed 
every time he changed his location, 
habits or almost every time he 
changed his mind. 
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New Standard Fire Policy 


For some time Risk Research has 
been advocating a new standard fire 
policy, and we now have in the works 
a revised New York policy which is 
at least a step in the right direction. 
But why, for example, has New 
Jersey waited fifty years before re- 
vising its policy? 1 say that hope- 
fully, because I understand they are 
now considering adoption of the new 
New York policy. And why, too, 
are there, to the best of my knowl- 
edge, no more than three or four 
states now considering revision? 

This country has been at war for 
over a year, and last July the Gov- 
ernment issued a War Risk policy. 
Why is it impossible, in seven 
months’ time, for the fire companies 
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to take any effective action in clos- 
ing up the gap between the extended 
coverage endorsement to fire policies 
and the War Damage Corporation’s 
coverage? Why is it that for seven 
months the only answer which the 
insured could get from the compa- 
nies has been, “We have a committee 
working on that and there should be 
some definite answer soon.” Is there 
supposed to be a deep dark secret, 
kept from the insured, as to what 
coverage he has? 





Give Ability a Chance 


In my opinion if so many rules 
and regulations were not strangling 
sound management, and if manage- 
rial ability were given a fairer 
chance, a solution would be found 
to many of the as yet unanswered 
insurance problems. 

Isn’t it a little ridiculous that 
mandatory rates and mandatory reg- 
ulations are such that in many cases 
it is more economical for concerns 


to self-insure certain risks, or again, 
to seek coverage in foreign markets? 
Why should burglary and theft 
rates, water damage rates and in 
some cases public liability and com- 
pensation rates be such that we, as 
insurance managers, have to recom- 
mend to our concerns that they not 
insure them? 
Insurance is a gigantic business 
and it can afford to, and does, em- 
loy some of the best brains avail- 
able. Why, then, can’t these mana- 
gerial abilities be used to their best 
advantage ? 


Economic and Social Changes 


We are all, today, undergoing 
great economic and social changes. 
Where it will all end up nobody 
knows. Plenty of people are willing 
to guess where it will lead and tell 
us all about it, but I doubt if anyone 
really knows the answer. But of 
one thing we can be certain, and that 
is that we are never going back to 
many of the principles we once con- 
sidered basic. This is the time, if 
ever there was one, for re-examining 
our concepts and practices in the 
light of changing conditions and de- 
termining, as best we can, if those 
concepts and practices are still 
sound, and if they truly represent 
our best managerial judgment in 
keeping our businesses abreast of 
the times and alive to the changes 
that are taking place around us. 


Today, insurance companies are 
having their full share of problems 
and headaches. They are being in- 
vestigated under the anti-trust laws, 
they are being threatened with er- 
croachment by the government in 
the field of old-age insurance, wat 
damage insurance, marine war risk 
and accident and health insurance. 
Now, if ever, is the time when all 
members of the insurance fraternity, 
producers, underwriters, agents, 
brokers and buyers should work to- 
gether and cooperate to the end that 
insurance shall not be found want- 


ing. 
Government Regulation 


If rules and regulations are over- 
burdening the insurance business to 
day, imagine what it would be like 
under government operation! And 
right here is a perfect illustration of 
what I said in my opening remarks 
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al about harmony in the face of dif- 
| theft ferences of viewpoint. We differ 
and in with some of the things you do and 
1 com- the way you do them, and we re- 
we, as serve the right to tell you so frankly, 
recom- but when it comes to the threat of 
ey not encroachment by government agen- 
. cies on the insurance business as a 
asiness private enterprise, or even when it 
‘S. em- comes to unnecessary, cumbersome 
avail- and restrictive government regula- 
mana- tions, we will fight side by side with 
ir best | You, and fight to the last ditch. 
In 1934 when the New York State 
monopolistic workmen’s compensa- 
ges tion bill was introduced the Insur- 
ance Buyers of New York, prede- 
rgoing | cessors of Risk Research Institute, 
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e still Three Safeguards 
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us. increased regulations is to set our 
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oblems § "uch as possible, the causes for dis- 
ing in- satisfaction. To accomplish this, 
+ laws, § three things are necessary : 
ith en § 2A fuller use of the individual 
rent in managerial ability of insurance 
“e, wat executives instead of an increased 
ar risk and more cumbersome control by 
urance. regulatory bodies, thus giving 
hen all those executives an opportunity 
ternity, to re-examine their methods and 
agents, practices in order to bring them 
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nd that line with present-day conditions. 
1 want- | 2A greater consideration of the 
buyers’ points of view and a 
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, your policy-making and _ rate- 
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be like which they don’t read, but by the 
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deal through brokers and get all 
their advice and work out all their 
problems with those brokers, it of- 
ten seems that the agent does noth- 
ing more than sign the policy and 
collect his commission. And from 
that angle and in those cases, we 
must often question his economic 
justification. As for the agents in 
outlying areas, who deal with the 
small insurer, far too often his 
knowledge of insurance and of the 
needs of his customers and of the 
possibilities of the market is strictly 
limited, to say the least. 

On the other hand, you have, 
right in your own organizations, per- 
fect examples of full justification of 
the agency system. In the larger 
outlying communities, where: your 
agents are the sole source of help 
and advice to larger policyholders, 





they can and usually do render an 
invaluable service. 

Why not charge these other 
agents with much the same responsi- 
bility in justifying their cost to the 
insured? Why not educate them 
thoroughly so that they, in turn, can 
educate and really help the insured 
in his insurance problems ? 

How many of your agents, for 
example, understand the ordinary 
payroll provisions of a Use & Occu- 
pancy policy? You and I know that 
there exists a wide-open question as 
to what proportion of the ordinary 
payroll it is necessary to continue 
and for how long. We know that as 
far as the wording in the policy is 
concerned the insured has no choice 
in the matter of maintaining a base 
force for a given period and he 

(Continued on page 54) 
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FIRE INSURANCE IN THE WAR 


s the guns of our fighting men blaze on the battle fronts from 
Africa to the South Seas, fire insurance continues to play 
a vital role on the home front. 


Months before our entrance into the war, the “industry which 
protects other industries” had quietly and effectively thrown its 
inspection and engineering facilities into the task of helping to 
safeguard the industrial plants of the nation from sabotage and 
carelessness. Losses in manpower and essential materials which 
would have been equivalent to serious military reverses have 
thus been prevented; substantial savings to taxpayers likewise 
effected. 


Further, the agents and brokers of the fire insurance industry 
are bulwarks of strength on the civilian front. Without thought 
of profit to themselves, agents, brokers and companies alike 
have shown, in handling millions of dollars of War Damage 
insurance, how an essential industry can be mobilized effectively 
to carry on a vital war function in cooperation with the government. 

Moreover, insurance in all its phases is being maintained in 
our national life, thus strengthening civilian morale on a vital 
home front and permitting greater concentration on the war 
effort. Insurance dollars are going into U. S. Treasury Victory 
Loan Bonds and the securities of war industries, thus helping 
to buy guns, planes, tanks, ships. 

Finally, we take deep pride in stating that 35% of the male 
employees of The Home Insurance Company are now with the 
armed forces. 


x © 


We submit herewith our annual statement. This year the 
figures are especially important, for they reflect a year of insur- 
ance in war time. Behind the dollars and cents lies a human 
story of even greater significance. 


President 








STATEMENT 
December 31, 1942 





ADMITTED ASSETS 
Cash on Hand or in Banks and Trust 


Companies . — ~ «$20,215,068.12 
United States Government Bonds . . 12,378,338.50 
All Other Bonds and Stocks . . . . 71,248,522.76 
First Mortgage Loans . . . .. 383,779.32 
Real Estate. . . « « © « «3,879,315.95 


Agents’ Balances, less than 90 daysdue. —7,666,305.78 
Reinsurance 

Recoverable on Paid Losses . . 1,076,289.00 
Other Admitted Assets. . . . . . 135,861.61 





Total Admitted Assets. . . $116,983,481 04 


LIABILITIES 


Reserve for Unearned Premiums . . $ 49,707,620.00 


Reserve for Losses . . . «. « « « 11,017,422.00 
Reserve for Taxes . . . . « « « 4,921,522.00 
Reserve for Miscellaneous Accounts . 813,505.75 


Funds Held under Reinsurance Treaties 59,045.61 








Total Liabilities Except Capital .$ 66,119,115.36 
Capital . . . . . 15,000,000.00 
Surplus. . . . . 35,864,365.68 


Surplus as Regards Policybolders 50,864,365.68 
Total. . . «. . « + « « «$116,983,481.04 


Note: Bonds carried at $3,447,281.00 amortized value 
and cash $50,000.00 in the above statement are 
deposited as required by law. All securities have 
been valued in accordance with the require- 
ments of the National Association of Insurance 
Commissioners. On the basis of actual Decem- 
ber 3lst market values, total Admitted Assets 
would be increased to $120,423,617.78 and Sur- 
plus to Policyholders would be increased to 
$54,304,502.42. 
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INFLATION = 
Post-War Outlook 






by DR. LEWIS H. HANEY 


Professor of Economics, New York University 


WILL stick closely to my sub- 

ject, inflation and the post-war 

prospect. We can at least econ- 
omize in words! 

Inflation is something done to cur- 
rency. This something may either 
increase the quality of the currency, 
or reduce the security per currency 
unit. It usually involves an ex- 
pansion of bank credit. It tends to 
cause people to prefer goods to 
money. Thus it tends to put prices 
up. Inflation, therefore, may be de- 
fined as any expansion of credit 
currency which reduces the security 
of such currency, or makes it im- 
possible to exchange the currency 
for goods at existing prices. 


Credit Currency Inflation 


But however it be defined, my 
main point is that we now have in- 
flation. Our credit currency in this 
country is badly inflated. There is 
an enormous potential force, tending 
to reduce the purchasing power of 
our currency, and thus to force 
prices up. This is seen in the shape 
of bank deposits which we call our 
deposit currency, and which ordinar- 
ily, by means of checks, are used in 
something like 90 per cent of all 
transactions. Bank deposits are 
enormous, and stand at record- 
breaking heights. More than that, 
they are based, not upon commercial 
loans, but upon government debt. 
They are very largely the result of 
government borrowing and spending 
for non-productive munitions of 
war. 

You may say, this is only an in- 
flation potential. You say it has not 
become effective in prices, or at least 
In run-away markets. But are you so 
sure? Remember that it is always 
the case that the existence of infla- 
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tion is denied by most people, and 
that its realities are generally seen 
only after the disease has run its 
course. 

I, for one, believe that we have a 
great deal of effective inflation now. 
I could make the point merely by 
referring to the price of gold and 
silver; surely the prices of these 
commodities are highly inflated. Or 
I could make the point by referring 
to the prices of high-grade bonds, 
particularly government bonds. The 
government bond market is main- 
tained at an artificial price level 
which may well be called inflated. 
The point I stress, however, is the 
price of labor. It is an indisputable 
fact that the price of labor is enor- 
mously inflated at this time, and a 
glimpse at the curve of factory pay- 
rolls will show what I mean. First, 
however, let me compare the payroll 
inflation of today with that of other 
recent periods of inflation. 


The 1943 Model of Inflation 


In 1919, the potential inflation that 
developed during the first World 
War, found its chief expression in 
commodity prices. That was the so- 
called “Silkshirt Era,” with sugar 
at over 23 cents a pound and other 
commodities in proportion. In that 
day, commercial loans were greatly 
extended, and commodity prices rose 
sky high. 

Then came 1929, and I need not 
tell you where the inflation appeared 
in that ill-fated year. That was the 
New Era period, in which the illu- 
sion prevailed that the stock market 
had reached a sustained high “pla- 
teau.” This period was marked by 
tremendous expansion, not of com- 
mercial loans, but of brokers’ loans. 
Stock prices attained fantastic 
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heights. The nation’s funds were 
diverted to the purchase of stocks, 
and to the payment of dividends. 


Towering Payrolls 


Now comes the 1939 period, in 
which we live. Look at the curve 
of factory payrolls. It is the Mt. 
Everest of the statistical world, 
towering over all other phenomena 
except those twin peaks, bank de- 
posits and government debt. This is 
the New Deal era. Accordingly, the 
funds raised by government loans, 
with the aid of bank deposit credit, 
are poured into bonds, inflating the 
bond market. The government 
spends the proceeds, and they largely 
go to labor, so that the payrolls are 
now inflated instead of dividend”. 
War wages and money in circulation 
are record-breaking, both in England 
and here. Witness the fantastic 
Christmas buying spree this year. 

After 1919, came 1921 and a 
primary post-war depression. After 
1929, came 1930-1932 and the sec- 
ondary post-war depression. In both 
cases, the particular kind of inflation 
that marked the preceding booms 
were deflated. Inflated commodity 
prices fell sharply in the first period. 
Inflated stock prices fell sharply in 
the first period—as some of you 
gentlemen may perhaps have heard. 
Now what lies ahead? Is there some 
particular kind of inflation to be de- 
flated ? 


Are Times Different? 


In these days, we are frequently 
told that times are different. From 
high places we hear that the old 
economic laws no longer apply. So 
I merely ask you, gentlemen, what 

(Continued on the next page) 
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Inflation—Continued 

you think is likely to be the result, 
assuming that my analysis of these 
three periods is accurate. Will the 
inflated factor again be deflated? 
Will this involve a general business 
recession as in 1921 or 1930-32? 
If so, when? 


Controlled Inflation? 


Unfortunately, the matter is not 
entirely simple. Inflation is a neces- 
sary result of war. But there are 
other war results which must be 
considered. 

On the one hand, war always in- 
creases the volume of borrowing and 
public debt. War always leads to 
vast spending to finance the war 
program. This spending always in- 
volves an overextension of credit, if 
for no other reason than that such 
credit and the spending are for non- 
productive purposes. War spending 
is by nature economically wasteful, 
and wasteful spending is inflation- 
ary. 

But, on the other hand, war has 
another side which should be con- 
sidered. I refer to the fact that the 
exigencies of war compel men to 
face realities, and to act as if they 
had good economic sense. Thus war 
may tend to brush away idealistic 
“social reforms,” and economic mis- 
takes. You see, we cannot tolerate 
a policy of try-anything-once, when 
the lives of our boys and the fate 
of the nation are at stake. War 
creates a real emergency. Thus to- 
day we find a different attitude 
toward the raid of the silver Sen- 
ators on our Treasury. The policy 
of plowing under crops and killing 
pigs would seem strange today. 
Where are the Passamoquoddy Bay 
and the St. Lawrence River projects 
now? Does anyone in 1943 imagine 
that the government can get tanks 
and planes and ships, merely by 
“creating purchasing power” 
through issuing paper currency ? 


Real Production 


We now stress real production, 
and appreciate the cost of produc- 
tion. In the war economy, even the 
New Deal Administration stresses 
saving and thrift and sacrifice. It 
actually is trying to do something at 
least to check the inflation which it 
has hitherto encouraged. 
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And think of the changing at- 
titude toward class conflict. War 
compels us to realize the importance 
of the national unity. Rabble-rous- 
ing is obviously out of place. Under 
the plea of improving the nation’s 
morale, it is apparent that the Wash- 
ington attitude even toward business 
and businessmen is changing. 

So, the question is, Can the more 
realistic and sensible attitude of a 
people at war, prevent the usual 
aftermath of such an inflationary 
spree as war involves? 


Price-Fixing 


Obviously some effort has been 
made to “fight” inflation. There has 
been much price-fixing, which is a 
good deal like trying to fight heat 
by holding the thermometer down. 
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I believe that the virtual dismissal 
of Leon Henderson as head of the 
OPA marks the practical abandon- 
ment of the attempt to “fight infla- 
tion” by sitting on the safety valve. 
With the departure of Henderson, 
the policy of fixing the prices of 
thousands of finished goods will 
pass, and with it will go the policy 
of spending our money to subsidize 
producers who are squeezed between 
price ceilings and rising costs of 
production. 

We may take more seriously the 
attempt to deal with inflation either 
by taxation or by siphoning off the 
excess purchasing power by selling 
government bonds. Even here, how- 
ever, it seems very doubtful to me 
that much will be done actually to 
prevent further effective inflation. 


It is too much to expect of mere 
politicians such as constitute what 
we call “the government.” While 
the politicians talk about fighting 
inflation, they limit the fight to a 
small group of retail prices called 
“the cost of living.” Above all, they 
try to “appease” those who are bene- 
fiting most by the inflation, chiefly 
the factory workers, but to some 
extent the farmers. 


Pumps and Siphons 


The general policy of the govern- 
ment may be diagnosed somewhat as 
follows. The government is trying 
to take money away from the people, 
as fast as it is given to them. It is 
trying to “siphon off” the currency 
from the reservoir, as fast as it is 
poured in. But where does all the 
pouring come from? Unfortunately, 
there is another way to put the mat- 
ter, and that is to say that the gov- 
ernment is giving the people the 
money which it then takes away 
from them. The politicians are 
pouring the currency into the res- 
ervoir faster than they can siphon 
it off. Nor is there any evidence of 
a tendency to stop the giving of the 
money and the pouring out of the 
currency. (Did you ever know a 
politician who was not better with 
the pump than with the siphon?) 

It seems, therefore, that the pre- 
dominant factors are the continued 
spending, and the increase of the 
public debt which largely goes to the 
banks in the form of inflated de- 
posits available to individuals for 
drawing checks. 


Payroll Deflation 


One aspect of this dilemma may 
interest you. In place of the detailed 
price-fixing program for which the 
Administration hired Mr. Hender- 
son to be the goat, it seems that now 
a more detailed and comprehensive 
system of rationing will be adopted. 
Goods which are closely rationed, 
and distributed equally among the 
people, do not have to have their 
prices fixed. Indeed. they should 
not have their prices fixed, since the 
important thing is to increase the 
production of such goods as much as 
possible. 

Much the same observation goes 
for manpower. Wages are not being 

{Continued on page 58) 
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* Hereis an advertisement that focuses 49 

the attention of property owners on an 
important subject to you: The impor- — 
tance of increasing insurance protec- (7a) 


tion in accordance with present 4 

values. It appears—in color— 4 Y 
in the March 8th issue of 
Time—the weekly mag- ¢~ 
azine—and in the March : 
issue cf Nation’s Busi- 
ness. TheAetna Fire 
Group, W. Ross 
McCain, Presi- 
dent. 






protection...and plenty of it 


Now is no time to skimp on protec- 
tion of any kind. 
e J * 


But are you safeguarding your home 
as carefully as your coffee? Have you 
gone over it to eliminate all fire 
hazards? Have you taken out War 
Damage Insurance? Have you in- 
creased the fire insurance on both 
your house and household property 
in keeping with increased values? 


Probably never before has your in- 
surance needed such constant super- 
vision as today—which emphasizes 
the soundness of the Aetna policy in 
selling through local agents and 
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brokers. These local representatives 
are fully qualified to analyze your in- 
surance needs and immediately make 
whatever changes are necessary. In 
event of loss they can give you equally 
prompt and valuable assistance. 


It is worth remembering, too, that 
when your insurance is with a capital 
stock company such as those com- 
prising the Aetna Fire Group, it is 
backed by both a paid-in capital and 
surplus. You are never liable for 


assessment. 
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Don’t Guess About Insurance 
—CONSULT YOUR LOCAL 
AGENT OR BROKER 
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through conflagro- 
tions, wars and 


financial depressions, no policyholder 
has ever sufferedtoss because of failure 
of the Aetna to meet its obligations. 


WARS 
1846 


Mexican 
War 
1861 
Civil 
War 
1898 

Spanish- 

American 
War 


1917 
World 
War | 
1941 

World 
War 2 








CONFLAGRATIONS 
1835—New York City 
1845—New York City 
1851 —San Francisco 
1866—Portland, Me. 
1871 —Chicago 
1872—Boston 
1877 —St. John, N.B. 
1889—Seattle; Spokane 
1901 —Jacksonville, Fla. 
1904 —Baltimore 
1906— San Francisco 
1908 —Chelsea 
1914—Salem 
194 1—Fall River 





DEPRESSIONS 
1819 


1837 
1843 
1857 
1873 
1893 
1907 
1921 
1929 
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War Damage Insurance 


on 


Money and Securities 








What Jt 94 and How to Sell Kt 


with certain patriotic duties, which 

duties we are glad to perform as 
our small part in the National ef- 
fort. This means, for some, service 
in the armed forces of the United 
States. It means, for others, service 
in Civilian Defense, “USO and 
other patriotic activities. It means 
for all the maximum investment in 
War Savings Bonds. It means for 
each of us engaged in the insurance 
industry the responsibility of advis- 
ing the public concerning the scope 
and the availabiJity of insurance of- 
fered by the government through 
War Damage Corporation as a pro- 
tection against war hazards. This is 
a considerable responsibility and the 
future reputation of the insurance 
industry and the American Agency 
System depends in part on the qual- 
ity of service rendered in _ this 
emergency. 


|: TIME: of war we are charged 


Three-Part Program 


The War Damage Corporation in- 
surance program is in three parts: 

The first and most important con- 
cerns protection for residential and 
business property. It became effec- 
tive July 1, 1942 through use of 
WDC Policy Form No. L. This in- 
surance has been widely circulated 
and generally purchased ; the success 
in bringing the coverage to the at- 
tention of the public being due 
primarily to the activity of insur- 
ance agents throughout the country. 

The second phase of the program 
has to do with coverage of money 
and securities shipped by registered 
mail or express. This became effec- 
tive October 31, 1942. The coverage 
\s provided by an Endorsement at- 
tached to WDC Policy Form No. 1. 
Here, too, the agents have co- 
operated splendidly with the govern- 
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ment in advising prospective pur- 
chasers of the availability of the new 
form of protection. 

The third part of the program 
applies to coverage against damage 
to or destruction of money and secu- 
tities other than while in the mail 
or in the custody of a carrier for 
hire. It became effective December 
21, 1942 through use of WDC Pol- 
icy Form No. l(a). This latest 
form of protection and the variety 
of coverage obtainable thereunder is 
not yet fully appreciated by the gen- 
eral public or by some insurance 
agents. Here is an opportunity for 
additional patriotic service. I know 
that each of you will do your part 
to the end that anyone wishing to 
purchase the Money and Securities 
Insurance may have the opportunity 
of so doing. 


Eighty-seven Companies 


You will recall that the general 
program of War Damage Corpora- 
tion did not include protection 
against the loss of money or securi- 
ties. Subsequent demands for such 
coverage prompted War Damage 
Corporation to request the casualty 
and surety industry to study the 
situation, to meet with committees 
representing the bankers and stock 
brokers, and to prepare recom- 
mendations for the handling of the 
insurance. 

Eighty-seven casualty and surety 
companies—writers of fidelity and 
burglary business and_ including 
stock companies, mutuals, reciprocal 
exchanges and other casualty and 
surety carriers—joined in the effort. 


The work was interesting and the 
character of the Money and Secu- 
rities Policy was necessarily mate- 
rially altered several times during 
the period of drafting to take care 
of the new problems which con- 
tinuously arose. The original idea 
contemplated a relatively small field 
of prospective clients and a simple 
document covering money and secu- 
tities on the insured’s premises in 
vault, on the insured’s premises out- 
side the vault and in transit in the 
custody of a messenger of the in- 
sured. 

The continuing negotiations with 
bankers, brokers and other interested 
parties proved the need for more 
comprehensive coverage and a 
method whereunder any person, 
firm or corporation owning or hold- 
ing money or securities, whether or 
not legally liable therefor, may have 
the opportunity of securing the war 
damage insurance. 


Evolution of Coverage 


Illustrative of some of the im- 
provements brought about in the 
evolution of the policy are the fol- 
lowing : 


1. It was necessary to abandon 
the idea of a maximum limit 
of insurance per insured and 
establish instead a maximum 
limit per premises. Otherwise, 
inequality would exist between 
an insured operating a single 
office and an insured having 
several branch offices. 

2. Provision was made that an 
insured may purchase protec- 
tion on securities in a safe de- 
posit box rented from a bank 
or a safe deposit company. 

3. The method of providing in 

(Continued on page 62) 
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UNITED STATES) NORTH RIVER | WESTCHESTER | ALLEMANNIA| RICHMOND | WESTERN BRITISH SOUTHERN off 
FIRE INS. CO. INS. CO. FIRE INS. CO. | FIRE INS. CO.| INS. CO. ASSURANCE | AMERICA / FIRE INS. CO, ms 
Cash in Banks & Trust Companies | $ 8,067,789 | $ 5,214,999 | $ 4,459,684 | $ 891,982 | $ 511,248 | $ 898,676 | $ 308,959 | $ 392,825 
1 
United States Government Bonds 11,317,829 7,691,019 5,378,448 1,622,623 1,909,906 1,734,906 903,859 500,021 rec 
30 
Other Bonds and Stocks 15,358,635 10,192,661 7,907,099 1,786,052 2,141,659 1,749,199 1,350,149 919,446 * 
Mortgage Loans on Real Estate 170,128 130,565 242,478 628,111 206,497 14,363 an 
(Less Reserves) Ae 
Real Estate 96,553 2,500 5,000 | #420535 | 195,771 68,125 pai 
Premium Balances Receivable 1,791,684 838,899 1,217,499 219,929 81,775 258,355 56,146 49,709 Fu 
(Not over three months due) C h 
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cre 
Surplus to Policyholders 19,936,422 13,556,621 8,505,547 3,138,448 3,157,513 2,551,058 1,799,029 1,202,758 
is | 
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HE New York Board of Trade 
T: proud of its Insurance Sec- 

tion, devoted to the interests of 
the insurance business. The highest 
office in the Board is held by an 
insurance man. Our president is 
Mr. Floyd N. Dull, of the Con- 
tinental Casualty Company. At a 
recent directors’ meeting of the 
Board of Trade, there were seated 
at the table—Mr. Michelsen of Hall 
and Henshaw, Mr. Lewis of the 
Aetna Casualty and Surety Com- 
pany, Mr. Goodwin of the Firemen’s 
Fund Indemnity Company, Mr. 
Choate of the American Automobile 
Insurance Company and Mr. Ma- 
grath of Chubb & Son. These men 
are not responsible for what I say, 
but, I believe that they will sub- 
scribe to the fact that there is no 
hidden nor malicious motive. 


Private Enterprise 


What is the basic principle of 
Private American Enterprise? Let 
us understand that the very word 
“Enterprise” means progressive ac- 
tion. It is advancement, going for- 
ward into a new thing—and to 
greater success. Some people, un- 
fortunately, misuse the words— 
Private Enterprise. Their concept 
of private enterprise is maintaining 
a status quo and the preservation 
of those good things which Amer- 
ican Enterprise in the past has 
created for us. 

No, American Private Enterprise 
is not something to be tucked away 
in the safe, it is the power-house, the 
machine shop, the thing that is mov- 
ing and progressing, not something 
that is static and still. If American 
Enterprise were something fixed 
and static we would still be living 
as our forefathers with none of the 
advantages that give America the 
world’s highest standard of living. 

I consult my dictionary and I find 
that “Enterprise” means “to venture 
upon, to undertake, to attempt.” The 
word Enterprise includes concepts 
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of boldness, energy and inventive- 
ness. So when we businessmen de- 
clare that Private Enterprise must 
survive in America we mean bold- 
ness to undertake, the energy to 
attempt and the inventiveness to 
venture. 


Responsibility of Business 


I see no useful purpose served by 
us who are interested in the insur- 
ance industry merely getting to- 
gether and talking at each other 





about things we already know so 
well. I am not going to talk politics. 
I am not going to condemn the Na- 
tion, Administration of our State, 


of our City Government. What 
earthly good is accomplished by 
businessmen telling each other that 
elected public officials do not under- 
stand their problems. 

I believe that it is very much more 
to the point if we businessmen 
would spend a little more time in 
talking about the things over which 


by M. D. GRIFFITH 
Executive Vice President, 
New York Board of Trade 
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we have some control. That seems 
to me to be a much more reasonable 
way for us to benefit our industry. 
I do not believe that we should spend 
all of our time telling public officials 
not to destroy American Enterprise. 
Instead, we should be spending a 
larger part of that time determining 
among ourselves how we are going 
to make Private Enterprise work in 
the new conditions that confront us. 

There is a greater responsibility 
upon business to make Private En- 
terprise function than in attempting 
to protect it from assault. I, for one, 
do not share the fear of many that 
Private Enterprise in this country is 
doomed. Private American Enter- 
prise for more than three centuries 
has been in forceful operation, clear- 
ing the wilderness, building cities, 
extending communications for the 
betterment of society. Enterprise is 
something in a man’s heart which 
is not destroyed even though his 
hands may be shackled. 


Not the "Status Quo" . 


No, Gentlemen, it wasn’t a “status 
quo” as of December 7, 1941 that 
now brings Victory on the Horizon. 
It was a mistaken interpretation of 
our belief in a status quo that im- 
pelled Hitler, Mussolini and the Japs 
to strike. 

They saw our great industries 
established like sprawling giants 
throughout the land, engaged in 
peace time pursuits. They saw miles 
of assembly lines of automobiles, 
and radios, and refrigerators, and 

(Continued on the next page) 
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Beveridgism—Continued 

vacuum cleaners, and tires, and 
furniture, and _ clothing. They 
laughed at the idea of an American 
Army attacking with these Buicks, 
and Fords, and Chryslers. They felt 
secure that our Frigidaires, our 
Westinghouse electric irons, and 
vacuum cleaners could not demolish 
their fortresses. They saw a nation 
conditioned to high standards of liv- 
ing that would not and could not 
tighten their belts and quickly get 


rid of their excess weight. Yes, 
how secure they felt as they ob- 
served the “status quo.” 


One Mistake 


They saw a nucleous army of less 
than 400,000 men, including the Na- 
tional Guard, with equipment and 
supplies—such as it was, of the 1918 
vintage. Surely, in the light of the 
status quo, no prize was so cherry 
ripe for picking and swallowing. 











ally-known organization. 


111 John St., New York 


Havana, Cuba . 








““Any Fire Insurance Today?” 


ROM the frozen wastes of Greenland to the torrid zones of 

Brazil—wherever American industry carries on, there you 
will find the American International Underwriters giving the 
same sort of insurance service which its member companies 
have long been noted for in this country. Whether it's fire 
insurance, liability or accident—losses are paid in American 
dollars...and settlements are promptly made. Brokers and 
agents handling American concerns with branches in foreign 
lands will do well to investigate the facilities of this nation- 


AMERICAN INTERNATIONAL " 
UNDERWRITERS CORPORATION 


340 Pine St., San Francisco % 
Bogota, Colombia, S. A. 


Representatives in Key Cities Throughout the World 
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Their one terrific mistake was be- 
cause they did not see—they had no 
experience with—that thing we call 
Enterprise, ‘““The boldness, the en- 
ergy, and the inventiveness to under- 
take.” 


Enterprise Overlooked 


They did not realize that because 
you and I have been using telephones 
for the last forty or fifty years that 
we could quickly equip a communi- 
cations system in a Signal Corps, 
and that those peace-time imple- 
ments of convenience become power- 
ful weapons in our hands. They did 
not count upon the enterprise of the 
Bell System, to mention only one 
company, which for years has been 
venturing into new fields of com- 
munication. 

They did not realize that the trac- 
tors on our farms were the parents 
of our tanks, and theirs. They could 
not conceive of an enterprise that 
could quickly change assembly lines 
of automobiles into assembly lines 
turning out the most powerful 
planes. They did not see that a ply- 
wood industry, which was making 
paneling for our comfortable homes, 
would quickly turn into patrol boats. 

Feeling secure, with their few 
thousand planes, they did not dream 
of the possibility of American Enter- 
prise producing planes equal in 
number to their entire Air Force 
every single month. It wasn’t a 
static condition ON THE DAY 
PEARL HARBOR WAS AT- 
TACKED that has produced the 
arms and equipment of an Army of 
7 million men, as well as the tools 
of war for our allies. It was ventur- 
ing upon new things—big things— 
on a scale never dreamed of, that 
now makes victory possible. 


Enterprise is Force 


American Enterprise is not just 
a precious jewel to be wrapped in 
cotton and stored in the safe to 
guard it against the thief and the 
robber. American Enterprise is a 
force which goes out and overcomes 
the robber. It means disarming him 
and putting him into the jail where 
he belongs. It is American Enter- 
prise which in the face of new con- 
ditions is now proving its worth. 
American Enterprise since Decem- 
ber 7, 1941 has done more to prove 
its worth in Washington than all the 
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after-dinner speeches for the past 
fifteen years extolling its virtues. 

I wonder if we, who are deeply 
interested in the insurance industry, 
should not take more frequent oc- 
casion for a little honest soul-search- 
ing analysis, to see if we really are 
on fire with the thing we call 
“Private Enterprise.” 1 wonder if 
we do not spend too much time in 
seeking to defend the status quo in 
our industry—rather than venturing 
upon and attempting to go forward. 
| dare to predict that the time is 
getting very limited when this will 
be simply a matter of our own free 
choice. 


Accident and Health "On the Spot" 


You in the accident and health 
field have had the ball tossed to you, 
and you just can’t stand there and 
hold it. Are you going to gain 
ground, or will the accident and 
health industry be thrown for a loss? 

I have no intention of consuming 
your time with any extended anal- 
ysis of the Beveridge Plan—of its 
political philosophies, nor of its eco- 
nomic implications. I am not going 
into any detail with respect to its 
American counterpart. 

However, I will make the observa- 
tion that thoughtful citizens through- 
out the country are now watching 
you. Do you honestly believe that 
this problem is going to be solved 
by attempts to defeat legislation that 
certainly will be introduced to put 
this plan into effect. Do you honestly 
believe that you have furnished the 
whole answer to the problem simply 
by asking the question, “Who is 
going to pay for it?” Do you believe 
that the mere showing of columns 
of figures based on your actuarial 
experience, even though they run 
into billions of dollars, is going to 
be the ultimate and final answer? 
Do you believe that lobbying is go- 
ing to stop further steps in social 
insurance ? 

I don’t think you honestly believe 
that. If there are any who do, he 
ought to take a look at the score 
board. 


Handwriting on the Wall 


Just a few short years ago insur- 
ance carriers were trying to convince 
employers that they should have pro- 
tection against losses through acci- 
dents on the part of employees. Oh, 
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N DEQUATE air power has been the decisive factor in every battle 


of this war. Without it an otherwise strong force, even a 


powerful “dreadnought”, is almost helpless. 


Every business also has many vulnerable spots which need 


protection if insurance coverage is lacking or inadequate. 


Years of experience familiarizing ourselves with the many 


possible risks, and the best means of buying adequate protection 


to meet them, is where you will find us most helpful. 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 


NORWICH UNION INDEMNITY COMPANY 


e 75 MAIDEN LANE, NEW YORK, N. Y. 





yes, it was desirable as long as the 
companies were attempting to sell it. 
Then came the proposal about 30 
years ago of a law to compel all 
employers to carry workmen’s com- 
pensation, and a bill to create a state 
fund, and a state-owned, and state- 
controlled socialized workmen’s 
compensation insurance. Did it go 


through? And, does it exist today, 
with an excess of sixty million dol- 
lars in that state fund? 

Or, again, look at the experience 
of old age pensions and unemploy- 
ment insurance. Oh, yes, they were 
highly desirable when companies 
were attempting to sell policies— 

(Continued on page 86) 
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a THESE DAYS OF TOTAL WAR 
effort when civilian activities must 
be restricted in many directions, 
the Globe stands constant guard 


to assure the maintenance in all 





departments of essential services 


that will be a source of comfort 
and satisfaction to producers and 
policyholders faced with new 


and difficult problems. 





United States Government Bonds .. . 
Other Bonds and Stocks 


Reserve for Sundry Accounts 
Voluntary Reserve for Contingencies including 


Financial Statement — December 31, 1942 


ASSETS 
wee $ 2,465,702.67 
29,494,961 .07 
9,378,373.46 
480,000.00 


Premiums in Course of Collection not more than 3 months due 3,064,663.57 





Interest and Rents Due and Accrued 187,288.30 
Other Admitted Assets 772,210.32 
TOTAL ADMITTED ASSETS $45,843,199.39 
LIABILITIES 
Reserve for Claims and Claim Expenses ... $15,384,864.36 
Reserve for Unearned Premiums 7,752,034.31 
Reserve for Commissions on Uncollected Premiums 555,953.29 
Reserve for Taxes 2,100,000.00 


320,000.00  26,112,851.96 





As evidence of the security be- 
hind our policies, we present our 
latest financial statement. We 
thank our loyal staff and our 
friends by whose joint efforts 
another successful year has been 


completed. We face the new year 











fluctuation in Market Value of Securities 9,730,347.43 
2,500,000.00 7 
7,500,000.00 10,000,000.00 confident that the same teamwork 
$45,843,199.39 
SURPLUS TO POLICYHOLDERS $10,000,000.00 
Securities carried at $790,619.06 in the above statement are deposited as required by law. Bonds will solve our problems at home 





and Stocks valued on New York Insurance Department's basis. On the basis of December 31, 1942 
market quotations for all bonds and stocks owned, the total admitted assets would be increased 


to $47,182,677.86 and the voluntary reserve for contingencies, including fluctuation in market 


value of securities to $11,069,825.90. 





and support those who fight the 


nation’s battles around the world. 


BUY BONDS REGULARLY 


sTocK COMPANY ORGANIZED UNDER 


GLOBE INDEMNITY COMPANY 


KENNETH SPENCER, PRESIDENT 
150 WILLIAM STREET - NEW YORK, N. Y. 
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to adjust our focus so we may 

review the situations of today 
and gaze into the crystal trying to 
see what our future may be “for 
the duration.” Let us look at the 
manpower or prospect field ; the sur- 
lus income or buying field; the 
whale we little Jonahs want to avoid 
—Government Insurance; the cru- 
sading army fighting to make it 
unnecessary for that whale to swal- 
low us; and the best methods of in- 
suring war and essential industry 
workers. In these fields watch for 
what adjustments we must make for 
selling women. We have always 
added “God bless them,” but their 
future value as prospects and clients 
justifies our asking for them to re- 
ceive a double blessing. Watch for 
what we may expect in the 14-64 


age group. 


F your meditation, I shall try 


Manpower or Prospect Field 


Within a year, 10 to 13-million of 
the youngest and best physical risks 
will be in the armed services—this 
removes more than 20% of the best 
prospects in our peace-time field. 

War industry will need an esti- 
mated 20-million—which is probably 
our second best field of prospects 
when appraising physical fitness. 

Our best authorities estimate that 
the nation’s basic economic needs for 
food, clothing and necessities of life 
will require 30-million workers. 

These three groups add to an esti- 
mated 63-million employed in 1943. 

A year ago there were 51-million 
employed in the United States, 
therefore, next year we estimate 
there will be 12-million more em- 
ployed than there were last year; 
12-million more employed, all of 
them our prospects, mostly new 
prospects, but that field is the coun- 
terbalance of the 12 to 13-million 
going into the armed forces—so, 
after all our prospect field remains 
close to the 51-million mark of last 
year. This is surely good news, for 
you who have been discouraged be- 
cause so many of your good pros- 
pects and clients were going into the 
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armed services. But 12-million 
newly employed is nearly 10% of 
the entire population of this nation. 
Who are these new prospects? How 
shall we plan to sell them? How 
many will be women? How can we 
today get a better idea of who will 
constitute that enormous group of 
millions of new prospects ? 


Situation in England 


The shadow of things to come is 
cast—let us look at that shadow by 
analyzing the manpower status today 
in England. Keep in mind England’s 
population is about 80-million as 
compared to our 132-million. Of 
Britain’s 16-million men between 16 
and 64 there are 14,100,000 in the 
armed forces and at essential war 
jobs. Of 17,300,000 women in this 
age group, 7,800,000 are in uniform 
or working. When our combined 
military, war-worker and essential- 
industry force reaches 61-million we 
shall have practically the same con- 
ditions as exist in Britain today. But 
our estimate for 1943 calls for 2-mil- 
lion more than required to match 
Britain’s present status. 

Britain’s armed might is a military 
secret, but we probably would not 
be far wrong if we used our con- 
templated ratios and guessed it at 
8 to 9-million. Thus, they would 
have 4 to 5-million men in war in- 
dustry and essential industry as 
compared to around 7-million 
women in the same fields. 

By this analysis, slightly less than 
50% of Britain’s women between 
14 and 64 are in the armed forces, 
war industry or essential industry. 
In the latter fields, there are close 
to 2 women to each man. 


Shadow of Things to Come 


There, gentlemen, is the shadow 
of things to come—our 12-million 
new workers will probably be be- 
tween 14 and 64, over 90% of all 
men and slightly less than 50% of 
all women in that age group. 


by F. GLENN PACKWOOD 
xk 


These are not fantastic figures. 
They are sound. The more quickly 
we soberly, factually realize these 
things and stop wishfully thinking 
and hopelessly hoping it shall not 
come to pass—the better for us. We 
face our Guadalcanal today and 
during the next twelve months. You 
must do your duty as our nation’s 
protector of America’s income 
earners. The government wants you 
to do this job, because it has its 
hands too full with other war prob- 
lems. But the protection of Amer- 
ica’s workers is so vital that Uncle 
Sam will undoubtedly protect them 
with Government Insurance or con- 
trol if you do not do the job well. 
We shall next review the “surplus 
income or buying field,” then re- 
turn to Government Insurance—the 
whale we little Jonahs need not fear 
if we do a good job. 


Surplus Income 


The time has come when we are 
to be forced to lower our standards 
of living. Practically all luxuries 
and non-essentials are being elim- 
inated. We shall learn the difference 
between “essential” and “conven- 
ience.”” What people can buy will be 
rationed. It is true, we will buy bil- 
lions in war bonds, but unless en- 
forced buying is employed I believe 
the “surplus income”—by which I 
mean gross-income less taxes and 
consumer spending—will be many 
times greater than in any period we 
have ever known. Keep in mind 
there will not be “consumer spend- 
ing” articles on the market for this 
money. A lot will go for war bonds, 
but there will be billions—more bil- 
lions than we ever saw—uninsured, 
unless we or the government insures 
the income. It is hard to sell a man 
not having “surplus income”—it is 
easy to sell people with “surplus- 
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A & H. Prospects—Continued 

surplus income.” The prospects’ 
ability to pay the premium will be 
your smallest problem—your pros- 
pect’s ability to pay his taxes and 
higher living expenses, should disa- 
bility cut off his income, was never 
so precarious as today and for the 
duration. Many times you have 
heard similar encouragement pre- 
sented on a basis of generalities. 
Today I shall prove my encouraging 
review of facts with most authorita- 
tive and dependable statistics up to 
date, with estimates for 1943: 
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UNDER THE LAWS OF 


Farmers’ income has jumped from 
$8,700,000,000 in 1939 to $15,100,- 
000,000 for fiscal year ending last 
June 30th. With your rich agricul- 
tural surroundings, you should give 
thought to this field. When pending 
inflation-control legislation stabilizes 
wages and prices which will soon 
become effective, and the rationing 
program becomes operative, you will 
know the “surplus income” figures 
I have just given you are thereby 
fully insured. 

Now, gentlemen, I have briefly 
sketched the type and number in 


Natl. ‘ Food, Cloth- 
Income after ing, Shelter Savings or Federal 
Annual Period Paying Taxes & Luxuries Surplus Income Spending 
7-39 to 6-40..... $71,000,000,000 $64,000,000,000 $7,000,000,000 $9,536,000,000 
7-40 to 6-41..... 79,000,000,000  70,600,000,000 8,400,000,000 13,731,000,000 
7-41 to 6-42..... 97,500,000,000  78,500,000,000  19,000,000,000 34,107,000,000 
7-42 to 6-43..... ? ? Estimated 41,200,000,000 over 100-Billion 





HOW TO BUY HOME INSURANCE IN WARTIME 





ea TTT DALNIMALAA Aihaac ith, 


ih. 


Because we think these are days when people 
want to know more about insurance and what 
it will do for them, we distribute a leaflet called 
“How to Buy Home Insurance in Wartime”. It 
describes four main kinds of property insurance 
and how they apply to wartime conditions. If 
you are interested in such a folder, just drop 
us a line and we will gladly send you some 





for your use. Address Production Department. 


HIO FARMERS INSURANCE COMPANY 


Chartered 1848, LeRoy, Ohio 


MEMBER * THE NATIONAL BOARD OF FIRE UNDERWRITERS 
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your prospect field—much of it is 
new— it is a much different field than 
you are familiar with; but thank 
your lucky stars that next year, as 
last year, it will be about 50-million 
employed prospects. However, keep 
in mind it will somewhat be reduced 
by youth and over-age, with average 
physical status of our 1943. field far 
below that of 1941. During the en- 
suing fiscal year “surplus income” 
will be over 100-billion as compared 
to 19-billion for the fiscal year end- 
ing last June 30, and as compared to 
15,400-million for the two fiscal 
years 7-39 to 641. 


Governmental Threat 


We are in total war. Total war 
means that we must adequately in- 
sure America’s wage earners or 
Uncle Sam may take over the job 
—for three good reasons: 

1. The government must have 
present income to pay last year's 
and this year’s earned income tax, 
because this is our most expensive 
war. 

2. Uncle Sam’s wage-earners must 
buy lots of war bonds, which pur- 
chases must not be curtailed by liv- 
ing and disability expenses incurred 
during periods of accident or illness, 
when income stops, unless ade- 
quately insured. 

3. Uncle Sam’s armed services 
will. have so many cases of illness 
and injury that we cannot blame our 
good Uncle for having indicated to 
us that if we do not take care of the 
home folks, and their disability 
losses become an addition to his mil- 
itary disabilities burden, that the 
government should and must take 
over our job if we fail. 


Private Enterprise 


We of the A. & H. fraternity feel 
we are among the best of Americans. 
We dare not boast of that fact and 
fail to do our full duty in these 
months of our nation’s greatest peril 
and its greatest need for our im- 
mediately preparing adequately to 
insure America’s wage-income. We 
of the “Home Guards” must not fail 
to protect the American home, 
America’s taxes and America’s wat 
bond sales by failing to protect fully 
the fragile foundation on which all 





to sabotage by accident and illness. 
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Don’t let anyone tell you we have 
hen any more dilatory than the 
ce-time military preparation, 
sgurces of supply or the production 
plants. We have done a better job 
than you. may realize. Stuart F. 
Conrod’s survey for the Health & 
Accident Underwriters’ Conference 
shows approximately 25-million pol- 
cies now written in Private Carriers. 
This does not include Hospital As- 
ociations with 1941 premium in- 
cme of 50-million dollars. Thus, 
about half of our 51-million em- 
ployed are insured. What other 
“production business” has attained 
more? We, like producers of tanks, 
planes, guns, ships, etc., have to ex- 
pand rapidly—but where they must 
make percentage increases “in the 
thousands’”—when we reach 100% 
increase, we almost realize perfec- 
tion; but we must, like them, ac- 
omplish this production in 1943. 


Government Insurance 


As a patriotic, unselfish, good 
American—would you say that given 
reasonable time to make our plans 
and accomplish our duty and pursue 
our right by heritage to insure ade- 
quately America’s wage-earners in- 
come, that if we fail in our accom- 
plishments and results, that the gov- 
emment should not provide the 
protection that we failed to give? 

On record I quickly assure you 
that I feel confident that govern- 
ment insurance need not be feared, 
wiless we fail. Only in the United 
Nations are men_ granted such 
privilege and such opportunity to 
maintain rights of heritage. 

Your “reasonable time” means 
1943. During that period we will 
master this situation or it will have 
mastered us. Too long we have self- 
ishly thought of getting our job 
properly done 10 or 20 years hence. 
Now there are 12 months within 
which to determine our future. Total 
war reduces years to months, oceans 
become highways, military air-power 
will soon eliminate oceans as_bar- 
ners. Similarly, we must radically 
readjust our time-tables and opera- 
tions’ schedules. 

Public opinion, with more than 
average sales resistance to our busi- 
ness, could easily be sold on our 
failure and need for government 
control or participation. Public 
opinion does not always concur with 
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government action, but the public 
does agree in the majority of cases. 

We little Jonahs need not fear the 
friendly whale—government inter- 
ference or insurance—except to 
whatever extent we fear that we are 
not capable to accomplish our proj- 
ect. 


Organized Opposition 


The violent changes of total war 
and our large project to be com- 
pleted in months, instead of years, 
creates our greatest need for effi- 
cient organization. We must use our 
organized strength to -help each other 
and to remove the threat of govern- 
ment participation by proving that 
private enterprise through organ- 


ized agents is the best servant of 
the people. We should guard against 
unfair or undesirable legislation. 
We must not only be scientifically 
highly organized, but also be sci- 
entifically highly productive. 

Our organization should be suf- 
ficiently strong and productive to aid 
in influencing any contemplated 
amendment to the Social Security 
Act being held to the sickness level 
on some kind of a sound basis, so 
we could still provide adequate cov- 
erage for those who are our real 
prospects and who can be sold disa- 
bility insurance. The latest threat 
is in House Bill 7534, recently in- 
troduced in Congress by Representa- 
tive Thos. H. Eliot (Massa- 


(Continued on the next page) 
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A. & H. Prospects—Continued 

chusetts), which aims to extend the 
Social Security Act to provide wide- 
spread compulsory health and acci- 
dent insurance by deducting part of 
the costs thereof from the pay en- 
velopes of workers, and charging 
another part of the cost against the 
employer. Compulsory health insur- 
ance movements set up in various 
European countries, especially Eng- 
land and Germany, have failed to 
reach their objectives. The generous 
bill proposed by Assemblyman 
Wagner of New York is estimated 


eventually to cost around 15% of 
the payroll instead of the calculated 
6%. Socialized Health insurance 
might prove to be the entering wedge 
to socializing Accident and other 
forms of insurance. 

The time has arrived when the 
life agents and multiple-line agents 
can no longer afford to neglect A. & 
H. production. They should join us 
in organization membership and 
work, as well as in production. It is 
to the best interest of their present 
business to do this. 
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GROWTH 


Out here where we of Bituminous live and work there is restlessness 
to be at the earth, to plow and plant and make things grow. The 
ice has moved out of the river. Daily the sun swings a little higher. 
Seed catalogs strew the table, for spring is in the making and this 
is the heart of rural America. This is where the “tall corn grows.” 
To be a midwesterner is to appreciate growth in all things. Yearly 
we watch the young corn, watch the small plant reach knee-high 
and finally the great stalk with its long golden ears. It’s drama of 
a high order and it breeds energy. 


Naturally, we are a restless folk when things stand still. It was the 
restless energy of prairie-bred men that built Bituminous, men who 
were accustomed to see things grow. In its reasonably short span 
of years Bituminous has reached an outstanding position in the 
national field. Bituminous will keep on growing, and its agents too. 
Hundreds have been with us since the early days—have grown up 
with us. We invite new representatives. 

ASSETS OVER $10,500,000 SERVICE WITH SECURITY 
Workmen's Compensation, General Public Liability and 

Property Damage and Automobile Insurance 


BITUMINOUS CASUALTY 
CORPORATION 


ROCK ISLAND ILLINOIS 


I will briefly make these Suigges. 
tions: 


1. Watch your prospect list fo; 


4. 


wm 


. Supplementing 


. Watch 


War Workers 


women, younger workers anj 
all in the higher salary brackets 
as individual risk prospects, 
I will not tread on the field oj 
group insurance. It has its a¢. 
vantages because its small bene. 
fits for limited periods is bette, 
than no insurance and its dis. 
advantages because it does no 
always give adequate full coy. 
erage protection for sufficient} 
long periods of time. 
group insur. 
ance, watch for adequate coy. 
erage sales on individuals jp 
the higher salary brackets: 

a. First, try to sell them ade. 
quate “full coverage.” 

b. Failing in that, next try to 
sell a non-occupational ac- 
cident policy supplemented 
by a health policy. 

c. Point out that disability 
without income is so terrible 
that the law requires com- 
pensation insurance, but 
compensation covers only 
15% of the causes of dise 
bility—the other 85% are 
at the expense or loss of the 
individual. Play that tune 
convincingly on the piano of 
your prospect who says that 
his employer’s Workmen's 
Compensation policy affords 
all the protection he needs. 

While defense plant workers 

are immediate buyers, invest in 

“futures” by soliciting trainees 

in Defense Workers Training 

Schools—you may get the or 

der effective on solicitation or 

later when the first paycheck 
is received. 








your present policy: 
holders in upper three or four 
classifications entering war of 
essential industry at duties i 
the lower three or four clas 
sifications. Salvage by attach 
ing a ‘Modification Rider” 
excluding occupational injuries, 
or convert to a policy written Fy 
on his new classification. Do 

not lose these clients already 0 
sold and on your books! 





From an address before the Wichita Associatiot 
of A. & H 


. Underwriters. 
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FIDELITY AND SURETY BONDS + BURGLARY, 
ROBBERY, FORGERY AND GLASS INSURANCE 
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FIDELITY AND DEPOSIT COM PANY 
1F MARYLAND, BALTIMORE 


WITH WHICH IS AFFILIATED THE AMERICAN BONDING en oe oO ae ee 2 
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In cooperation with both the government and industry, a 25 
. al mee 
Insurance Company of North America and other members he thes 
of the North America Group have performed the follow- —" 
ing wartime services during the past year: 
Facilitated the production of much vital armament by 
furnishing manufacturers with surety bonds, thus enabling The 
* them to carry out huge contracts for the government .. . mag 
. ' : . 5 : ’ goods, 
Provided medical, hospital, claims and engineering service aiies 
on the spot to large construction and manufacturing wre 
enterprises... the iss 
Covered plants and inventories by fire insurance, in im- lers. 
mense amounts... goods 
: . ones ent 07 
* Reimbursed ship owners for millions of dollars of war in 194 
losses... soods 
Acted as fiduciary agent of the War Damage Corporation, 1942's, 
. * ¢ ~ . aaee 
in the writing of bombardment insurance. . . “ya 
oe . . such a! 
Acted as underwriting agent of the War Shipping Ad- 15 per 
ministration for war risk insurance on cargo. ourcha 
This indicates the range and type of the “North America’s”’ cent hi 
service to date. From this record the Company looks for- 
ward to future opportunities to extend and broaden its 
HAVE activities and to aid in every possible way the wartime Civ; 
aSccnom effort of the nation. lad 
FOUNDED 1792 “ye 
parlor 
&N) T &N Mm N about 
U * “ expenc 
1941's 
‘ much 
Ameri 
1943 ¢ 
ors di 
PHILADELPHIA ae 
This oldest American fire and marine insurance company and its affiliated companies write practically every form of insurance except life. from 
FOr es 
BUY WAR BONDS AND PROTECT WHAT YOU HAVE Jae 
T een f 
10n te 
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and services by American civil- 

jans in 1943 is expected to drop 
10 to 15 per cent below such pur- 
chases in 1942, it was indicated in 
astudy just completed by the Office 
of Civilian Supply of the WPB. 

Production of consumer goods 
and services is expected to drop 
more than that—15 to 20 per cent 
below 1942—with the deficiency 
coming out of inventory. The part 
coming from inventory is estimated 
at 25 per cent of stocks on hand at 
the beginning of 1943. 


Ps [ASE of consumer goods 


Durable Goods 


The biggest percentage drop is 
expected in the purchase of durable 
goods, such as electrical appliances, 
radios, etc., continuing the trend 
which set in last year as a result of 
the issuance of WPB limitation or- 
ders. In 1942 purchase of durable 
goods by civilians dropped 45 per 
cent over 1941. It is expected that 
in 1943 consumption of these same 
goods will fall 35 per cent under 
1942's, 

Purchase of non-durable goods, 
such as clothing, is expected to fall 
lb per cent under 1942, Last year’s 
purchase of such goods was 5 per 
cent higher than in 1941. 


Expenditures for Services 


_ Gvilian expenditures for services, 
including transportation, recreation, 
and personal services (like beauty 
parlor treatments), are likely to be 
about the same as last year’s or 
‘lightly higher, even though 1942’s 
expenditures for services exceeded 
1941's by 5 per cent. However, how 





TY NEWS 


much actually will be spent by the 
American public for such services in 
1943 depends on a number of fac- 
ors difficult to predict, such as man- 
wer, the fuel situation, etc. 
Production of consumer goods 
from steel will almost stop, except 
r essential items for which no 
bdequate substitute material has 
en found. In 1940 almost 20 mil- 
ion tons of ingot steel were con- 
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sumed in the production of con- 
sumer goods, including residential 
construction, tin cans and closures 
for food, recreation and health 
equipment and supplies, and auto- 
mobiles. In 1942 steel consumption 
for these same purposes dropped to 
6 million tons—about 29% of 1940. 
It is estimated that 1943 consump- 
tion in all these uses will be around 
1% million tons, or only 8 per cent 
of 1940. 


Steel Consumption 


When durable goods alone are 
considered—that is, excluding resi- 
dential construction, tin cans, recre- 
ation and health—the curtailment 
becomes even more marked. Steel 
consumption in durable goods fell 
from 15 million tons in 1940 to less 
than 2 million in 1942, automobiles 
alone accounting for 12 of the 15 
million. In 1943 the use of steel for 
durable goods is expected to drop to 
around 250,000 tons—less than 2 
per cent of 1940. The Office of 
Civilian Supply doubts if the 
amount of steel required for essen- 
tial civilian goods can fall much 
below this figure, since a substantial 
part of it is required for repair parts 
for automobiles, refrigerators, wash- 
ing machines, electrical appliances 
and other durable goods which 
would become useless if repair parts 
were not available. 

Despite stop-production orders, 
many non-essential civilian goods 
made from steel and other critical 
materials continued to be available 
in stores to the end of 1942. In 
fact, a number of such items can 
still be purchased. But inventories 
of many such articles are now low 
and probably will run out before 


1943 ends. 
Goods No Longer Produced 


Among consumer goods no longer 
being produced for civilians and of 
which inventories are low are wash- 
ing machines, electrical appliances, 
sewing machines, portable electric 
lamps and shades, radios and phono- 


CONSUMER GOODS OUTLOOK 


graphs, safety razors and straight 
razors, bicycles, typewriters and 
watches. In addition, some articles 
no longer being produced have con- 
siderable inventory but can only be 
obtained under certain restricted 
conditions. Examples are mechani- 
cal refrigerators and stoves. Other 
consumer articles have been cur- 
tailed sharply in production but have 
considerable inventories. 

Some consumer articles will be 
produced in about the same quantity 
as in the past. They include ice re- 
frigerators, partly as a substitute 
for mechanical refrigerators, sewing 
machine needles, to permit opera- 
tion of the sewing machines now in 
the homes of America and thus in- 
crease the clothing supply; liquid 
fuel lamps and lanterns for farm 
use, and baby carriages. 


Use of Substitutes 


Offsetting to some extent the loss 
of production in civilian goods due 
to the shortage of steel and other 
critical materials, the use of substi- 
tute materials is permitting consid- 
erable production of articles that 
otherwise might have gone out of 
production. Examples include wood 
furniture for metal furniture, cook- 
ing utensils such as griddles, kettles, 
skillets, etc., made from heat-resist- 
ant glass instead of metals; house- 
hold articles, such as buckets, trays, 
washboards, and vegetable bins, 
formerly made of metal, now being 
made of wood, glass, bone and non- 
critical plastics; dust pans and 
kitchen containers, now being made 
of paperboard and molded fiber; 
snow shovels, rakes and hoes, made 
of wood; clothes hangers, made 
from corrugated paperboard; and 
wood springs for steel springs in 
furniture. 


Civilian Standard of Living 


The civilian standard of living in 
this country in 1943 will depend, to 
a degree, on the fortunes of war. 
The “bed-rock” civilian economy 
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Consumer Goods—Continued 


which has been talked about is not 
expected to be reached in 1943 ex- 
cept in respect to civilian goods 
made from critical materials, such 
as steel, copper, etc. But how much 
our civilian economy will be above 
“bed rock” will be determined 
largely by the extent and success 
of our military operations in 1943. 

“It must be borne in mind,” said 
Joseph L. Weiner, Director of the 
Office of Civilian Supply, “that the 
waging of successful war may cause 
a more rapid drain on our resources 
than unsuccessful war. The more 
troops we have abroad, the better 
equipment they have, the more terri- 
tory we reoccupy, the less will be 
available for ourselves—and_ the 
sooner the war will be over.” 

The report pointed out that the 
ships taking goods from this country 
for military and civilian use in Af- 
rica, Europe and the Far East will 
bring back products useful to our 
civilian economy. For example, 
back-hauls from Australia, New 
Zealand and the South Pacific have 
already yielded us _ considerable 
quantities of wool and some hides 
and skins, sausage casings (impor- 
tant as surgical sutures as well as 
for food), copra, copal gums, zinc 
concentrates, nickel and chromium. 
From North Africa we probably 
will receive soon increased amount 
of cork, sheep and lamb skins, goat 
and kid skins, horsehides, sausage 
casings, manganese, and _ cobalt- 
nickel ore, and later, perhaps, edible 
fats and oils. 

The supply of consumer goods 
available for civilians will be in- 
creased in another way—through 
WPB standardization and simplifi- 
cation. Some products have already 





been simplified and standardized by 
WPB, but additional action in this 
direction is expected in 1943. By 
reducing the variety of types and 
sizes of particular products, less of 
the material is tied up in inventory 
and more of it becomes available for 
consumers. By eliminating frills 
from articles, the part eliminated 
becomes available for use in an addi- 
tional unit. The object is to produce 
the maximum amount of civilian 
goods out of the limited amount of 
material available. 


EXCESS COMMISSIONS 


JOINT conference between the 

Insurance Committees of the 
New York Legislature and repre- 
sentatives of the New York Fire 
Insurance Exchange, the producing 
representatives and the New York 
Insurance Department for the pur- 
pose of considering legislation to 
curb payment of excess commissions 
to brokers has been recommended by 
the State Insurance Department. 
Aware that some brokers are not 
only accepting a scale of commis- 
sions in violation of their written 
“pledge” with the New York Fire 
Insurance Exchange but are defying 
the exchange to take any disciplinary 
action, the department’s attitude is 
that the exchange apparently does 
not have sufficient power to enforce 
self regulation. 





INSURING YOUR BUSINESS 


NE of the greatest obstacles 

more sales of fire, casualty an 
surety insurance is conceded to k 
the lack of understanding and ap. 
preciation on the part of the insur. 
ing public of (1) the insurang 
business, (2) its protection forms 
and (3) the services of the loc 
insurance agent. 

It was the apparent need for con. 
sumer education that led to the writ 
ing of “Insuring Your Business’~ 
a new book just published by Bar. 
ron’s which presents the complet 
subject of property and casualty in- 
surance and how to buy it from th 
viewpoint of the average buyer 
and, likewise, serves the inexper:- 
enced insurance man with a prime 
on his business. 


Insurance Editor 


The author is Fred C. Crowel 
Jr., editor of The Insurance Fiel 
Magazine of Louisville, who ha 
made a 15-year study of agent-buyer 
problems and relationships. He ap- 
proaches the subject from the viev- 
point of the buyer and _ thus, ir 
directly, is able to establish man 
facts that are difficult for the agem 
himself to establish with a client or 
prospect. 

The book sells for $1.50 per cop: 
and may ws obtained from Barrons 


30 Kilby St., Boston. 





Desire to contact insurance 
companies interested in Branch 
Office Service 
GRAHAM NATIONAL AGENCY, 


P. O. Box No. 547, 
Washington, D. C. 








AVAILABLE } 

Casualty Underwriting Manager ; 
Twenty years in supervising ¢o-; 
pacity. Compensation, liability and: 
automobile experience. Bureau and; 
non-Bureau basis. Box 51-C. Alfred: 
M. Best Co., 75 Fulton St., N.Y. | 
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PIONEER EQUITABLE INSURANCE COMPANY 


PIONEER EQUITABLE BLDG. 


LEBANON, INDIANA 


A most progressive and versatile, stock, fire insurance company. 





Lower rates on better risks when needed; with Co-insurance clause. Attractive propo 
sition to agents on preferred risks, without coinsurance, at Bureau rates. 


Company has made an underwriting profit every year. 
Every loss paid day “proof’’ received. Never had any contention with any loss claimant. 
Licensed and actively operating with capable Special Agents in: Indiana, Michigan and Ohio. 


Active, progressive, local agents will promptly seek representation. 
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you ARE INVITED TO PARTICIPATE IN THIS NATION-WIDE 


sales Letter Contest « « « 


HIS contest is a nation-wide pooling of ideas on 

writing good sales letters . . . a timely event because 
alert agents are now streamlining and revitalizing their 
sales letters. 


Sales letters are being recruited today to help offset 
the effects of fewer personal calls being made because 
of gasoline rationing. Well written letters provide the 
next best way to contact clients and prospects . . . they 
pave the way and make it possible to close more sales 
on first calls .. . they are definite aids in maintaining 
sales despite restricted personal calls. 


If you are an agent or broker on the alert for ideas 
to improve your sales letters this contest is intended 
for you. Here you have the opportunity to exchange 
ideas with other producers all over the country. 


Simply return the coupon below and get all the de- 
tails on how you can join this constructive enterprise. 
We shall explain the types of letters to submit, and 
give you all the rules governing the contest. 


In recognition of your interest we shall immediately 
end you a copy of our popular booklet, PRACTICAL 
PROSPECTING, which contains an important chapter 
on how to use sales letters. 


Then if you enter the contest you will receive at the 
conclusion a portfolio of sales letters embodying the 
best points of all letters submitted. This portfolio 
will be edited by Douglas Doolittle, a well-known sales 














JUDGES 
DOUGLAS DOOLITTLE—President of 
Salesvertising Associates, Inc.—creator of 
effective direct mail and a_ well-known 
authority on the subject. 


C. M. CARTWRIGHT—KEditor of NA- 
TIONAL UNDERWRITER—Dean of in- 
surance newspaper men—a man _ who 
knows the use and force of the printed 
word. 


ALLAN I. WOLFF—Secretary-Treasurer 
Associated Agencies, Chicago—Past Pres- 
ident National Association of Insurance 
Agents—a real leader in agents’ affairs. 


BRIGGS A. HOFFMANN—Vice Presi- 
dent, Lawton- Byrne- Bruner Insurance 
Agency Co., St. Louis, Mo.—a successful 
agent who knows the technique of good 
letter writing, a large user of direct by- 
mail advertising. 

EARLE E. VOGT—Production Manager 
of Millers National Insurance Company 
and Illinois Fire Insurance Company— 
author and coordinator of PRACTICAL 
PROSPECTING, widely used agency 


sales plan. 








Return this coupon for the rules of the contest, 
and information regarding the eight first awards 
heing offered. 


wee) MILLERS NATIONAL INSURANCE CO. 
ILLINOIS FIRE INSURANCE CO. 


HOME OFFICE: 137 W. JACKSON BLVD., CHICAGO 


Yes, you may send me without obligation, a copy of PRACTICAL PROSPECT- 
ING, and give me all the rules governing your nation-wide Sales Letter Contest. 


letter expert. This will come to you whether or not 
your contribution receives a first award. 


(Ay- 
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“Unforeseen events... need not change and shape the course of man’s affairs” 





TRANSFUSION NEEDED 


THE ACCIDENT victim troubled with financial com- 
plications is in need of a transfusion. He must have 
money. And quick! 

Otherwise, he wonders how on earth he can pay 
the doctor, the hospital, the nurses . . . how long his 
firm will continue sending his pay check. 

And he knows that long after he’s recovered from 
the accident, his bank account may be in precarious 
condition. 

This state of affairs can be avoided... with a 
Maryland accident policy. A policy that gives your 


cash balance an immediate transfusion when an ac- 


cident strikes ...and assures a continued income. 
And The Maryland has developed a new policy 
under which you can obtain exactly the financial 


- protection which you will need. 


Accidents can happen to anyone... man or woman 
... yes, to you. Consult your agent or broker for com- 
plete information. Maryland Casualty Company, 


Baltimore. 





Agents and brokers know that Maryland advertising is 
constantly doing a real selling job for them. It appears 
regularly in... 
TIME °* FORTUNE © NEWSWEEK 
U.S.NEWS ¢ BUSINESS WEEK 
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Practically every form of Casualty Insurance and Surety Bond, for business, industry and the home, through 10,000 agents and brokers. 
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HE Twenty-Ninth Annual Re- 
port of the Compensation In- 
surance Rating Board for the 
year ended December 31, 1942 was 
submitted by Henry D. Sayer, gen- 
eral manager, at the annual meet- 
ing of the board. — 
In his report, Mr. Sayer paid high 
tribute to the Hon. Louis H. Pink, 
who retired as Superintendent of In- 
surance after almost eight years of 
service, and spoke of the generous 
cooperation of the Insurance De- 
partment, under Mr. Pink’s direc- 
tion, with the work of the board. The 
report goes on to say: 










State Supervision 


It seems appropriate in this con- 
nection that we again give a thought 
to the advantages of official super- 
vision of rating. In this field of com- 
pulsory insurance, the public interest 
is best served by encouraging com- 
petition among carriers in the matter 
of service, but permitting no com- 
petition and no questionable or un- 
fair competitive practices in the 
matter of rates and rating pro- 
cedures, that is the chief purpose and 
aim of this board. The underwriting 
rules, rating plans, classifications and 
rates adopted by the board, in 
furtherance of the sound conduct of 
our industry, are given vitality and 
validity through approval by the 
Superintendent of Insurance, as re- 
quired by law, and we are all assured 
—the board, the companies, industry 
and the public—that through such 
approval, intelligently and conscien- 
tiously given, the rights and interest 
of all are protected. The require- 
ment of such approval is not only a 
protection to the public, but it is also 
the surest foundation of the security 
and permanency of our business. So 
long have we been accustomed, in 
this state, to the strict regulation of 
rates in workmen’s compensation in- 
surance that we are sometimes irked 
by it, unmindful of its advantages 
and its guarantee of equal rights. 
But wherever the statute demands 
that rates be both adequate and 
reasonable, there can be but one rate. 


FOR MARCH, 1943 





COMPENSATION REPORT 


The determination of that rate by 
the board, through its rating proc- 
esses, is kept at all times in the pub- 
lic interest by the official supervision 
of the state. Therein is the public 
interest served and that public con- 
fidence, without which we could not 
long survive, is maintained. In the 
light of adequate and efficient state 
supervision, there would seem to be 
no place for those who, to advance 
some fancied interest or unproven 
theory, would seek the integration 
of our insurance system with a larger 
experimental national program. 


Interstate Rating 


The subject of rating risks that 
are located in two or more states 
has been given a great deal of 
thought and consideration in recent 
years. The problems arising in con- 
nection with such risks are many and 
difficult. The difficulties are not so 
apparent when the only states in- 
volved in the rating are strictly rate- 
regulated states. The questions that 
arise seem to be magnified when part 
of the risk is located in a closely 
regulated state and other parts of it 
are in non-regulated or so-called 
“open”’ states. 

The subject is receiving the con- 
sideration of the Association of In- 
surance Commissioners, which has 
appointed a special committee to re- 
port upon the subject under the 
chairmanship of Superintendent 
Pink. These problems do not con- 
cern workmen’s compensation insur- 
ance alone, nor yet only casualty 
companies. They involve other cov- 


erages, such as fire insurance. In- 
deed, the intermingling of various 


lines of insurance presents much of 
the difficulty that seems to arise. Ac- 
cordingly, Superintendent Pink ap- 
pointed an advisory committee to en- 
deavor to work out some solution 
of the most conspicuous of the prob- 
lems. That committee is inclusive of 
the various lines of casualty and fire 
insurance, including the national or- 
ganizations of the companies and the 
producers. This board has not been 
given representation thereon, pre- 





sumably because it is concerned in 4 
single line of coverage and has juris- 
diction in one state only. Neverthe- 
less, our administration of New 
York rates becomes vitally concerned 
with ratings in another state, where 
a New York risk has operations in 
that other state. 

Moreover, it seems to me that any 
solution sought will only be partial 
and unstable if it fails to take ac- 
count of the rights and legitimate in- 
terests of state funds in those states 
where private endeavor and public 
function are permitted to participate 
equally in the underwriting of com- 
pensation insurance, as in this state. 
In fact, any action of this board that 
failed to accord equal rights and 
benefits to the State Insurance Fund 
and to impose equal obligations, 
would certainly be improper and 
might even be open to legal attack. 
We must be mindful of the fact that 
the. Constitution of the Board, 
adopted by the vote of all its mem- 
bers, declares that membership in the 
board entitles all members to equal 
rights and benefits of membership. 
Accordingly, we will await with in- 
terest the conclusions reached on the 
subject of interstate rating, applying 
to them the tests that membership in 
this board implies. 


Workmen's Compensation Rating 
Program 


The interstate rating difficulties 
have brought forth the proposal of 
a rating program by the stock com- 
pany interests. This plan, designated 
as the “Workmen’s Compensation 
Rating Program—New York,” was 
filed with the board on May 26, 1942, 
by Mr. William Leslie, general man- 
ager of the National Bureau of Cas- 
ualty & Surety Underwriters, on be- 
half of the stock insurance compa- 
nies, members of that organization. 
The program is described at some 
length in a memorandum from Mr. 
Leslie which, together with the tables 
of rating values proposed, is set 
forth in an appendix to this report. 
The program includes a plan known 


(Continued on the next page) 
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WAR 
DAMAGE 
INSURANCE 


Are you selling 
your policyholders 
War Damage In- 


surance ? 


If not, you are 





not protecting 


them properly 


their possessions. 





against loss to | 
| 


THE HANOVER 


FIRE INSURANCE CO. 


of New York 


THE FULTON 


FIRE INSURANCE CO. 


New York 


HOME OFFICE | 
111 John St., New York || 


| 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago 




















Compensation Report—Continued 
as the Premium Return Plan, which 
might be described generally as an 
“all credit plan” of retrospective rat- 
ing on a compulsory basis, applying 
to all risks developing premiums on 
the standard basis in excess of 
$1,000. This rating plan would be 
available on an_ interstate basis. 
Under the plan, commissions would 
be reduced on all premium in excess 
of the first $1,000, and the provision 
for expenses of general administra- 
tion and payroll audit would like- 
wise be reduced. The program also 
includes various optional retrospec- 
tive rating plans with and without 
specified minimum premiums, and 
with and without maximum limits 
on individual claims. It is urged by 
the proponents on behalf of the pro- 
gram that these alternative plans 
are designed to afford reasonable 
flexibilty in the rating structure 
without injecting unwarranted com- 
plexity, and that they will afford 
risks on an interstate basis a reason- 
able over-all basis of cost more 
nearly conforming to the real re- 
quirements of the risk. 


Other Activities 


The report goes on to comment on 
the many activities of the board dur- 
ing the past year, including a discus- 
sion of its functions relative to war 
risks, to improved methods of pay- 
roll auditing and to cooperation with 
the State Department of Labor. 





2000 SLASHED GARMENTS 


After Reweaving 
Were salvaged a 
by the La Mers r 
Studio—the larg- 
est Repair job 
of its kind re- 
corded in Insur- 
ance Circles. 


Our ADV. last 
month shows 
badly mutilated 
garment, before 
Reweaving. 


Also Linens, Dam- 
asks, Laces, Em- 
broideries, Drapes, 
Silks, Brocades, 
Tapestries, An- 
tiques, Furniture 
Fabrics, Rugs, 
Dresses, Clothing. . ia 
Rewoven, Restored, 

Repaired, Regardless of how badly damaged. | 
ecommended by Nat'l. Museums, Press, Fire 
Co's., and Adjusters everywhere. 


LA MERS STUDIO 


142 EAST 34th ST., NEW YORK CITY 
(Near Lexington Avenue) 
LExington: 2-3574 (26th Year) 





———- ~ 








There is also included in the report, 
description of the program of the 
General Rate Revision as of July |, 
1942 and details of the actions of the 
Governing Committee and of the 
technical committees of the board 
including the Actuarial Committee 
Classification and Rating Committee 
Medical and Claims Committee, and 
others. 

Two members of the Governing 
Committee of the Rating Board are 
to be elected in place of the Fidelity 
and Casualty Company of New York 
and the Liberty Mutual Insurance 
Company, whose terms have expired, 


SAFEGUARD VITAL 
INFORMATION 


HE Navy Department is con- 

cerned with the importance oj 
safeguarding vital information inci- 
dent to insurance and asks every re- 
sponsible citizen to bear this in 
mind in connection with selection oj 
personnel, protection of records, 
public utterances and social conver- 
sations. The following statement by 
the Navy speaks for itself: 

“The intelligent negotiating of in- 
surance, and underwriting of risks 
involves a necessity for information 
both pertinent and timely, with con- 
sequent tendency toward bringing 
confidential data to a focus which 
can be highly dangerous to the suc- 
cess of the war effort if not safe- 
guarded with commensurate care. 
This applies not only to blue prints, 
diagrams, technical construction and 
production data and inspection re- 
ports, but also to monthly reports 
indicating progress or production 
flow, workmen’s compensation paj 
rolls and loss reports. It is known 
that the enemy has made use of such 
information. Security is never to be 
sacrificed for price.” 


CULLEN ACTING NEW YORK 
SUPERINTENDENT 


HOMAS J. CULLEN, first dep- 

uty superintendent, has __ been 
made acting superintendent of insur- 
ance, succeeding Louis H. Pink, 
who retired to take up his duties as 
president of Associated Hospital 
Service of New York. Insurance in- 
terests are still speculating on the 
long-awaited appointment of a new 
superintendent by Governor Dewey. 
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Liability respects nobody! 


Standard’s new Comprehensive Personal Liability 
Policy places in one form bodily injury and prop- 
erty damage liability coverage for the premises 
and personal activities of the assured, his wife 
and minor children. 

A broad, simple contract, requiring no survey 
or audit, it is easy to explain — easy to sell — 
and it helps make up for reduced premiums on 





other lines. 





Get your share of this business now and don’t 
neglect the other liability forms — manufac- 
turers, contractors, owners, landlords, tenants, 


elevator. 


Standard of Detroit provides effective advertising 
and production aids to assist you in selling these 
and other “miscellaneous” casualty and bonding 
coverages. Standard field men can give you full 


details. 


STANDARD ACCIDENT INSURANCE COMPANY 


Standard Service Satisfies ... Since 1884 
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MAXIMUM COMPENSATION BENEFITS 


HROUGH the courtesy of the National Council on 

Compensation Insurance, we present a table showing 
the maximum total amount payable for death and per- 
manent total disability, and the maximum weekly com- 
pensation payable under the various state compensation 
acts in effect January 1, 1943. 


Maximum Total Amounts Payable for Death and Permanent 
Total Disability and Maximum Weekly Compensation 
Payable Under the Various State Compensation 
Acts in Effect January |, 1943 


MAXIMUM AMOUNT 
Permanent Maximum 

State Death f Total Weekly 
DN $6,000 a $6,000 $18.00 
OS ee 9 000 9,000 

NN es tiaras tsd, sialon pias nee Kees 
ere 7,000 7,000 20.50 
COMSOTMIA 2.0.65. 6,000 25.00 
Te 4.375 ee 14.00 
Connecticut ........ 7,800 bc¢ 13,000 b 25.00 
ae 6,100 be 8,100 b 19.50 
met. OF ‘Col. ..o6.c 55s 7,500 7,500 25.00 
OS eee 5,000 5,000 18.00 
ere 5,100 b 7,000 20.00 
ee 5,000 5,000 25.00 
NEE ie ci ay Sino ae 4800 be 16.00 
0 a rr 6,050 oe 22.00 
MONE ios i.e sec e aces 5,000 5,000 16.50 
ona 4.500 b 6,000 b 15.00 
So i as scien 4,000 7,500 b 18.00 
ae 4,800 7,500 15.00 
ee See 6,000 b 8,000 b 20.00 
eee 4,000 6,000 18.00 
SO” re 5,000 6,000 20.00 
Massachusetts ...... 9,000 be 6,250 b 20.00 
OE ee 5,400 b 9,000 18.00 
Minnesota .......... 7,500 10,000 20.00 
ee d 20.00 


f Amounts shown are irrespective of various miscellaneous 
provisions regarding inclusion or exclusion of burial expenses, 
prior disability payments, combinations of disability and death 
payments, etc. 


Dog—-The Friend of Man 


may. 
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While Jones is a common family name in our world of humans, the 
Jones Terriers are a rare breed in the realm of dogdom. 

Rare though they may be, it is easy to trace in them the character- 
istics of the terrier family of which they are a part. 
their wiry hair, and their bright inquisitive eyes are all distinguishing 
features of the terrier clan. 

They're taking a big long look at this world of ours and you can 
almost see them inwardly resolving to make the most of it, come what 
Playmates for the children, companions for the adults, the Jones 
Terriers win new friends daily by clean habits and likable manners. 

Many a man who strives to rise, to progress through his contacts with 
his fellow men, could profit from lessons given by dogs in their own 
technique of winning the favor and loyalty of their masters. 


DAVENPORT, IOWA 


(Reduced reprint from a series of calendar-blotters sent monthly 





While the exhibit is believed to be accurate, the inter. 
pretation of benefit provisions of the various compensa. 
tion acts involves an element of judgment. No attempt 
has been made to investigate all of the possible ramj. 
fications which might lead to interpretations at varianee 
with those given in the table. 


MAXIMUM AMOUNT 
Permanent Maximum 

State Death f Total Weekly 
re $8,400 b $10,500 b $21.00 
WODTASEA ...cceececs 4,.875b 15.00 
OS ae ere eee ee 20.77 
New Hampshire .... 5,400 5,400 b 18.00 
New Jersey ......... 6,000 b oe 20.00 
New Mexico ........ 5,400 b 9,900 b 18.00 
a ae Pepe 25.00 
North Carolina ..... 6,000 6,000 18.00 
North Dakota ...... 15,00) 15,000 20.00 
MM he ceca 3 Sass e sais 7,000 rai 21.00 
Oklahoma ......... e 9,000 b 18.00 
SID oy on 86-8 oe 8 Folate 22.38 
Pennsylvania ....... patie 7,500 18.00 
Rhode Island ....... 12,000 b 12,000 20.00 
South Carolina ...... 6,000 6,000 25.00 
South Dakota ....... 3,000 3,000 15.00 
te  . — 5,000 5,000 18.00 
ree 7,200 b 8,000 b 20.00 
Yo. kot Ww .. 7500 7,500 25.00 
OD ee 7,500 pee 20.00 
re 3,500 4,000 15.00 
ee 5,000 6,000 16.00 
Washington ........ saa 
West Virginia ...... 16.00 
fee eer meen 21.00 
Wyoming .......... 5,000 10,500 ; 


* United States Longshoremen’s and Harbor Worker's Act. 

a Statutory limit but due to other limitations this is not likely 
to be attained. 

b Not a statutory or specific limit ; derived by consideration of 
maximum duration and maximum weekly compensation. 

c Does not apply if dependents include children. 

d Varies with earnings and is equivalent to 300 times 667% 
of annual wage, with no stated maximum. 

e Fatal injury not covered by the Oklahoma Compensation 
Act. 


JONES TERRIERS 


Their small size, 


Another Friend of Man 
— INSURANCE — 


Especially When Placed With 
A Friendly Company 


SECURITY FIRE INSURANCE CO. 


Protection Since 1883 


to our agents and to prospective agents.) 





BEST'S FIRE AND CASUALTY NEWS 



















the inter- 
‘ompensa- 
O attempt 
ble ram- 
Variange 


Maximum 


Weekly 
$21.00 
15.00 
20.77 
18.00: 
20.00 
18.00 
25.00 
18.00 
20.00 
21.00 
18.00 
22.38 
18.00 
20.00 
25.00 
15.00 
18.00 
20.00 
25.00 
20.00 
15.00 
16.00 
16.00 
21.00 
"s Act. 
1ot likely 
ration of 
n. 


S 6674% 


yennsation 








” i i | 






































“ABOVE ALL. LET’S BE PRACTICAL 
ABOUT OUR WARTIME PROBLEMS” 


PAUL B. SOMMERS, PRES 


No cas. No tires. No motoring for the duration. NEW “HANDY GUIDE" NOW READY 
the Tough going! And tough for his insurance agent, too. American Insurance Group’s previous household in- 
| For this is just another of hundreds of wartime prob- ventory was a highly effective sales help. With war 
ora lems that are coming up every day. time values away up, there is more than ever a need 
1ing The American Insurance Group has been working for complete records of household possessions. 
on these problems since before the war. Alert . So now American is offering—free to all agents—a 
“se practical . . . up to the minute . . . American has kept new “Handy Guide for Estimating Household Values.” 
nes abreast of changing conditions and sought solutions Streamlined, it is far superior to the old inventory. 
to the readjustments that must be made now and in You'll find it an ideal door-opener to mail in advance 
on the future. of first interviews. Covers everything in the home. 
You'll find the results of this in American’s modern This Handy Guide is for your use, to help you 
program of Wartime Aids for insurance agents and carry on your business profitably in the face of war 
brokers. It is a down-to-earth plan to help every agent time conditions. Just write on your business letterhead 
take advantage of today’s opportunities and overcome your request for a sample copy and mail to: The Amer- 
today’s difficulties. ican Insurance Group, Dept. 40, Newark, New Jersey. 
HAVE YOU ADVISED ALL YOUR CLIENTS ABOUT WAR DAMAGE INSURANCE? 
383 a ‘ 
pissing si yom 
—= 
THE 
Newark, New Jersey 












American Insurance Company + The Columbia Fire Insurance Company + The Jersey Fire Underwriters » Dixie Fire Insurance Company + Bankers Indemnity Insurance Company 
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WHATEVER 
HE NEEDS... 





HE MUST 
HAVE! 


Buy War Bonds 
TODAY 


Buy War Bonds 
TOMORROW 


KEEP ON BUYING 
War Bonds until 
Victory is won. 


PACIFIC 
NATIONAL 


FIRE INSURANCE 
COMPANY 


e SAN FRANCISCO 


7, Oo PS GSBSReRGREKR EAE HDD ECE SD ED SS 


HOME OFFICE 
OFFICES IN 


PRINCIPAL CITIES 
COAST TO COAST 


COMMERCIAL CAR RATE 
CHANGES 


ODILY = injury 
have been reduced 20% for com- 
mercial car classes 4 and 5, includ- 
ing hired cars, according to filings 
by the National Bureau of Casualty 
and Surety Underwriters and the 
Mutual Casualty Insurance Rating 
3ureau. Other classes affected are 
non-ownership 1 and 2, garage deal- 
ers, repair shops, service stations 
and storage garages. The minimum 
premium on garage risks, recently 
reduced, is not affected, and there 
is no change in property damage 
rates. An increase of 25% in speci- 
fied car bodily injury rates is an- 
nounced for public livery, taxicabs 
and public passenger carrying buses, 
but there is no change in earnings 
or mileage rates, or for property 
damage. No increase has been filed 
for public liveries and taxicabs in 
territories where rate increases were 
announced since December 21, 1942. 
The suspension rule has_ been 
amended to give more favorable 
treatment to policyholders who, un- 
der present conditions, may wish to 
suspend coverage for as short a 
period as thirty days. No premium 
credit was granted previously for 
suspensions of less than sixty days. 
The date of application of the 
rate and rule changes varies by 
states according to the type of rate 
regulation but the changes were gen- 
erally effective as of February 10. 


liability rates 


NEW EDUCATION HEAD 
AROLD R. DANFORD 


former Director of Health, 
Physical Education*and Safety Ed- 
ucation at Connecticut State Teach- 
ers College, Danbury, Connecticut, 
has been appointed Director of the 
Education Division of the National 
Conservation Bureau, accident pre- 
vention department of the Associa- 
tion of Casualty and Surety Execu- 


tives. Mr. Danford has already 
assumed his new duties. 

The Conservation Bureau post 
was held by Kenneth N. Beadle, 


until he recently was commissioned 
a captain in the Army and assigned 
to the Motor Transport Training 
Replacement Center, Camp Lee, 
Virginia. 





FURTHER CUT IN WAR Rigi 
RATES 


OMMERCIAL marine unde. 

writers recently announced rp 
ductions of about 24%4% in the Cargy 
war risk rates applicable to mog 
of the world’s important shipping 
routes. This represents the fourt 
cut in such rates since late in 194 
and brings the commercial under. 
writers’ quotations virtually in lin 
with those of the War Shipping A¢. 
ministration. 

Among the current changes js; 
reduction from 20% to 17144% iy 
the rates on voyages to and from 
Egyptian Mediterranean ports (ex. 
cluding Port Said) via the Cape 
3Jetween Port Said and Suez, Red 
Sea and Gulf of Aden via the Cap 
the rates were reduced from 174% 
to 15%. Other eastern ports eas 
of Gulf of Aden but not east oj 
Cape Comorin via the Cape now are 
15% against 1714% _ previoush 
charged. Shipments between eas 
coast South American ports south 
of Paramaribo and U. S. Atlantic 
and Gulf ports were revised from 
121.4% to 10%. Between the sam 


ports and Canadian Atlantic the 
rates were changed from 14% t 
12%4% and between U. S. ani 


Canadian Pacific via Panama from 


12Y%% to 10% 
RAILROAD FIRES 


NNUALLY the Mutual Fir 

Marine & Inland Insurance 
Company of Philadelphia compiles 
and issues a list of causes of fir 
losses in railroad property and 
equipment. The list for 1942 shows 
most fires were due to preventable 
causes and the total of some 650 fire 
resulted in more than $885,000 
damage. Fires attributed to elec 
trical defects are increasing and in 
dicate closer attention must be pail 
to all electrical equipment and me 
chinery. Smoking and _ trespassing 
continue to inflict large losses ot 
rolling equipment and __propett) 
buildings. Fire losses due to wrecks 
collisions and derailments were ba 
because of high speed schedules P 
now maintained, decline in mainte ’ 
nance of rolling equipment, scarcity 
of labor for track conditioning ant 
large increase in the volume of ship J} mi 





ments of gasoline, oils and_ other ! 
highly combustible substances. an, 
BEST'S FIRE AND CASUALTY NEWS 
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Has Your Property Insurance Kept Pace? 


If your properties were insured at peacetime values, the chances 


DID YOU EVER stop to think what it would cost you to replace 
the property you own, today? 

Check it over now, even roughly, and you will find this to be a 
fact: that due directly or indirectly to the war and a changing 
economy, property values have risen, and have risen drastically. 

Look to your business properties. If it is possible to replace 
them at all, compare replacement costs with original costs. 

Look to your home, and the personal properties you set store 
by. The furs in your closet... the silver on your table... your 
very home itself ...all would cost much more to replace today. 


are that, due to skyrocketing war values, you stand liable to serious 
loss should misfortune overtake you, nov. 
Why Not See Your Insurance Agent Now! 

Go to see the man professionally equipped to help you review 
your property insurance - your Insurance Broker or Agent. 
Insurance written as little as six months ago may need serious 
revision today. And when you see him, don’t forget to ask 
him about the special type of insurance protection offe red by the 


War Damage Corporation. 
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NATIONAL SURETY 
CORPORATION 


VINCENT CULLEN, President 


FINANCIAL STATEMENT 
December 31st, 1942 


ASSETS 


Cash in Banks... = «© « « «2 » «© « Baa 
Investments: 

Bonds of U.S. Government and its Agencies $7,798,855.00 

eee ee eee ee ee eee 2,484,124.85 

Preferred Stocks . . . . . . 4,516,650.00 

Common Stocks . . . .. . 8,130,091.15 22,929,721 00 
Premiums in Course of Collection, 





Not over90 Days Due . . . . .... . 1,152,201.58 
Capital stock of National Surety Marine Insurance Corporation, 

a wholly owned subsidiary . . . . . . s . 1,747,400.50 
Accrued Interest and Rents . .. ote! a. we Ah 45,300.71 
Reinsurance and Other Accounts Receivable , » +. a ~ 51,791.25 
Home Office Building . . . (ke we ete 500,000.00 





TOTAL ADMITTED ASSETS .~ oe ele lee $28,780,344.19 





LIABILITIES 

Reserve for Losses and Loss Adjustment Expenses. . . . $ 4,513,512.56 
Reserve for Unearned Premiums A — : ‘ , . 6,402,923.37 
Reserve for Commissions, Expenses and Taxes , . ' 2,302,135.10 
*Contingency Reserve , . ‘ P : : , j . ‘ 531,768.10 
Capital . 2. 1. 1 1 «eee )«6$ 2,500,000.00 
Surplus... ar a 12,530,005.06 

Total Capital - Seegiue ; ; , J a : 15,030,005.06 





TOTAL . ..... . 3. 4). $28,780,344.19 





*Includes $31,768.10 representing difference between total values carried in assets for all 
bonds and stocks owned, and total values based on December 31, 1942 market rates fur- 
nished by National Association of Insurance Commissioners. 


Bonds carried at $1,093,821.18 are deposited for purposes required by law and bonds carried 
at $30,640.50 are deposited as collateral on surety bonds required in court proceedings. 






































RECENT DEVELOPMENTS 


Aetna Fire: O. J. Schooley has been ap- 
pointed special agent in Louisiana for 
Aetna Fire and World F. & M. He suc- 
ceeded Thomas H. Bramhall who was re- 
cently transferred to Baltimore. 


* & @ 


Aetna Life: Tiomas F. Hamill now is 
assistant manager of the Ocean Marine 
Department of this group in New York. 
Mr. Hamill joined the Automobile and 
Standard Fire as a member of the Ocean 
Marine Department in New York on 
January 7, 1931, and recently he has 
been assisting Manager R. B. Jennings in 
the underwriting of cargo and hull risks. 


* & F 


America Fore Group: Effective Febru- 
ary 15, Special Agent Kent L. Macy, for 
several years assistant in Indiana to State 
Agent Roy Elder of the Fidelity-Phenix, 
was promoted to state agent in Michigan 
for Niagara and American Eagle. He 
succeeded Armin J. Mueller who entered 
the government service. 


xk * 


American of Newark: frederick W. 
Doremus, formerly manager of the West- 
ern department of the fire companies of 
the American Group, has been elected a 
vice president of the company. He will 
be brought into the home office. Bert A. 
Jochen, formerly assistant manager of the 
Western department, replaced Mr. Dore- 
mus as manager. 


xk * 


Calvert Fire: R. T. Nelson, who served 
as chief deputy of the Illinois Insurance 
Department during the administration of 
Ernest Palmer, is now connected with 
this company, a member of the Commer- 
cial Credit Company fleet. Before being 
connected with the Illinois Department 
Mr. Nelson was with the Chicago Board. 


xk * 


Central Manufacturers: The Boston 
office of this company is now p vow by 
John Adams, manager, formerly a field 
man in the Atlantic Coast states. Be- 
fore joining the Central Manufacturers 
Mutual, Mr. Adams was with the Glens 
Falls. 


* & 


Continental Casualty: Russell F. Hols 
has been appointed manager of the Pitts- 
burgh branch office for this company 
and its affiliates, the Continental Assur- 
ance, National Casualty and Transporta- 
tion Insurance Company. The Pittsburgh 
office has supervision over Western Penn- 
sylvania, West Virginia and Eastern 
Ohio. 
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IN THE FIELD 


Fire Association: Since early last month 
Danforth S. Walker has been special 
agent for the state of West Virginia and 
the southeastern counties of Ohio. He 
succeeded Joseph G. Junior who reported 
for duty February 1 as Ensign in the 
U. S. Naval Reserve. Mr. Walker pre- 
viously was attached to the Western 
Pennsylvania field office. 


x kk 


Fire Companies’ Adjustment Bureau: 
The Pacific Coast department has ap- 
pointed P. F. Padou of the Billings, Mon- 
tana, office as branch manager of the Las 
Vegas, Nevada, office to succeed R. B. 
Squires, transferred to the Salt Lake 
City, Utah, office. Mr. Padou, who has 
been with the organization since 1929, is 
a seasoned adjuster who has handled all 
types of losses. 


x & & 


Fireman's Fund: At recent meetings of 
directors James F. Crafts was elected 
second vice president of Fireman’s Fund, 
Home F. & M. and Occidental Insurance 
Companies. Mr. Crafts continues to make 
his headquarters in Boston as manager of 
the Eastern Department and, in addition, 
in his new capacity he assists first vice 
president Charles C. Hannah in general 
supervision of the underwriting opera- 
tions of the fire companies of the group. 


xk k * 


Glens Falls Indemnity: Thomas  E. 
Maddams has been appointed manager of 
the Newark, New Jersey office. For the 
past five years Mr. Maddams has been 
engaged in agency and underwriting work 
in northern New Jersey and metropoli- 
tan New York. 


xk * 


Glens Falls Insurance: D. Leslie Olsen 
now is special agent for the Glens Falls 
and Commerce for the state of Connecti- 
cut, Western Massachusetts and a por- 
tion of Rhode Island. He is associated 
with Special Agent John H. Hoxie and 
Manager John Davison of the Glens Falls 
Indemnity at Hartford, Conn. Mr. Ol- 
sen previously had been special agent for 
the two fire companies in Syracuse, N. Y. 


x .& ® 


Great American: Special Agent John 
H. Thetford, Jr., has been transferred 
from Northeastern Pennsylvania to the 
central New York field to take the place 
of Special Agent Ralph H. Dreyer who 
has entered the military service. Harry 


A. Marsh, who recently joined the group 
as special agent, has been assigned to 
Northeastern Pennsylvania with head- 
quarters in the Philadelphia office. <Ar- 
thur F. Meren, special agent in Houston, 
has been transferred to Dallas and will 
cover all of east Texas except Dallas, 
Tarrant, Denton, Collin and Grayson 
counties, which continue under supervi- 
sion of State Agent M. G. Jarreau. 


xk * 


Halifax: Appointment of Ben E. Gar- 
finkle as general agent in Northern Cali- 
fornia was announced early last month 
by William A. Bartlett, Western depart- 
ment manager at Chicago. Mr. Garfinkle, 
who established his own general agency 
in January, also represents the Rhode Is- 
land, Houston Fire & Casualty and the 
American Casualty. 


x kk 


Hanover Group: The latest addition to 
the agency organization of this group is 
J. Raymond Quinn, special agent in West- 
ern New York State, who succeeds the 
late M. J. Martin. Mr. Quinn is experi- 
enced both in home office and field work. 


x * * 


Hartford Fire: Scott B. Fraser has been 
appointed assistant superintendent of the 
marine department of the Chicago office 
to succeed Howard P. Mankun, who 
now has charge of the Cook County 
marine office. Mr. Fraser has been with 
the Marine Office of America as pro- 
ducer and underwriter for several years. 
For the last four years he has been su- 
perintendent of the western marine de- 
partment of the Firemen’s Fleet. Walter 
Walther also has been appointed an as- 
sistant superintendent of the marine de- 
partment. Mr. Walther has for several 
years been connected with their St. Louis 
office doing special agency work under the 
direction of George W. Fischer, manager. 
John R. Mitchell has been named to fill 
the vacancy at St. Louis and as special 
agent will devote his entire time to the 
agencies of St. Louis and St. Louis 
County. 


x & 2 


Illinois Fire: This company is now oper- 
ating in Kansas under the direction of 
State Agent H. E. Holtz, Topeka, Kan- 
sas. Mr. Holtz also has charge of the 
Kansas-Missouri field for Millers Na- 
tional Insurance Company. 

(Continued on the next page) 





Recent Developments—Continued 


Kemper Insurance: Felix Stungevicius, 
who is associated with the Kemper group 
in Chicago, has been appointed vice con- 
sul of Uruguay in Chicago. B. L. Heath, 
of the Rockford, Illinois, office has been 
elected vice president of James S. Kemper 
and Company. Harry W. Dragoo II, of 
Chicago, has been appointed senior ex- 
ecutive of the affiliated Kemper group of 
companies. 


xk * 


National Union: Early last month A. L. 
Phillips was named special agent for 
Minnesota and North Dakota succeeding 
State Agent Walter W. Belford, resigned. 
Joe Y. McCrorey has been appointed state 
agent for Georgia where he will be asso- 
ciated with resident secretary J. Hunter 
White. Mr. McCrorey previously was 
Georgia state agent for the Royal-Liver- 
pool groups. 


North British: Ww. L. Nolen, manager of 
the Michigan Department of this group, 
has accepted a lieutenancy commission in 
the U. S. Naval Reserve and has been 
granted an indefinite leave of absence. 
During Mr. Nolen’s absence the Michigan 
Department will be under the joint super- 
vision of assistant manager FE. F. Cun- 
ningham and A. G. Barker, formerly su- 
perintendent of the improved risks depart- 
ment, who has been advanced to the 
position of assistant manager. 
xk *® 

Norwich Union: Effective February 1, 
Frederick Gorder was named state agent 
in Illinois succeeding Charles F. Daniels, 
who resigned to enter the local agency 
business in Joliet, Illinois. Steve Roberts, 
who has been at San Francisco for the 
past fourteen years, has taken over part 
of the Northern California territory for- 
merly handled by Special Agent ‘Owen 
Parker, who has joined the Great Amer- 
ican group. 
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Royal-Liverpool: H. Y. Jordan has been 
transferred trom the South Georgia ter- 
ritory to North Georgia, replacing Joe Y, 
McCrorey, who resigned February 1 to 
become state agent of the National Union 
Fire in Georgia. The South Georgia ter- 
ritory is being merged with the Macon 
office, served by John T. Rowland. Rear- 
rangement, the mz inagement has explained, 
was made because of difficulty in securing 
experienced men, with so many entering 
the armed services. 
x & * 


Standard Accident: Frank E. Mueller, 
r., has been appointed executive assist- 
ant, attached to the personal accident and 
health department at the home office. Mr, 
Mueller was formerly with the Continen- 
tal Casualty Company, where he left the 
post of superintendent of agents for the 
commercial accident and health depart- 
ment. 
x *k * 


Stuyvesant: Raymond T. Pratt, formerly 
associate district manager for the Stock 
Company Association in its Baltimore and 
New York offices, has joined this company 
as special agent in the metropolitan, sub- 
urban New York, Northern New Jersey, 
and Connecticut territory. 

= *® & 


The Travelers: Daniel E. Whelton, as- 
sistant manager fidelity and surety lines 
has been transferred from the Albany to 
the Hartford office in the same capacity. 
John L. Hines, assistant manager casualty 
lines of the Waterbury, Connecticut, office 
has been appointed assistant manager oi 
those lines of the Hartford branch with 
headquarters at Waterbury. Edward K. 
Beemer, field assistant, casualty lines of 
the Reading, Pennsylvania, branch office 
has been transferred to the Philadelphia 
branch in the same capacity. E. Stewart 
Brewster has been transferred to the home 
office to become assistant manager in the 
casualty claim department with supervi- 
sion over claims of The Travelers Indem- 
nity Company. Mr. Brewster _has_ been 
supervising adjuster for the The Trav- 
elers companies in Brooklyn since 1933. 


REAL COOPERATION 


NOTHER. agency, writing con- 

siderable farm business, found 
that the tires on the cars of both 
members of the firm were just about 
worn out, and they thought they 
would try getting their farm cus- 
tomers to come to them. They tele- 
phoned to them, explained the situa- 
tion, and asked them to stop in the 
office when they came to town to do 
their marketing and shopping. Not 
only did it work, but it worked well. 
They report that the farmers came 
to the office promptly, and that less 
difficulty was experienced in renew- 
ing farm business this year than any 
year since they began business.— 
American Insurance Group. 
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PAGIFIG. EMPLOYERS 
INSURANCE COMPANY 


LOS ANGELES, CALIFORNIA 
A CALIFORNIA STOCK COMPANY 





CONDENSED FINANCIAL STATEMENT 
AS OF DECEMBER 31, 1942 





ASSETS 
CASH IN BANKS AND ON Hanpb $ 4,405,913.11 
PREMIUMS IN COURSE OF COLLECTION 2,029,307.45 
(UNDER 90 Days) 
U. S. GovERNMENT BonpDs 4,836,472.71 
OTHER BONDs AND STOCKS A oat 41,823.87 
BUILDING AND LOAN CERTIFICATES = 9,222.81 
REAL EstaTE—HoME OFFICE ........ ARON ree es 315,910.07 
Trust DEEDs ON REAL EstaTE—First LiENs ‘ 71,467.78 
ACCRUED INTEREST 22,733.96 
DUE FROM REINS. COMPANIES & OTHER ASSETS aed 17,975.00 
TotaL ADMITTED ASSETS ........ , ems, me tee 


LIABILITIES, RESERVES, CAPITAL AND SURPLUS 


LEGAL RESERVE FOR OUTSTANDING LOssEs AND Loss EXPENSE....$ 6,393,458.04 


RESERVE FOR UNEARNED PREMIUMS ..... 1,626,620.00 
COMMISSIONS ACCRUED ON PREMIUMS IN COURSE 

OF I oes sicsvssichsvariceseowesnciscancsierssenais ee Sts 4t ee, 286,472.99 
RESERVE FOR TAXES AND UNPAID BILLs es! 1,612,046.71 


VOLUNTARY CONTINGENT RESERVE FOR OUTSTAND- 
ING COMPENSATION AND LIABILITY LOssES ON 
Risks WRITTEN ON DEFENSE RATING PLANs ... $186,475.43 











VOLUNTARY CONTINGENT RESERVE 145,753.59 
332,229.02 
I oe og, Pe Ser ...$10,250,826.76 
CapiITAL Fury Pan . ra $ 500,000.00 
SURPLUS . ee ; 1,000,000.00 
SURPLUS TO POLICYHOLDERS 1,500,000.00 
TOTAL he ie $11,750,826.76 


Bonds and stocks owned are valued in accordance with requirements of California State Insurance Depart- 
ment and National Association of Insurance Commissioners. Cash and securities carried at $3,437,755.17 in 
above statement are deposited as required by law. 


On the basis of December 31, 1942 market quotations for all bonds and stocks owned, this Company’s 
total admitted assets would be increased to $11,776,807.18 and the voluntary contingent reserve would be 
increased to $171,734.01. 
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Buyer Views Insurance—Continued 

is entirely dependent on the reason- 
ableness of the company in that re- 
gard. This “by guess and by God” 
feature of U. & O. insurance is so 
real that I can tell you of large in- 
surers I know of who refuse to in- 
sure ordinary payroll. They claim 
they would be buying a pig in a poke 
and they won't do it. But I wager 
I could pick fifteen agents out of 
twenty, excluding the group I have 
already mentioned, who make every 
effort to render a real service, who 
will sell U. & O. with the ordinary 


payroll provisions, with full assur- 
ance to themselves and to the insured 
that he is covering his entire ordi- 
nary payroll. 


Special Agents’ Opportunity 


Special agents have a great re- 
sponsibility and a great opportunity 
to put insurance on a better and 
safer footing as far as the buyer is 
concerned. Pick your agents wisely, 
train them thoroughly, put the em- 
phasis on quality rather than quan- 
tity, and point out to them that it is 








Industrial Bonds * 
Mortgage Loans 
Collateral Loans 
Savings and Loan Investments 


Industrial Preferred Stocks ¢ 
Bank Stocks t¢ 
Insurance Stocks 
Railroad Common Stocks ¢ 


Industrial Common Stocks t 


Premium Notes 


Home Office Building and Grounds 
Other Real Estate 


Due from Reinsurers 
Interest Accrued 


Other Assets 


Due Reinsurers ............. 
Reserve for Taxes 


Other Liabilities 


* Amortized. 


securities. 


Writing .. . 


EASTERN DEPARTMENT 
55 Liberty Street 
NEW YORK, N. Y. 





AQTH ANNUAL FINANCIAL STATEMENT 


January 1, 1943 


ASSETS 
a re 
U. S. Government Bonds* ......... 
State, County and Municipal Bonds * 


Public Utility Bonds* ............. 


Public Utility Preferred Stocks t ae 


Public Utility Common Stocks + .... 


Agency Balances Not Over 90 Days .................... 
Branch Office Building and Grounds .................... 


Real Estate Sold Under I nn i 


Reinsurance Recoverable on Losses and Expenses Paid .... 


LIABILITIES 


Unearned Premium Reserve ........ 
Reserve for Unpaid Losses and Adjustment Expense ....... 


Reserve for Unpaid Expense and Other Liabilities ........ 
Reserve for Fiduciary Agents Fees Collected ............. 
Malet TS S888 3506 ok a's Vi ekvieons 


+ Value as established by Insurance Commissioners Committee on valuation of 


Market value of securities owned exceeds values shown above by $81,769.78. 


FIRE * TORNADO * WINDSTORM * HAIL 
EXPLOSION * RENTS * EARTHQUAKE * RIOT and CIVIL 
COMMOTION * AUTOMOBILE x 


REPUBLIC INSURANCE Co. 


HOME OFFICE: 3415 CEDAR SPRINGS AVE., DALLAS, TEXAS 


$ 477,767.96 
2,838,304.95 
84,379.51 
48,368.75 
50,000.00 
565,989.92 
68,000.77 
947,951.76 
608,443.00 
186,950.00 
1,775,831.00 
175,200.18 
18,500.00 
92,868.00 
265,199.00 
470,774.53 
270,372.18 
200,736.94 
118,834.10 
22,483.15 
4,518.93 
12,798.09 
14,205.03 
16,835.75 
14.00 


$9,335,327.50 


$4,297,214.76 
263,988.07 
2,454.00 
180,000.00 
16,000.00 
2,532.84 

* 15,328.24 


$2,000,000.00 
2,557,809.59 


4,557,809.59 
$9,335,327.50 


INLAND MARINE 


PACIFIC COAST DEPARTMENT 
675 South Park View St., 
LOS ANGELES, CALIF. 

















both their duty to the insured and 
a golden opportunity to themselves 
to work with the insured, study his 
particular problems, give him sound 
advice and adequate and sensible 
coverage. Convince him that if he 
would be more of an advisor ang 
less of a rubber stamp his results, jn 
terms of business written, and jp 
terms of the good-will of his cus. 
tomers, would be overwhelming. 

We buyers of insurance are well 
aware of the accomplishments of 
your industry to date and we have 
a healthy respect for the sound 
operation to which the insurance 
companies can point with justifiable 
pride. Our only purpose is to do our 
part in keeping this great industry 
at the top, and we think our part is 
to tell you honestly, you, who after 
all are the ones who have really 
built this tremendous stabilizer of 
our economic system, and who must 
take the active part in carrying it 
on, the views and thoughts of the 
users and purchasers of your prod- 
uct. We think, as I have pointed 
out, that in order to guarantee the 
continued stability of the insurance 
business in the face of sharp-shoot- 
ers and self-serving critics, all of us 
who respect and are concerned with, 
the soundness of that business, must 
work together in full and open co- 
operation to the end that insurance 
shall be invulnerable to successful 
attack, either from competition or 
government interference. And it is 
in that spirit that I have said what 
I have tonight, the same spirit that 
prompts a father to reprimand his 
son, not because he thinks his son is 
a hopeless good-for-nothing, but be- 
cause, with his great love for him, 
he wants him to develop into as 
nearly a perfect, all around young 
man as possible. 

I can assure you for Risk Re 
search that, if given the opportunity, 
we will do our part in this program, 
but the most we can do is to give 
you our frank and honest views and 
to tell you our problems. To yout 
companies, to the underwriting and 
rate-making bodies and last but by 
no means least, to you men who st 
pervise the field, must fall the real 
responsibility. Together, if we try 
to understand each other, I am con- 
fident that we can place insurance 
on such a solid foundation that 
nothing can shake it. 


_ From an address before the Connecticut Field 
Club. 
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Comsere 


INCE Pearl Harbor more 
G rican have been lost to 

the war effort through accidents 
on the home front than have been 
killed, wounded or captured in mili- 
tary and naval operations. An- 
nounced casualties in the United 
States armed forces since Pearl 
Harbor have totalled 58,307 includ- 
ing those missing. Casualties to 
American workers through on-and- 
off-the-job accidents in the same pe- 
riod have numbered 46,300 dead, 
4,000,000 injured. 

This grim accident toll is a major 
handicap to stabilizing American 
manpower. As a waste of human 
life and material resources it is in- 
tolerable. We know that accidents 
can be prevented. We know that our 
supply of workers is so limited that 
we cannot afford to lose even one 
through accident. Wars cannot be 
won by armies with a “safety first” 
slogan. But the war can be lost on 
the home front without this slogan. 


Accident-Prevention Task 


Today the safety engineering pro- 
fession faces a tremendous accident- 
prevention task. Production rates 
have been stepped up enormously. 
An army of new workers eventually 
to total 20 millions, including un- 
precedented numbers of women, 
older men and youths, is settling 
down into new jobs. Plant expan- 
sion, the crowding of war produc- 
tion centers, the dearth of housing, 
war workers transportation difficul- 
ties, the fatigues of the swing shift 
—all these factors contribute to the 
accident toll. 

Several agencies of the govern- 
ment have been at work on the 
safety problem. The Division of 
Labor Standards of the Department 
of Labor through its establishment 
of the National Committee on the 
Conservation of Manpower in War 
Industries has done a great work in 
enrolling the help of hundreds of 
safety engineers. The Industrial 
Hygiene Division of the United 
States Public Health Service has 
dealt with those aspects of safety 
which relate to health and physical 
stamina. The Office of Defense 
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MANPOWER 


Health and Welfare Service has 
worked for the coordination of gov- 
ernmental and community services 
concerned with the safety problems, 
but the government cannot do this 
job. It is a task for all industries 
and all labor and requires voluntary 
action. 


Estimated $5,000,000 Needed 


The President has recognized the 
need for an expanded safety pro- 
gram. He has recognized the threat 
that accidents constitute to the effec- 
tiveness of America’s manpower, 


and called some months ago upon 


the National Safety Council to aid 
in the mobilizing for a total war 
against accidents. In doing so, he 
paid tribute to the 31 years of ex- 
perience in home traffic and indus- 
trial accident prevention. 

To finance an expansion of Na- 
tional Safety Council facilities com- 
mensurate with the critical need, it 
was estimated that $5,000,000 would 
be needed. To raise this $5,000,000 
by voluntary contribution from busi- 
ness and industry the War Produc- 
tion Fund to Conserve Manpower 
was organized by business and in- 
dustrial leaders throughout the 
United States. William A. Irvin, 
former president of the U. S. Steel 
Corporation and himself a pioneer 
in industrial safety, was asked to 
devote his executive and technical 
experience to the Fund. He is now 
busy full time as national chairman. 

The National Safety Council and 
the Fund correctly understood their 
wartime assignment as a responsi- 
bility to educate the public so that 
safety becomes a watchword and a 
patriotic duty. Their concurrent 
task is to put into action both broad 
and detailed technical plans for the 
immediate reduction of accidents, an 
administrative task that must be 
supported by popular understanding. 



































by PAUL V. McNUTT 
Chairman, 
War Manpower Commission 


Through a nation-wide network of 
committees, this far-reaching opera- 
tion is taking shape. 


Problems Already Tackled 


Already the Council has tackled 
problems of wartime accident-pre- 
vention. For the Maritime Commis- 
sion, safety programs have been 
worked out for East Gulf and West 
Coast shipyards. In cooperation 
with the safety and security branch 
of the Provost Marshall General’s 
Office, the Council is training safety 
personnel for introduction into 
plants producing for the Army. In 
this regard, it is notable that only 
one out of eight American industrial 
establishments is today protected by 
an all-around safety program. For 
the Labor Department and the U. S. 
Office of Education the Council has 
set up safety courses and provided 
instructors to teach these courses to 
future industrial safety men. High 
school boys are being trained in safe 
driving, in preparation for their in- 
duction into the Army or into war 
industry. Safety training courses 
are being made an integral part of 
courses given in vocational and en- 
gineering schools. 

Plans for car-pooling, for the 
staggering of working-hours and for 
smooth traffic routing have been 
worked out by the Council, and are 
now in use in such mushroom mili- 
tary-industrial areas as the Rock 
Island Arsenal; Provo, Utah; De- 
catur, Illinois; Little Rock, Ar- 
kansas ; Mobile, Alabama ; and other 
areas. In all these places the Coun- 
cil is collaborating with the Army 
and the municipal and State authori- 
ties. 

(Continued on the next page) 
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Conserve Manpower—Continued 

An over-all attack on the accident- 
problem, one that reaches outside 
the factory, is absolutely necessary 
since three out of five accidents 
happen off the job. All accidents— 
the fatality or injury strikes the 
housewife and the child, as well as 
the steelworker and the miner—have 
a powerful if not easily measurable 
effect on wartime morale. It is im- 
portant to note that the grand total 
of accidental deaths and injuries is 
just about double the toll on workers. 

I wish to call on American busi- 
ness and industry for their enthusi- 
astic support of the national safety 
movement. As chairman of the War 
Manpower Commission I feel that 
Mr. Irvin, the committees of the 
War Production Fund throughout 
the United States and the National 
Safety Council are to be congratu- 
lated for their timely contribution to 
the broad task of saving manpower 
for warpower. They are setting up 
an example of active civilian co- 
operation which is all-important in 
winning the war. 
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INSURANCE PROGRAM 
OF REA 


HE Rural Electrification Admin- 

istration has advanced some $23,- 
500,000 to cooperative electric sys- 
tems in forty-five states and plans 
an intensive drive after the war to 
spread into every section of the 
country. At present, the 800 coop- 
eratives are carrying insurance in 
about 400 different companies, but 
on the plea that lower net costs 
could be effected by reducing the 
loss ratio through a_ nationwide 
safety program, officials are advo- 
cating placing all insurance in two 
specially organized companies— 
Rural Mutual Fire Insurance Cor- 
poration and Rural Mutual Casualty 
Insurance Corporation. These mu- 
tuals obtained Maryland incorpora- 
tion papers recently and will pro- 
vide protection only for REA 
financed cooperative electric systems 
which are members of the National 
Rural Electric Cooperative Associa- 
tion. 





...all the day you'll have good 
luck,” concludes the adage. Good ex- 
ercise for the back, perhaps—but how 
much sounder to have your assured 
protected by adequate insurance! © 
The General Accident and Potomac 
organizations provide unusual facili- 
ties for agents and brokers placing 
Casualty... Accident and Health... 


Fire ... and Marine policies. 


AGENCY DEPARTMENT 
GENERAL BUILDINGS 


PHILADELPHIA 


PUBLIC RELATIONS 
STRESSED 


IDNEY O. SMITH, a pas 

president of the National Asso. 
ciation of Insurance Agents, who 
has been making a special study of 
public relations, suggested in open 
committee at Tulsa that a well qual- 
ified public relations counsel be em. 
ployed to help launch a three-year 
countrywide non-controversial pro- 
gram (at an estimated cost of $60. 
000) to acquaint the country with 
the essential position of insurance 
in the economic life of the nation. 
Mr. Smith said that Congress must 
be convinced that the future welfare 
of America depends on capitalism 
and individual enterprise. He fur- 
ther proposed a complete census of 
individuals engaged in insurance and 
their dependents, broken down by 
Congressional districts. 


In giving the semi-annual report 
of their stewardship to the National 
Board of State Directors at the 
Tulsa meeting, the officers of the 
National Association of Insurance 
Agents stressed the necessity of 
maintaining a live, vigorous and stal- 
wart organization with progressive 
and objective aims on the theory that 
a strong offense is always a good 
defense. Recommendations included 
the long-range planning of a public 
relations program which would em- 
body better relationship with com- 
panies, company organizations and 
other producers to the end that there 
would be a united industry. With 
nearly all of the state legislatures in 
session during 1943, agents were 
asked to abstain from pushing re- 
strictive legislature (such as counter- 
signature laws) and to iron ott 
conflicting points through conference 
and conciliation. The report con- 
cluded, “With the best possible op- 
portunity now at hand, with a cour- 
try challenging the philosophies of 
many a governmental idealist, witha 
Congress reasserting its constitt- 
tional prerogatives, with Americat 
industry proving to the world the in- 
controvertible fact that initiative and 
private enterprise can perform re- 
markable miracles of production— 
the insurance industry can and must 
assume its place and responsibility 
in the creation and preservation 0! 
the new America.” 


BEST'S FIRE AND CASUALTY NEWS 

















NS 


a past 
al Asso- 
its, who 
study of 
In open 
ell qual- 
1 be em- 
iree-Vyear 
ial pro- 
of $60. 
trv with 
nsurance 
* nation, 
ESS must 
welfare 
Apitalism 
He fur- 
ensus of 
ance and 
lown by 


il report 
National 

at the 
; of the 
isurance 
ssity of 
and stal- 
pressive 
ory that 
a good 
included 
a public 
uld em- 
th com- 
ons and 
1at there 
y. With 
itures in 
ts were 
hing re- 
counter- 
ron ott 
nference 
ort con- 
sible op- 
a coul- 
phies of 
t, witha 
constitu- 
.merican 
d the in- 
itive and 
orm fre- 
uction— 
nd must 
sibility 
ation of 


TY NEWS 














Grnual Statement 


UNIVERSAL INSURANCE COMPANY 


Incorporated 1921, under the Laws of the State of New Jersey 


December 31, 1942 





ASSETS 


U. S. Government Bonds 


Municipal Bonds 
Railroad Bonds 


Public Utility Bonds 


Industrial and Mise. Bonds 


Preferred Stocks 
Insurance Stocks 


Common Stocks 


Cash in Banks , ‘ ‘ 
Agents’ Balances (not over 90 days due) 


All Other Admitted Assets 


*Valuations on New York Insurance Department Basis. 


LIABILITIES 


Reserve for Outstanding Losses (Known and Unknown) 


Reserve for Unearned Premiums . 


Funds Held Under Reinsurance Treaties 


Reserve for Taxes and Expenses . 


Contingent Reserve for Reinsurance in Unadmitted Companies 


Capital 
Net Surplus 


° . . ° ° ‘ ‘ . $ 400,000.00 
1,205,318.40 


POLICYHOLDERS’ SURPLUS . . : ‘ , ‘ - © 


$775,993.00 
161,546.00 
197,231.00 
92,954.00 
7,781.00 
238,252.00 
689,094.43 
419,584.00 


$2,592,435.43* 


$1,479,377.56 
130,852.62 
263,318.46 


$4,465,984.07 


$1,298,396.00 
908,420.93 
449,584.47 
81,167.00 
123,097.27 


1,605,318.40 


$4,465,984.07 


LOSSES PAID TO POLICYHOLDERS SINCE ORGANIZATION. . . $41,245,740.07 


Securities carried at $229,230.00 in the above are 


as required by Law. 


a sted 





with various State Insurance Departments 


TALBOT, BIRD AND Co. INE. 


JInsuvance WUnderwrtters 


111 JOHN STREET +- NEW YORK, N. Y. 
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Inflation—Continued 


frozen, and it is unlikely that they 
will be. It is much more likely that 
labor power will be rationed. I, for 
one, believe that this is the sound 
policy for war times; but my point 
here is merely that there is no evi- 
dence for expecting wages to be 
fixed or payroll inflation to terminate 
at once. 


Waste and Unsound Finance 


This change from detailed price- 
fixing to rationing, is related to the 
fact that in 1942 we saw the failure 
of a program of all-out war produc- 
tion—a program in which all sorts 
of things were turned out in an un- 
organized rush to do everything at 
once, without regard to balance or to 
cost. I predict that 1943 will see a 
failure of the policy of the all-out 
anti-inflation program. I refer to 
the program of the seven points, in 
which we were advised that inflation 
could and would be stopped merely 
by holding down this and sitting on 
that and freezing the other thing, 
without doing anything to stop the 
causal forces at work underneath. 


In 1943, we will learn that we must 
either go to the causes of inflation 
such as waste and unsound finance, 
and adopt real remedies in the shape 
of heavy taxation applied wherever 
the excessive funds available for 
spending are found; or else the “all- 
out” anti-inflation program will 
break down. 

Remember, it is now too late to 
freeze prices, since too many have 
already risen and too many cases of 
maladjustment now exist. It is not 
probable that we can now use the 
technique of checking inflation, 
merely by scaring people and terror- 
izing business so that money will not 
circulate and bank deposits will not 
turn over. The importance of unity 
and good war morale obviously make 
such a policy seem undesirable. 

But more than that, the attitude 
of growing hostility to “the bureau- 
crats” is spreading throughout the 
nation. 


Forced Saving 


It follows that the probable policy 
will be to try “forced saving,” and 
to siphon off as large a part as pos- 


sible of swollen war wages. I pre- 
dict, however, that labor will not 
stand much in this direction, and that 
the policy will not be applied in a 
sufficiently drastic way to be effec- 
tive in stopping the growth of in- 
flation. 

Remember, the beneficiarics of 
inflation, their supporters and their 
dependents, deny that inflation ex- 
ists. Today they are saying that it 
makes no difference how large the 
public debt is, if only the bonds are 
held within the nation. They are 
saying, as Mirabeau said in the days 
of the French Revolution, that in a 
democracy there is no danger in the 
expansion of debt and bank notes, 
because everybody owes everybody 
else! 


Business at Peak 


So what? 

Most industrial statistics show 
that the business activity of the na- 
tion is near peak levels ; that is, levels 
which have been peaks in the past. 
The government’s curve of industrial 
production stands at 190 odd. Fac- 
tory employment and payrolls are 
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at record-high levels. One would 
naturally suppose therefore that the 
peak of a business cycle is at hand. 

In my judgment, however, while 
the possibilities of further expansion 
of output and employment are 
limited and no greatly higher peaks 
are to be attained in most directions, 
we are not immediately to experience 
the inevitable recession. (I may be 
in danger of adopting a New Era 
attitude and imagining that a pla- 
teau stretches ahead, as did those 
who fondly hoped to get wealthy 
by buying stocks in 1929; but I 
think not.) There are other indica- 
tions which show that the peak may 
not be quite reached. In any case, 
no sustained recession is yet in sight. 


Tests Applied 


For example, the industrial in- 
ventories do not appear to be exces- 
sive. This is true, whether you com- 
pare them with the present rate of 
shipments or with the volume of 
orders and unfilled orders. For an- 
other thing, the use of bank credit 
has not reached the limit. The ratio 
of the total earning assets of the 
banks (loans and investments) to 


FOR MARCH, 1943 


the total deposits of the banks, is 
not excessive as judged by the past. 
The Federal Reserve ratio is by no 
means as low as it can be, and is 
likely to fall further without any 
credit strain. Back in 1929, I used 
to teach that a ratio of 60 to 65 was 
quite normal. As yet it has fallen 
from the 90’s only to the high 70’s. 

Another point is that a consider- 
able further period of war is prac- 
tically certain, and that sustained 
demand for war goods, and the in- 
dustrial activity with which we are 
now familiar, is probable through- 
out the year 1943, at least. 

It is even barely possible, I sup- 
pose, that Germany might collapse 
this year, and leave us free to deal 
with Japan. Without belittling this 
latter enemy, one can now see that, 
with our present preparedness, such 
a conflict would be relatively easy, 
and might allow a sort of war boom, 
perhaps before the end of the year 
1943. 

The mention of the year 1943 sug- 
gests what? It suggests that 1944 
comes next, and that something hap- 
pens in November of that year. That 
something is of great importance, 
and I ask you how you think its 


approach will affect the attitudes of 
those now in power at Washington 
toward controlling inflation, or do- 
ing anything that would precipitate 
a great recession? As the year 1943 
progresses, the coming of the 1944 
presidential campaign will begin to 
affect Washington policies. 


Post-War Boom 


Now, a word about the post-war 
outlook for business. The wisest 
way in which you gentlemen can put 
the problem to yourselves is, I think, 
as follows: Ask yourselves the ques- 
tion,—What is to prevent the usual 
course of events in the shape of a 
“post-war business cycle’? Why 
should we not expect at the end of 
this war, pretty much the same se- 
quence of boom and depression that 
has followed all other great wars? 
(Incidentally, you might remember 
how it was said in early 1937 when 
talk of a recession arose, “he surely 
will not let us down.” But you know 
what happened in the Fall of 1937 
and on into 1938. There came one 
of the sharpest business recessions 
on record.) There are some things 

(Continued on the next page) 
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Inflation—Continued 


that even a dictatorial power cannot 
do. It therefore seems to me to be 
the probability that something like 
the following course of events will 
develop when the war ends. 

First, there will be the usual 
minor reaction or dip in business 
activity and prices, coming im- 
mediately after the war. At such 
a time, war industries are always 
temporarily disturbed, and many ad- 
justments have to be made on rather 
short notice. This reaction, however, 
is never very bad or long. 


Return to Gold 


Then there will probably come 
some sort of post-war boom. Great 
shortages will have accumulated at 
home, as is always the case after a 
war. Think of the American people 
having got along for several years 
without buying any new cars! Think 
of the flood of marriages and births 
without any considerable addition to 
our supply of homes through resi- 
dential building. But above ll, 
think of the war destruction 
throughout the earth, and the vast 
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Insurance ¢ Company Ltd. 
30 John Street, New York 


Financial Statement, December 31, 1942 
United States Branch 


ASSETS 
Cash in Banks and Offices 13.45% $ 859,723.67 
United States Government Bonds 32.08 2,051,173.00 
State and Municipal Bonds 8.74 558,662.00 
Public Utility Bonds 2.00 127,845.00 
Railroad Bonds 19.87 694,943.00 
Industrial and Miscellaneous Bonds 1.43 91,215.00 
Accrued Interest on Bonds 35 22,139.31 
Public Utility Preferred Stocks 4.42 282,900.00 
Public Utility Common Stocks 27 17,500.00 
Bank and Trust Company Stocks 29 18,500.00 
Industrial Preferred Stocks 3.53 225,400.00 
Industrial Common Stocks 7.20 460,400.00 
Miscellaneous Stocks .20 12,631.00 
Agents Balances under 90 Days in Course 
of Collection 10.29 658,053.65 
Due from Reinsuring Companies on 
Paid Losses 3.08 197,012.28 
Association Deposits 1.64 105,088.09 
Notes Receivable 16 10,595.12 
Total Admitted Assets 100.00% $6,393,781.12 
LIABILITIES 
Reserve for Unearned Premiums on Policies 
in Force 35.29% $2,256,482.94 
Reserve for Unadjusted Losses and 
Adjustment Expenses 20.17 1,289,737.38 
Reserve for State and Federal Taxes 1.15 73,595.00 
Reserve for Miscellaneous Accounts Payable 47 29,863.78 
Reserve for Funds held under 
Reinsurance Treaties 6.05 386,831.34 
Total Liabilities 63.13% $4,036,510.44 
Statutory Deposit $ 500,000.00 
Net Surplus 1,857,270.68 
Surplus to Policyholders 36.87 2,357,270.68 
100.00% $6,393,781.12 


On the basis of December 31, 1942 Market Pectations for all bonds and stocks owned, the 
company’s admitted assets would be $5,442,57 
Securities carried at $637,439.00 in above assets are deposited with various States as required 
by their laws. All other securities are held by Bankers Trust Company of New York, Trustee 
appointed in accordance with the laws of the State of New York. 


77.74% of the assets shown are in the custody of the Trustee and the various States. 


1.12 and surplus to policy holders $2,406,060.68. 


100% of Investments are in American Securities 
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demand for all sorts of goods to 
feed, clothe, and rebuild or re-equip 
people at various points in the world, 
This demand can and will be made 
effective through the establishment 
of sound business credits, and will 
involve necessarily the return to the 
gold standard for settling interna- 
tional payments. (Of this last, you 
may be absolutely sure.) 

Do not worry about the existence 
of enough money or purchasing 
power after the war. There is more 
monetary gold in the world than 
ever, and the fundamental pillars 
of all trade are—(1) sound com- 
mercial credit and (2) the exchange 
of goods for goods. 

Any man who can produce can 
buy. So can any nation. 


The Aftermath 


Then what? Can we stay sus- 
pended in the happy realm of a 
post-war boom forever? I fear not. 
New Eras and New Deals grow old. 
I think that eventually the debts will 
have to be settled, and that some- 
thing in the nature of a post-war 
liquidation and depression will come 
in due course. Either the vast 
amount of debt with which the na- 
tion is now saddled must be written 
off now without a boom, and defla- 
tion must occur now without much 
further inflation, or we will have to 
let nature take her course. I want 
to ask you, gentlemen, which of the 
two alternatives you favor in your 
hearts. Which would you vote for 
by secret ballot? I believe I know. 
I believe that you would take a 
chance on the boom. Well, other 
people are pretty much the same as 
you are. That is why I am inclined 
to think that we are not likely to 
choose the Spartan course of an 
early deflation, when we can put it 
off and meanwhile experience the 
elation of inflation. 


lt Can Happen Here 


Probably some of you, and cer- 
tainly many others, will go through 
the usual process of rationalizing 
the further development of inflation, 
and will develop a technique of ex- 
plaining that “it never can happen 
here.” That was the attitude of the 
people in the days of John Law and 
the Mississippi bubble. That was 
what the people of the French Revo- 
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lution, in the midst of their vast 
expansion of Assignats, said. Or, to 
consider more recent experiments, 
didn’t much the same sort of thing 
happen in 1929, after the first World 
War, when the New Era-ites main- 
tained that all we needed was more 
of what they called reflation. Now 
what? Do you think that talk of 
social gains or social security can 
pay the bills? Do you think that 
because the debts are owed within 
the nation, and that everybody owes 
everybody else, there will never be 
a day of reckoning? 

At this point, someone may argue 
that, since the inflation of the next 
boom will be in wages and payrolls, 
it will be impossible to get a “‘correc- 
tion” through any ordinary business 
recession. Millions of laborers will 
rebel. Well, as usual, the easiest 
course will be to change the value 
of the commodity dollar. Inflation 
will bring higher prices for products, 
while wages per hour will be frozen, 
and the basic work week will be duly 
lengthened. Eventually, a ratio of 
prices to labor costs will have to be 
worked out that will be free from 
the existing inflation. 


Social Planning Failure 


Above all, I ask you, do you think 
that although “social planning” 
broke down before the war, as 
proved by a constant army of 10 
million unemployed individuals, we 
can expect social planning to work 
in the post-war period? Do you 
think that a social planning that 
brought us to Pearl Harbor, to the 
rubber shortage and to the rationing 
of food in our own country, can be 
made to work now? If by political 
planning we could not save our- 
selves, can we save others—“the 
world’? 

It is my dispassionate and entirely 
non-political judgment that the 
people in this country are more than 
merely tired of the New Deal eco- 
nomics and are desirous of some 
change in political leadership. I 
hold that they are now thoroughly 
disillusioned. They have witnessed 
the failure of “social planning” on 
a dozen fronts, and they have waited 
in vain for “social justice” in deal- 
ing with pressure groups, whether 
farm or labor. 

As an economist and as a student 
of history, I predict that in the 
post-war period, business planning 
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FINANCIAL STATEMENT, DECEMBER 31, 1942 


ASSETS 


Cash on Hand and in Banks............... 
U. S. Government Bonds.................. 
CIMINO TORII. once sc ciscccscccscccces 


Es 050 2 rennin con areas prawn es ee bes ed ns eens 
Premium Balances Receivable. . . .$272,743.09 


Less: Ceded Reinsurance 
Balances Payable........... 361,798.31 
RA NN oo a st aiaidiers oaie tesa wb 
Other Admitted Assets. ...........-..200.- 
Total Admitted Assets............-. 


LIABILITIES 


Reserve for Unearned Premiums............ 
Reserve for Losses and Adjustment Expenses. 
Reserve for Taxes and Expenses............ 
Reserve for Non-admitted Reinsurance... ... 


NS cc cccn kobnsen eenaeee $1,530,000.00 
I a siicssiaiisis. a Run Wea 3,315,773.50 
Total Capital and Surplus............ 
i cltahiccen se teasdeadedeenen 


Bonds are valued on an amortized basis and stocks at prices prescribed 
by the National Association of Insurance Commissioners. Bonds carried 
at $203,118.75 in the above statement are deposited as required by law. 


$1,357,734.37 
2,083,515.90 
219,991.55 
3,318,679.00 


—89,055.22 
11,285.11 
4,603.91 





$6,906, 754.62 








$1,331,665.71 
639,466.21 
57,000.00 
32,849.20 


4,845,773.50 





$6,906, 754.62 
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will be largely done by businessmen, 
and that most of any such planning 
that is not done by businessmen will 
be done for businessmen and others 
as individuals. Surely this outcome 
will more than compensate us for 
the inevitable correction of the ex- 


cess inflation and the other excesses 
of the none-too-gay 1930s. 


Before the Association of Buying Offices, 
Inc., luncheon January 11, 1943. 
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War Damage Insurance—Continued 
transit protection was changed 
from an amount of insurance 
for each premises to the 
broader plan of an amount ap- 
plicable to the entire organiza- 
tion. 

4. The problem of providing pro- 
tection for customers of stock 
brokers and for customers of 
banks or other institutions or 
agents with whom the insured 
carries a safe-keeping or other 


account involving securities 
made necessary the provision 
permitting an insured to pur- 
chase insurance on his securi- 
ties in possession of any such 
custodian. 


. The scope of the in transit 


coverage was enlarged to in- 
clude normal business transac- 
tions where the securities are 
out of the possession of the 
insured, or his messenger, for 
any business purpose such as 
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In search of religious freedom in the New World, Roger 
Williams, a young Clergyman, left England in 1631 for the 
Massachusetts Bay Colony. Here he found that the Boston 
Church had never entirely separated from the Church of 
England which he had deserted. Williams busied himself 
teaching and preaching, and making friends with the In- 
dians. Learning that the Puritans planned to banish him, 
Williams left his family and roved, hungry and homeless, 
through Rhode Island woods. Paddling in a canoe around 
the headlands now known as India and Fox Points, and 


into the Mooshassock River, Williams came upon a place 


where he landed and was welcomed by the Indians. He settled this spot as “a 


“ 


place of refuge for all who are persecuted or distressed for conscience,” and gave 
to his first settlement in Rhode Island the name of Providence. No known portrait 
of Roger Williams exists, but in 1936 the United States government honored him 
by reproducing on a souvenir postage stamp a statue erected to him, now stand- 


ing in Roger Williams Park, Providence. 


A leader in the financial and industrial life of its home state since 1905, the Rhode 
Island Insurance Company has long been a factor in the advancement of public welfare. 


RHODE ISLAND INSURANCE COMPANY 


PROVIDENCE + RHODE ISLAND 
Pro gressive in Outlook — Conservative in Management 


FIRE - AUTOMOBILE 
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INLAND MARINE 


signature, issuance, validation, 
exchange, redemption, cancella- 
tion, deposit as collateral, con- 
version, endorsement, transfer, 
delivery, etc. Further, the in 
transit coverage was arranged 
to provide blanket protection 
for custodians if that be de- 
sired rather than specific cov- 
erage for each such custodian. 


The Final Policy 


The final result was Policy Form 
No. 1(a), an instrument so flexible 
that any person, firm, corporation, 
municipality, public official, hospital, 
society or other organization, own- 
ing or holding money or securities, 
may procure the exact type and the 
amount of protection desired as 
respects their own business premises 
or elsewhere. 


Probably the most important 
thought I can leave with you is that 
the money and securities protection 
is designed for and is available to 
every owner of securities whether 
the value thereof be large or small. 
Some producers have concluded the 
policy is attractive only to large in- 
stitutions. This is not true—the 
small investor is equally entitled to 
and probably has a greater need for 
the insurance. 


Individuals who keep securities 
in their safe deposit boxes rented 
from a bank may protect those secu- 
rities at a nominal cost—the $3 
minimum often providing adequate 
coverage. A business man may pro- 
tect his money and securities while 
within his business offices; while 
within his bank, either in a rented 
safe deposit box or held by the bank 
as custodian; while with his broker, 
attorney or agent for business rea- 
sons and while in transit, at a 
relatively small cost. The same is 
true of larger concerns, public of- 
ficials and persons acting in a fi- 
duciary capacity. Some may ques- 
tion why a person having securities 
lodged with a bank should be inter- 
ested in the money and securities 
policy. The answer is because some 
reputable banking institutions have 
been advised by counsel that banks 
are not legally liable for securities 
of customers held in a custody or 
fiduciary capacity or for the contents 
of customers’ safe deposit boxes 
where the loss is due to a hazard of 
war. Inquiry at your bank will un- 
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doubtedly confirm this thought and 
provide you with valuable informa- 
tion for the assistance of your 
clients in considering war damage 
insurance, 


Simple Mechanics 


The mechanics of handling the 
money and securities policy are 
similar to those followed in connec- 
tion with the original Policy Form 
No. 1. The commission to the pro- 
ducer is the same, i.e., 5%, minimum 
$1, maximum $1,000 per policy: The 
fiduciary agents are the casualty 
and surety companies engaged in the 
writing of fidelity and burglary 
lines. The important difference in 
the system is that fiduciary agents 
under the money and securities pro- 
gram have established and are 
operating a central office which will 
receive all applications, issue all pol- 
icies and handle details of the insur- 
ance for all applicants, producers 
and fiduciary agents. To provide 
equality of opportunity for the pur- 
chase of the insurance, it has been 
arranged that coverage may become 
effective from the date of mailing of 
the application by the producer to 
the central office. The plan has been 
in operation almost two months with 
satisfactory results. 

As to sales ideas, my judgment is 
that producers should see that each 
client is fully informed concerning 
the money and securities policy, be- 
ing sure to stress these points : 


1. That in the event of the de- 
struction of securities due to 
war risk, the depository bank 
or custodian probably will not 
be liable to the owner. 

2. That even though the securities 
are @f a kind which can be re- 
placed in the event of destruc- 
tion, the position of the owner 
is improved if war damage in- 
surance is carried because the 
insured may then be reim- 
bursed by cash or the replace- 
ment of the securities may be 
undertaken by War Damage 
Corporation. 

3. That the cost of the protection 
is small. 


Rates Are Low 
It would seem that many clients 
who purchased WDC Form No. 1 


should be interested in the money 
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HE WAY to 1943 profits will be 
f iontare! clear” to those live- 
wire agents who will make that 
extra effort to go out and meet 
customers half way. 

There’s no need to be faced 
with loss of profit volume from 
shrinking automobile business 


while you can start selling our 
many other profitable types of 


COV erage. 

By taking advantage of the 
resources and services of the Acci- 
dent and Casualty Insurance 
Company you will find your path 
to profits easier to travel. 


ACCIDENT ™» CASUALTY INSURANCE COMPANY 


of Winterthur, Switzerland 
United States Head Office 


111 JOHN STREET, NEW YORK CITY 


OGDEN DAVIDSON 
United States Manager 


CHARLES A. BARKIE 
United States Assistant Manager 





and securities policy because the 
reasons prompting desire for the 
protection are the same and because 
of the smaller cost of the money and 
securities insurance. For example, 
an individual who insured his home, 
its contents and his automobile paid 
$1 per $1,000 for such protection, 
whereas he can insure his securities 


in his safe deposit box or lodged 
with a bank under a safe-keeping 
arrangement for 7% cents per $1,- 
000 if within a preferred vault, or 
15 cents per $1,000 if within a vault 
of less than preferred quality. A 
business man may cover money 


within his business offices for $1 
(Continued on the next page) 
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America’s Oldest and Largest Ex- 
clusively Accident and Sickness In- 
surance Company. 
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Over $33,000,000.00 paid to dis- 
abled policyholders or their bene- 
fi siaries. 







vv 







w 





Women, these days, are taking a 
more active role than ever in the 
business world. Are you equipped 
to protect their liberal incomes? 
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North American leads the field in 
providing full coverage Accident 
and Sickness Insurance for working 
women. It is an especially salable 
plan that can be written in units 
costing as little as $2.00 a month. 
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If you are willing to work, the 
North American has a place for 
you in its sales organization. Ex- 
perience in Disability Insurance 
selling is not absolutely necessary. 
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Write us. Let us tell you about the 
“North American Way” of building 
a permanent business for yourself. 
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George Manzelmann, President 


NORTH AMERICAN 
ACCIDENT INSURANCE 
COMPANY 


209 South LaSalle Street 
CHICAGO 













War Damage Insurance—Continued 
per $1,000 and securities for 30 
cents per $1,000. The rates for 
money and securities insurance rep- 
resent an incentive for the sale of 
the protection. 

Results so far show the public is 
interested in the coverage. While 
there has not been the immediate 
demand which followed announce- 
ment of WDC Policy Form No. 1, 
a steady flow of applications is 
reaching the central office each day 
and it is expected the flow will in- 
crease as producers and the public 
become more familiar with the in- 
surance. The industry companies, 
members of the Money and Securi- 
ties War Damage Group, will assist 
producers in every way possible. 

Variety of Applicants 

The majority of applications have 
been received from the coast states 
although policies have been issued 
to insureds throughout the country. 
One agent in a small city a con- 
siderable distance inland has done 
well in that every day or so he sub- 
mits an additional application. The 
policies are not large, but in the 
aggregate the commissions are worth 
while and the producer has the satis- 
faction of performing a duty to his 
government and a service to his 
clients. Other producers have han- 
dled the requirements of trust com- 
panies where a number of policies 
were needed, each one covering a 
specific estate handled by the trust 
company; while others have ar- 
ranged protection for manufacturing 
concerns having large payrolls, to 
cover such funds from the bank to 


WE ARE DOING OUR PART—as one 


OF AMERICA’S LEADING INSURERS OF SHIPS AND CARGOES 


the manufacturing plant and during 
the pay-off period. 

The class of applicants runs from 
the individual with limited financial 
worth to the large institution. The 
increase in the number of applica- 
tions from individual owners of se- 
curities indicates the advisability of 
agents broadening their view as to 
the field of prospects for this type 
ot insurance. 


Typical Questions Answered 


The following answers to typical 
questions received by the central 
office should be helpful to producers 
in handling the problems of clients. 

1. It is possible for an applicant 
having unusual requirements 
to apply for a special amount 
of insurance in excess of the 
limit specified in Rule 14 of 

Regulation “D.” 

. The policy does not contain 
a co-insurance clause. The 
applicant must decide upon 
the amount of protection de- 
sired. As to money, it is ad- 
visable to insure to value. As 
to securities, some applicants 
insure to value while others 
consider as sufficient insur- 
ance the estimated amount 
necessary to replace the secu- 
rities. 

. The policy does not cover 
confiscation by the enemy. 

4. Lessees of safe deposit boxes 
may purchase insurance pro- 
tecting their money and secu- 
rities while within such de- 
pository. The contents of 
customers safe deposit boxes 


bo 


we 


a 
MARINE OFFICE 
OF 
AMERICA 


116 JOHN STREET - NEW YORK 








BEST'S FIRE AND CASUALTY NEWS 





during 


is from 
nancial 
1. The 
Ppplica- 

of se- 
lity of 
r as to 


is type 


ed 


typical 
central 
ducers 
clients, 
plicant 
ments 
mount 
of the 

14 of 


ontain 

The 
upon 
m de- 
is ad- 
e. As 
icants 
others 
insur- 
nount 
secu- 


cover 
Ly. 
boxes 
pro- 
secu- 
1 de- 
s of 
boxes 





EWS 





~ 


NI 


co 


FOR 


. While two or 


are not covered by the bank’s 
policy. 

Increase or decrease or change 
in an outstanding policy is 
permissible under certain con- 
ditions by use of WDC Form 
No. 17, which soon will be 
promulgated. 

Premium check drawn to the 
order of the War Damage 
Corporation or the fiduciary 
agent is acceptable. The cen- 
tral office cannot accept check 
drawn to the order of the 
agent because of accounting 
arrangements with the Fed- 
eral Reserve Bank. 


. The policy does not include 


coverage for bills receivable, 
accounts receivable or records 
which do not come within the 
definition of securities. 

A person acting as trustee for 
several estates may purchase 
a single policy in his own 
name in an amount sufficient 
to cover all estates, or he may 
purchase a separate policy for 
each estate. 


. The policy does not provide 


for automatic — restoration. 
Thus, if additional insurance 
is desired, the insured may 
submit the request for con- 
sideration by War Damage 
Corporation. 


Blanket Protection 


Blanket protection on all 
premises—i.e., a single amount 
of insurance applicable to the 
head office and all branch of- 
fices of the insured—is not 
permissible. The amount of 
protection desired for each 
location must be specified in 
the application. 

more related 
interests may be named as in- 
sured under a policy, it is not 
possible to include the phrase 
“its subsidiary and affiliated 
companies.” Each subsidiary 
or affiliate on which coverage 
is desired must be listed by 
name, 


. A producer may also be the 


applicant provided he is li- 
censed to transact an agency 
or brokerage business in the 
territory where he is acting as 
producer. 
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ROBABLY the largest privately op- 
erated laboratories in the world, this 
testing station, sponsored by the National 
Board of Fire Underwriters, has been 
constantly engaged in furnishing exact 
knowledge, based on extensive tests, re- 





led to the 


Inc. 


garding the “merits of appliances, de- 
vices, machines, and materials, in respect 
to life and fire hazards and accident 
prevention.” 

Through the widespread and highly 
technical work of Underwriters’ Labora- 
tories, countless essential appli- 
ances, scientifically tested for their 
safety against fire, are made avail- 
able to the public. National Union 
and Birmingham agents are proud 
that the companies they represent 
are among those who support the 


activities of this vital organization. 
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National Union 


and Birming 


FIRE INSURANCE COMPANIES 
PENNSYLVANIA 
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Conclusion 

In conclusion, let me repeat the 
suggestion that agents be sure to 
inform all clients concerning the 
Money and Securities Policy so that 
each may decide whether or not to 
purchase the protection. By so do- 
ing, agents will protect themselves 
against the embarrassment of having 


a client receive the information from 
another source; will avoid criticism 
later should a client suffer some loss 
without having had the opportunity 
of considering a Money and Secu- 
rities Policy, and will be performing 
the service to the insuring public 
and to the nation which is expected 
of members of the National Associa- 
tion of Insurance Agents. 

From an address before the mid-year meeting, 


National Board of State Directors, National As- 
sociation of Insurance Agents. 
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MASSACHUSETTS BONDING »° INSURANCE COMPANY 


HOME OFFICE, BOSTON, MASSACHUSETTS 
T. J. FALVEY, President 


Condensed Financial Statement 
December 31, 1942 














ASSETS 
Cash in Banks and Offices ........ $ 2,457,974.86 
*United States Government Bonds ... 9,010,957.20 
*Other Bonds and Stocks .......... 8,706,704.79 
ES ae 2,943 449.53 
Preremee GOGME ..... -scccccvess 329,617.35 
Premiums in Course of Collection 
(None over 90 Days) ......... 2,966,711.43 
ee ae 72,711.07 
Deposit with Workmen‘s Compensation 
Reinsurance Bureau .......... 272,362.21 
Other Admitted Assets ............ 29,754.08 
Total Admitted Assets ........ 26,790,242.52 
LIABILITIES 
Reserve for Claims .............: $ 9,302,451.00 
Reserve for Unearned Premiums .... 6,332,011.26 
Reserve for Accrued Taxes 
oa... : 1,437,970.75 
Reserve for Commissions on 
Outstanding Premiums ....... 501,602.51 
Reserve for Other Liabilities ....... 427 166.82 
Total Liabilities except Capital... $ 18,001,202.34 
ES gid sane eas Sb ewes oa eK $ 2,000,000.00 
ED <a ado ka hed aah aie we Oe 6,789,040.18 
SURPLUS TO POLICYHOLDERS 
(Insurance Dept. Basis) ....... 8,789,040.18 
a ae rer $ 26,790,242.52 


* All securities have been valued in accordance with the requirements of the National Association of Insur- 
ance Commissioners. 
* Bonds in the amount of $810,190.00 amortized value are deposited with various States as required by law. 


TRANSACTS BUSINESS THROUGHOUT THE UNITED STATES 
WRITING 
FIDELITY, SURETY AND FORGERY BONDS AND CASUALTY INSURANCE 
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Construction of Sprinkler Leakage 
Coverage 


A sprinkler leakage policy covers 
“all direct loss and damage by 
sprinkler leakage except as herein 
provided.” Sprinkler leakage is then 
defined to mean leakage or discharge 
of water or other substance from 
within the automatic sprinkler sys- 
tem. Under another clause entitled 
“Hazards not covered” the policy 
states that the company “shall not be 
liable for loss or damage caused di- 
rectly or indirectly by cyclone, tor- 
nado or windstorm.” A windstorm 
causes a break in the sprinkler sys- 
tem which allows water to escape and 
damage a portion of the stock of 
goods owned by the assured. The 
company contends that the case is 
not covered but the assured argues 
that the exclusion clause is appli- 
cable only to cases where a wind- 
storm or cyclone directly causes the 
damage and takes the position that 
since the loss was actually occa- 
stoned by water escaping from the 
Sprinkler system it is immaterial 
what caused the break in the pipe. 
What decision? 


Decision in favor of the insurance 
company. Policies of insurance like 
other contracts must be reasonably 
construed by giving to the words 
contained therein their usual and 
ordinary significance. In determin- 
ing the risk covered by the policy it 
is necessary to read the insuring and 
the “hazards not covered” clauses to- 
gether. The words “except as herein 
provided” which appear in the insur- 
ing clause must be presumed to have 
been used for a specific purpose. The 
apparent purpose was to limit the 
otherwise broad provisions of the 
insuring clause by excluding from 
its scope loss and damage arising 
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from certain risks or hazards. There 
would be no reason for expressly ex- 
empting the insurers from losses di- 
rectly or indirectly resulting from 
the hazards named if it was the in- 
tent to exclude them merely as in- 
dependent of and separate from 
losses incurred by sprinkler leakage. 
If the insured’s loss was not due to 
sprinkler leakage then he was not in- 
sured at all but if he was. damaged 
by such leakage then he was pro- 
tected unless the leakage was caused 
either directly or indirectly by some 
one of the hazards mentioned in the 
clause exempting the company from 
liability. In other words, he was not 
insured against sprinkler leakage, 
however it may have been caused, 
but was insured against all sprinkler 
leakage except only that which re- 
sulted directly or indirectly from any 
of the hazards named in the ex- 
clusion clause. Here the insurer ex- 
empted itself from liability for 
sprinkler leakage due either directly 
or indirectly to a windstorm and the 
insured is, therefore, not entitled to 
recover. Woogmaster v. L. & L. & 


G. Ins. Co., Ltd. 45 NE 2d, 394. 


Deafness as Constituting Total and 
Permanent Disability 


Benefits under a disability policy 
are payable if the injured is so dis- 
abled by bodily injury or disease 
that he is wholly prevented from 
performing any work, from follow- 
ing any occupation or from engaging 
in any business for remuneration or 
profit. The insured is a_ school 
teacher and due to catarrhal infec- 
tion becomes so deaf that she is un- 
able to carry on her duties. In addi- 
tion, her deafness, which is a perma- 
nent condition, causes nervousness 
and insomnia. She attempts to per- 
form work in a cleaning and press- 


ing establishment operated by her 
husband but due to her inability to 
converse with customers she is com- 
pelled to discontinue. She makes 
claim under the policy and the com- 
pany denies liability on the ground 
that the insured is not totally and 
permanently disabled within the 
meaning of the policy. What ruling? 


The ruling should be in favor of 
the insured. To be totally disabled 
within the meaning of an insurance 
policy insuring against such condi- 
tion, it is not necessary that the in- 
sured be absolutely helpless. He is 
totally disabled when he is unable 
to perform the substantial and ma- 
terial acts of his business or occu- 
pation in the usual and customary 
way. It is evident that in the case 
given the insured’s deafness and 
nervousness entirely prevent her 
from following her profession of 
teaching, and in addition, she is un- 
able to engage in any occupation for 
which she is peculiarly qualified nor 
is she in a condition to pursue an 
occupation where she would be re- 
quired to deal with the public such 
as in a store or office. The insured 
is, therefore, entitled to total and 
permanent disability benefits. New 
York Life Insurance Company v. 
Dandridge, 166 S.W. 2d, 1030 
(Ark.) 


Automobile Policy—Loading and 
Unloading Clause 


An automobile is used by a type- 
writer company for the purpose of 
transporting new and used machines. 
The automobile is covered under the 
standard form of liability policy 
which contains the usual loading and 
unloading clause. The truck is used 
to transport a typewriter to the 

(Continued on the next page) 
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The Judge Says—Continued 
premises of a customer. The as- 
sured’s employee removes a new 
typewriter from the automobile, en- 
ters the premises of the customer and 
places the typewriter on an unsup- 
ported wing of a desk on which an 
old typewriter is resting. The as- 
sured’s employee then picks up the 
old machine with the result that the 
new machine falls on the foot of the 
customer's employee. The question 
is whether the injuries are covered 
under the loading and unloading 
clause. 


The precise line at which the un- 
loading of an automobile ends and 
a further phase of commerce such 
as the completion of delivery begins 
after unloading, may, in some cases, 
be difficult of ascertainment but it 
is generally held that when goods 
have been taken off an automobile 
and have actually come to rest and 
when the automobile itself is no 
longer connected with the process of 
unloading, the automobile then may 
be said to be no longer in use. Under 
the facts given it must be held that 
delivery of the new typewriter had 
been completed when it came to rest 
‘on the desk of the purchaser and the 
case, therefore, is not covered. 
American Casualty Company v. 


Fisher, 23 S. E. 2d, 395 (Ga.) 


AVIATION COMMITTEE 


N RECOGNITION of the in- 
eat use of the airplane and the 
growing demands for insurance cov- 
erage that may be anticipated, the 
Association of Casualty & Surety 
Executives has designated a perma- 
nent Aviation Advisory Committee 
to handle insurance matters affecting 
aviation interests. The committee, 
which was appointed by C. W. Fair- 
child, general manager of the asso- 
ciation, consists of the following 
member companies : 

The Aetna Casualty and Surety 
Company, representing the United 
States Aircraft Insurance Group; 
The Fidelity and Casualty Company 
of New York, representing the As- 
sociated Aviation Underwriters; 
London Guarantee and Accident 
Company, Ltd., representing the 
Aero Insurance Underwriters and 
The Employers’ Liability Assurance 
Corporation, Ltd. 
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POLICE OFFICERS GO 
POST-GRADUATE 


IGHT municipal police officers 

from cities throughout the United 
States have been awarded $600 
Kemper fellowships to attend the 
second intensive four-month course 
in traffic control and accident pre- 
vention conducted by the North- 
western University Traffic Institute 
this year. In addition, eight other 
officers received $150 scholarships 
from the Foundation. The course, 
which includes methods of handling 
traffic during blackouts and air raids 
and other problems arising out of 
the nations war effort, opened Feb- 
ruary 15. 

3ecause of the special need for 
intelligent police direction during the 
war, the Traffic Institute is now 
offering two concentrated four- 
month courses instead of its regular 
full-term course in order to double 
the output of graduates. The same 
number of fellowships and scholar- 
ships were awarded by the Kemper 
Foundation for the first course of 
the 1942-43 academic year which 
ended on January 30. 

The fellowships are made possible 
by a $10,000 grant from the Kemper 
Foundation for Traffic Police Train- 
ing, an organization sponsored by 
the Lumbermens Mutual Casualty 
and the American Motorists Insur- 
ance companies. James S. Kemper, 
head of both companies, is president 
of the Foundation. 
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STEAM BOILER EXPLOSION 


HERE has been considerable 

tension in the steam boiler field 
for some time due, in part, to in- 
creased activity by mutual carriers 
and differences of opinion as to 
methods of meeting present-day 
conditions. The National Bureau 
adopted an Individual Risk Rating 
Plan and graded commissions on 
large risks “to correct certain dis- 
proportionately high premiums 
which resulted from the recent 
adoption of a completely new boiler 
and machinery manual.”” The Hart- 
ford Steam Boiler Inspection and 
Insurance Company, a_ specialty 
company and the dominant factor in 
the field, resigned from the Bureau 
as did The Employers’ Liability of 
Boston. The Hartford has just an- 
nounced broader contracts, restora- 
tion of the old commission scale and 
discounts on large risks which run 
up to 15% on premiums over $3,000. 
The conflict is not only between a 
single-line specialty company and 
multiple-line companies, but a defi- 
nite breach in the program of graded 
commissions on large risks. The 
situation has all of the components 
of a rate war and the outcome de- 
pends upon whether the Bureau de- 
cides to meet the changes or counters 
with still lower rates. 


BRIDGING THE GAP 
peggy LUCAS of Davis, Dor- 


and & Company, who long cham- 
pioned revision of the New York 
standard fire insurance policy and is 
an authority on such matters, has 
come out strongly against closing 
the gap in coverage between the pol- 
icy of the War Damage Corporation 
and the standard fire insurance pol- 
icy by any revision of the latter. It 
is his considered opinion that the 
employment of language from the 
war damage policy in any exclusion 
of the standard fire policy is fraught 
with real danger because no one 
knows what that language means. 
He feels that although it is possible 
to go a long way in closing the gap 
through assumption of specific perils 
in the extended coverage endorse- 
ment, the only real solution lies in 
broadening the coverage of the War 
Damage Corporation. 
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CAN MUTUALS 


ONSIDERABLE interest was 

aroused when a former pol- 

icyholder entered suit against 
the largest mutual casualty company 
seeking the return of surplus ac- 
cumulated during the term of his 
policies. Following is a complete 
review of the arguments pro and 
con and the decision in the case: 
QUA, J. The bill alleges that be- 
tween January 1, 1934 and May 1, 
1939, the plaintiff was the holder of 
various policies of insurance in the 
defendant mutual insurance com- 
pany. These policies were of the 
types known as workmen’s compen- 
sation, public liability, products lia- 
bility, and automobile public liability 
and property damage. The plaintiff 
paid premiums on these policies to 
the total amount of $70,899.39 and 
received dividends at the rate of 
20% of the premiums, amounting to 
$14,179.87. It is alleged that the 
amounts paid by the defendants in 
dividends to policyholders on poli- 
cies expiring during the foregoing 
period were “very much less than 
the net earnings of the defendant 
after setting up all reserves required 
or permitted by law”; that during 
approximately that period the de- 
fendant increased its surplus in vari- 
ous surplus funds by an amount 
aggregating $13,017,514, represent- 
ing accumulated profits not dis- 
tributed to policyholders; and that 
the purpose of this accumulation 
was to provide for the benefit of 
future policyholders a capital fund 
or funds which might be used to pay 
losses, expenses and dividends and 
to relieve against assessments. The 
bill seeks an accounting and pay- 
ment to the plaintiff of the plaintiff's 
pro rata share of the defendant’s 
profits accumulated during the pe- 
riod while the plaintiff was a policy- 
holder of the defendant, calculated 
upon the ratio of the premiums paid 
by the plaintiff to the total net pre- 
miums earned by the defendant. 


FOR MARCH, 1943 


ACCUMULATE SURPLUS? 


White Fuel Corporation v. Liberty Mutual Insurance Compzciny 


It is the contention of the 
plaintiff that a mutual insurance 
company is a strictly cooperative en- 
terprise established for the mutual 
benefit of its existing policyholders ; 
that all profits earned belong to the 
policyholders for the time being and 
must be paid to them as dividends 
or otherwise reserved to them; and 
that a mutual company cannot, con- 
sistently with its very nature, ac- 
cumulate out of premiums paid in 
by policyholders a general surplus 
which will redound to their benefit 
only if they continue to be policy- 
holders, and otherwise will benefit 
only subsequent policyholders who 
may have contributed little or noth- 
ing to the fund. See Common- 
wealth wv. Massachusetts Mutual 
Fire Insurance Co., 112 Mass. 116, 
120-121; Baxter v. Chelsea Mutual 
Fire Insurance Co., 1 Allen 294, 
296-297; Smith v. Hunterdon 
County Mutual Fire Insurance Co., 
14 Stow (N. J.) 473; Penn Mutual 
Life Insurance Co. v. Lederer, 262 
U. S. 523, 525. Compare Huber v. 
Martin, 127 Wis. 412, 437-438. 


Defendant's Contention 


It is the contention of the de- 
fendant, on the other hand, that the 
statutes now in force recognize the 
policy of the accumulation of sur- 
plus by mutual casualty companies 
and permit such accumulation be- 
yond the calculated policy reserves, 
even though subsequent policyhold- 
ers may largely benefit therefrom; 
and that the by-laws of the de- 
fendant and the policies themselves, 
all of which by stipulation have been 
treated as set forth in the bill, ex- 
pressly provide for the accumula- 
tion of such surplus. 

The question decisive of the case 
is whether a mutual insurance com- 
pany doing business of the kinds 
indicated by the pel’cies here in- 







volved can accumulate, in addition 
to the calculated policy reserves, sur- 
plus funds for the general strength- 
ening of the company, for which 
funds it is not obliged to account to 
those who were policyholders during 
the period of accumulation. An ex- 
amination of the statutes shows that 
this question must be answered in 
the affirmative. 

General Laws (Ter. Ed.) c. 175, 
par. 90, provides that mutual compa- 
nies, other than life, transacting 
business of the kinds here involved, 
and their officers, directors and 
agents and members, shall, with ex- 
ceptions not now material, “be sub- 
ject to all the provisions of this 
chapter relating to mutual fire com- 
panies and their officers, directors, 
agents and members, so far as ap- 
plicable.” Turning to the provisions 
relating to mutual fire companies, we 
find in paragraph 80, among other 
things, provisions that “From time 
to time the directors of a mutual fire 
company may by vote fix and de- 
termine the percentages of dividend 
or expiration return of premium to 
be paid on expiring or canceled pol- 
icies,” which may in their discretion 
be different for the different kinds of 
risks against which the companies 
are authorized to insure; that “any 
such company may accumulate and 
hold profits, but only until such 
profits equal four per cent of its in- 
surance in force’; and that “Such 
accumulation may be used from time 
to time in the payment of losses, 
dividends and expenses.” In our 
opinion paragraph 80 was intended 
to subject the payment of dividends 
in mutual fire companies to the 
sound discretion of the directors. 
The word “may” is appropriate to 
this purpose. Brennan v. Election 
Commissioners of Boston, 310 Mass. 
784, 785, 787. Section 80 also ex- 
pressly permits mutual fire compa- 
nies to “accumulate and hold profits” 


(Continued on the next page) 
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Can Mutuals Accumulate—Cont. 


within the limitation there laid down, 
—in other words, to establish a 
permanent general surplus. There 
is nothing to the contrary in the 
statutory provisions for different 
rates of dividends upon different 
classifications of risks such as are 
found in paragraph 80 and in G. L. 
(Ter. Ed.) c. 152, paragraph 53. 

Both parties in their carefully pre- 
pared briefs have traced the interest- 
ing history of the provisions now 
appearing in paragraph 80. That 
history is too long for repetition 
here. In our opinion it shows that 
if allowing a mutual insurance com- 
pany to accumulate a general surplus 
which may at some future time of 
stress be used to the advantage of 
policyholders other than those from 
whose premium it was accumulated, 
or in proportions different from 
those in which it was contributed, 
constitute, as the plaintiff says it 
does, a departure in some degree 
from the original conception of 
mutual insurance as simple coopera- 
tive self-insurance strictly at cost, 
that departure was intentional and 
deliberate. The defendant suggests 
that it came about as an ultimate 
consequence of the disastrous ex- 
perience of mutual fire companies in 
the Chicago fire of 1871 and in the 
Boston fire of 1872. Whether this 
is true or not, the change may well 
have been thought necessary in order 
to give financial stability and con- 
tinuity to mutual companies equiv- 
alent to that given to stock compa- 
nies by their capital stock and thus 
to assist the mutual principle as a 
whole to survive in the insurance 
business. 

The plaintiff argues that the pro- 
visions of paragraph 80 to which 
attention has been called above are 
not “applicable” under Chapter 90 
to a company like the defendant, 
since the accumulation of profits 
under paragraph 80 is to be limited 
to “four per cent of its insurance 
in force,’ and it is impossible in 
workmen’s compensation and liabil- 
ity insurance to fix upon any sum as 
the amount of insurance in force, 
as can be done in fire insurance. We 
do not accede to this argument. The 
provisions of paragraph 80 relative 
to dividends and accumulations are 
so important in the “scheme” of 
powers and obligations of mutual 
companies that if such companies 
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doing workmen's compensation and 
liability business would not, apart 
from paragraph 80, have the powers 
in these matters there set forth 
(which we do not decide), only the 
strongest reasons would persuade 
us that these provisions were not 
intended to be made applicable to 
such companies. Evidence that they 
were intended to be so made ap- 
plicable is furnished by the provi- 
sions in paragraph 54(e) that any 
mutual company transacting the 
kinds of business there mentioned 
may accumulate the net cash assets 
required thereunder “in addition to 
the amount permitted by section 
eighty,’ and by the provision of 
paragraph 93F, inserted by St. 1941, 
c. 716, paragraph 3, that any mutual 
fire company or “any company speci- 
fied in the first paragraph of section 
ninety, which has and maintains a 
surplus to policyholders” of an 
amount set forth may issue non- 
assessable policies. We need not de- 
termine whether there exists any 
method of ascertaining the amount 
of insurance in force or its equiva- 
lent in workmen’s compensation and 
liability policies, since we are of the 
opinion that even if no method exists 
the result will be only to render the 
particular limitation clause inap- 
plicable and not to render inap- 
plicable the general scheme by which 
mutual companies may exercise a 
reasonable control over dividends 
and may retain a reasonable surplus 
to meet contingencies that may arise. 

We may add that the discretion 
of the directors in these matters is, 
of course, not an absolute one, but 
is subject to the requirements of 
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good faith and obedience to law 
established as generally controlling 
the decisions of directors of corpora- 
tions in like situations. Morse vy, 
Boston & Maine Railroad, 263 
Mass. 308, 311; Anderson v. Bean, 
272 Mass. 432, 444 ; Joslin v. Boston 
& Maine Railroad, 274 Mass. 551, 
555. There are in the present bill 
no sufficient allegations of fact to 
show bad faith or abuse of discre- 
tion by the directors. 

Since in our opinion the applicable 
statutes gave the defendant power, 
acting in good faith, to accumulate 
a surplus and to withhold distribu- 
tion from the plaintiff of any part 
of it, we are not called upon to de- 
cide whether such power has been 
created or could be created by the 
terms of the defendant’s by-laws and 
of the several contracts of insurance. 
It is enough to say that the by-laws 
and the policies recognize the ex- 
istence of the power and contain no 
qualifications limiting its exercise. 

No such question is here presented 
as was involved in the tontine pro- 
visions of the policy passed upon in 
Pierce v. Equitable Life Assurance 
Soc., 145 Mass. 56. See Peters v. 
Equitable Life Assurance Soc., 200 
Mass. 579, 587. See generally New 
York Life Insurance Co. v. Bur- 
bank, 209 Towa, 199; Greaf v. Equi- 
table Life Assurance Soc., 150 N. Y. 
19; White v. Provident Life and 
Trust Co., 237 Penn. St. 375; Equi- 
table Life Assurance Soc. v. Brown, 
213 U.S. 25. 


Interlocutory decree sustaiming 
demurrer affirmed. 


AGENTS' VIEWS REQUESTED 


HE Michigan Association of In- 

surance Agents is soliciting all of 
its members for expression of their 
opinions regarding Governor H. F. 
Kelly’s proposal to consolidate the 
Insurance Department with _ five 
other state supervisory departments. 
Bulletin to members of the associa- 
tion suggests the agents consider 
divorcement of the insurance busi- 
ness from banks and financial in- 
stitutions and any affiliating or inter- 
locking of supervision which may 
affect the strong position of the 
State Insurance Departmen’. The 
poll of agents will be tabulated and 
relayed to the Governor. 
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§nsurance Company, 


ASSETS 


Real Estate .......$ 319,166.79 
Mortgages (1st Liens) 1,201,966.02 
*Bonds and Stocks . , 11,490,05 1.82 
Loans on Collateral . . .. 31,500.00 
Cash in Banks and Office 1,896,835.18 
Net Uncollected Premiums, 
not over 90 days -1,185,974.88 
Other Admitted Assets . . . 130,758.82 
$16,256,253.51 


*At actual market values, this figure 
would be increased by $283,945. 


of Warertoun. RU.” 


LIABILITIES 


Reserve for 
Unearned Premiums 


Reserve for Unpaid Losses 
Dividend Declared 


$ 7,066,347.91 
2,070,854.60 


and Unpaid . . 120,000.00 
Other Reserves and Liabilities 334,284.04 
Capital . . . $3,000,000.00 


Net Surplus . 3,664,766.96 
6,664,766.96 
$16,256,253.51 


Surplus to Policyholders 


Securities carried at $488,677.50 are deposited as required by law. 


90th ANNUAL STATEMENT 


December 31, 1942 
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§mourance Company, 


ASSETS 
*Bonds and Stocks . « + $3,600,335.54 
Cash in Banks and Office . . 642,724.61 
Net Uncollected Premiums, 
not over 90 days . . 318,299.92 
Other Admitted Assets .. . 78,200.35 


$ 4,639,560.42 


*At actual market values, this figure 


would be increased by $43,771.46. 


of Watertown. N.Y.” 


LIABILITIES 


Reserve for 


Unearned Premiums $ 1,546,7 13.56 


Reserve for Unpaid Losses . . 742,750.87 
Other Reserves and Liabilities 85,318.10 
Capital . . . $1,000,000.00 
Net Surplus . 1,264,777.89 


Surplus to Policyholders 2,264,777.89 


$4,639,560.42 


Securities carried at $298,360.38 are deposited as required by law. 


15th ANNUAL STATEMENT 


December 31, 1942 


FOR MARCH, 1943 
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EXECUTIVE COMMENT—Continued 
As the nation shifted from peace to war, our Com- 
pany’s personnel problems increased along with those 
of all other businesses. Many of our young men have 
joined the armed services of the United States. In nor- 
mal times this would represent 40% of our Home Office 
male employees and 15% of our Field employees. To 
meet this situation, we are training our young women 
to carry on. We are also curtailing some details of 
operations, which, while otherwise helpful to the busi- 
ness, are not absolutely essential and can be suspended 
for the duration.—Harry F. Ogden, president, Fidelity 
and Guaranty Fire Corporation. 
x k * 


HE Fire and Miscellaneous accounts proved profit- 

able. The Marine account both as to War Risk oper- 
ations and otherwise was unprofitable; nevertheless, 
the result of our War Risk operations since inception 
in 1939 is approximately at a balance of premiums to 
losses. 

It is of interest that, based on 1942 results, we have re- 
served in taxes an amount equivalent to $3.36 per share. 
The obligation of corporations and individuals alike to 
pay heavily for the cost of war is ungrudgingly ad- 
mitted. This tax trend is reported to you as matter of 
interest in the belief that each of us has a public duty 
to be conscious of the tax burden in its entirety. 

Your Company in 1942, among other private insur- 
ance companies, was pleased to cooperate with the War 
Damage Insurance Corporation of the Federal Gov- 





ernment, which insures property against damage re- 
sulting from enemy action within our National borders, 
Acting as one of the fiduciary agents for this govern- 
mental corporation imposed upon our staff a substantial 
burden to handle the volume and mass of detail involved 
in the transactions. The results are gratifying. 

One of our most serious problems in 1942 was the 
increasing drain on our personnel resulting from the 
expanding pressure of the Nation’s need for men in 
the armed services and from competition with war in- 
dustries. We have met this problem through three ex- 
pedients: the employment of a larger percentage of 
female help, of men whose direct war activity is un- 
likely, and by asking greater effort on the part of each 
employee. We can gratefully report that our staff has 
cheerfully cooperated in the efficient operation of our 
business. 

The extent of our loss in personnel is shown by the 
fact that at December 31st, ninety-seven of our staff 
were in the armed forces. Compared with our usual 
male complement of approximately 300 persons, this 
loss represents a ratio of 32%.—O. E. Lane, president, 
Fire Association of Philadelphia. 

=x & @ 


HERE is no business or profession in which age is 
held such a priceless ingredient as in insurance. 
Just how it started, and why, is hard to understand, but 
it has become such a standard that we find companies 
paying handsomely for small companies organized 
years ago, just to get their charters. It is a custom of 





THE OHIO CASUALTY INSURANCE COMPANY 


HAMILTON, OHIO 


ASSETS 


Cash in Bank and Office . $ 2,786,583.46 


U. S. Government Bonds (Amortized 


 , en peatinaaks 5,240,545.41 
Municipal and Listed Bonds (Amortized 

Eee 439,157.06 
Common Stocks (Market Value Dec. 31, 

ae : ‘ 1,105,820.00 
*Stock—The Ohio Insurance Company 425,099.00 
Mortgage Loans . mS 87,165.40 
Mortgage Loans—FHA Insured 9,235.49 
Real Estate (Book Value) 146,333.12 


Premiums in Course of Collection (Under 


90 days) 1 ,084,382.48 


Interest Accrued 26,123.80 
Reinsurance Recoverable 43,623.59 
Other Ledger Assets 91,405.33 


$11 ,485,474.14 


Financial Statement, December 31, 1942 


LIABILITIES 


Reserve for Liability and Compensation 


Losses $ 2,350,579.34 


Reserve for Other Losses 609,973.00 
Reserve for Unearned Premiums 3,514,424.42 
Reserve for Taxes 932,234.95 
Reserve for Current Expenses 12,000.00 
Reserve for Reinsurance 71,293.02 
Reserve for Losses of the Pennsylvania 

9,530.55 


Indemnity Corp. 
CAPITAL STOCK 
SURPLUS 


$1,200,009.00 
2,785,388.86 
SURPLUS TO POLICYHOLDERS 3,985,388.86 


$11 ,485,474.14 


* This Company is wholly owned, operated and controlled by the Ohio Casualty Insurance Company. 
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companies, especially the older ones, to advertise their 
organization date more prominently than capital. 

Age has become such a synonym of strength that 
many hesitate to accept policies in young companies. 
Where does youth end and age begin? Some put it at 
ten years, some more, but we have never heard of any- 
one objecting on that score after a company has passed 
its twentieth year. Thus, the General Insurance Com- 
pany in this, its 20th year, has overcome another ob- 
stacle in its progress. 

During the past year the insurance business, in line 
with most other businesses, enjoyed the largest volume 
in history and the most profitable results, with the ex- 
ception of those fire companies that wrote marine war 
risk. 

The year marked the inauguration of action by the 
United States Government against a number of the 
trade associations maintained by the organization fire 
companies (which comprise the vast majority of the 
stock companies ), charging these organizations with ef- 
forts to stifle competition through various practices that 
have been followed. The action was instituted at At- 
lanta, beginning with a grand jury investigation and 
followed subsequently by an indictment against one of 
the organizations, which presumably will be used as a 
test case. Unless other legal means can stop it, this case 
probably will come to trial this year. Regardless of the 
outcome, it will cast its shadow on the entire business. 
Our Companies consistently have pursued an inde- 
pendent course and are not directly affected as we are 
not members of any company associations, except for 
rate making purposes. 


FOR MARCH, !943 





Of all the interesting problems that arose last year, 
by far the most outstanding was the subject of land war 
risk. Most of you are familiar with this controversy, 
but as our figures are somewhat distorted this year by 
our writing of the classification, a brief review, by way 
of explanation, should be in order. 

Your Directors held a special meeting on December 
17, 1941, at which this matter was carefully analyzed, 
and it was unanimously agreed that land war risk was 
a proper subject for private insurance companies—that 
it could be even more scientifically and safely under- 
written than fire, windstorm, earthquake or riot insur- 
ance, all of which were eagerly written by all companies 
—that it would be a mistake for the insurance companies 
to admit their inability to do their part in this emergency 
and extremely short-sighted to ask and invite the Gov- 
ernment to step in and take over this part of the busi- 
ness. 

Our total war risk volume amounted to $1,641,221, 
of which $1,153,470 was earned during the year. This 
business will have to be considered as non-recurring and, 
as no losses have been reported on the classification, the 
results should be taken into account when comparing 
the year’s writings and earnings with past years. 

It will interest our stockholders to know that our war 
risks are so scattered that should New York and the 
four principal Pacific Coast cities be bombed between 
now and the expiration of our policies, the large pro- 
portion of which will expire in February and March of 
this year, to the same extent and proportion that the 
metropolitan area of London was bombed in the three 4 


(Continued on the next page) 


75 


Seber ete 


areata teen 
oe 12 


aaepeeond pte 


a tae 


| 
| 


ene See 


<< e, 





—— 





Old in Experience 
Strong in Assets 
Efficient in Service 





Through Peace and Wars 
Since 1720 


Ropal Cxchange Group 


Royal Exchange Assurance 
Provident Fire Insurance Co. 
State Assurance Company, Ltd. 

Car & General Insurance Corp., Ltd. 


111 John Street, New York | 


FIDELITY & SURETY BONDS 





FIRE & CASUALTY LINES 








g, % 
1942 was a year of 
increases for GULF 


Increased Assets 
Increased Surplus 
Increased Reserves _ 
Increased Agency Repre- 
sentation 
AND 


Increased ability to serve our agents 


GULF 


INSURANCE COMPANY 
OF DALLAS 


Branch Offices at Los Angeles, San Francisco, 
Indianapolis, Jersey City 


- (~ 




















76 


EXECUTIVE COMMENT—Continued 


years of the war, our losses would not exceed the pre- 
mium received on this classification. 

Again I must call your attention to the fact that even 
without the war risk writings, our underwriting profit 
is abnormally large and we must not allow ourselves to 
believe that this large ratio of profit can be maintained. 
The automobile business, which is an important part of 
both the fire and casualty volume, already has shown a 
large falling off and, further, the rates also have been 
materially reduced. Many smaller retail stores will be 
forced either to discontinue or reduce their stocks. It is 
true that the war industries will continue to increase but, 
as pointed out in our last annual report, we have not 
gone after that business to any extent. Consequently, 
we undoubtedly will show a decrease in volume in 1943. 

As will be noted from the statement of current opera- 
tions, the matter of federal income and excess profits 
taxes has become a factor of vital importance, which 
necessarily has influenced decisions of investment pro- 
cedure as well as other operations. In order that the 
comparison of current statements with those of other 
periods may be distorted as little as possible by the pres- 
ent abnormal operation, United States Treasury tax 
notes owned are not included with invested assets but 
are deducted from our tax liability —H. K. Dent, presi- 
dent, General America Corporation. 


= & *& 


HE first full year of war has had its effects on our 

business. While there has been an increase in pre- 
miums, there has also been an increase in losses, espe- 
cially in the ocean marine account, directly affected by 
the war. Our automobile class shows a marked decrease 
in premiums and losses also are less. The normal sources 
of income for this class are below what they have been 
for some time. Premiums on our fire business have in- 
creased and most other classes show some gain. Our 
underwriting operations have produced a profit for the 
year. 

On the basis of over-all results, 1942 was a good year 
for the Accident Company. The favorable aspects of 
those results were largely attributable to the conditions 
created by the war. However, trends which became 
evident toward the close of the year indicate that those 
same conditions will now adversely affect its premium 
income in some, if not all, of its lines of business. 
Furthermore, many of the war projects which produced 
substantial premiums are completed, or nearly so, and 
those premiums are non-recurring. 

Measured against the increased premium income in 
1942, the rising cost of doing business resulted in a 
higher expense ratio than would ordinarily be expected. 
It is extremely unlikely that the cost of doing business 
will soon decrease but, on the contrary, may rise. Con- 
sequently, as the premium income declines, which can 
be expected, the expense ratio will mount further. Loss 
ratios in the casualty lines were quite satisfactory for 
the year, but they also reflect conditions created by the 
war. There have been decreases in the rate level ap- 
plicable to some of those lines of business, the effect of 
which will be felt in 1943. It would not seem that loss 
ratios will continue to be as favorable. In fact, it is 
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anticipated that in the future, probably at some time 
following the war, the experience in workmen's com- 
pensation insurance will prove unsatisfactory and we 
have this year added to the provision previously made 
to cushion the effect of such a contingency. Bonding 
lines continued to show an increase of premiums and 
developed over all a lower loss ratio than in the pre- 
vious year. 

The investment of the funds of the Hartford Fire 
Insurance Company and of those of its subsidiary com- 
panies during the year 1942 was largely confine d to the 
purchase of United States Government securities and 
to the purchase of high-grade preferred stocks. 

We subscribed to all of the United States Treasury 
offerings made during the year and our total purchases 
of “Governments” in 1942 amounted to $25,037,480. 
Our total holdings of United States Government se- 
curities on January 1, 1943 had a market value of $83,- 
469,000, which is about fifty-three and one-half per cent 
of the total value of our Group holdings, after having 
excluded the value of the stocks of our subsidiary com- 
panies. 

As in recent years, considerable difficulty was ex- 
perienced in maintaining the investment income of our 
companies for the net return on high- grade securities 

was very low and maturities and “calls” of bonds pur- 
chased many years ago and carrying interest coupons 
of 4% to 6% were replaced by “Governments” bearing 
interest at from 34% to 24%4% according to maturity. 

Present taxes are a very disturbing factor in the 
financial affairs of your Company. The total taxes 
paid by the Hartford Fire Insurance Company Group 
amounted to $5,045,017 in 1942 as against $3,774,126 
in 1941, and from all present indications the tax trend 
seems to be upwards. 

Since we cannot visualize the effects of the war on 
our business, we do not venture any predictions as to 
results for the coming year. We can assure you, how- 
ever, as the annual statements show, that your com- 
panies are in sound condition. They are supported by 
a high type of agency and other production forces. 
There have been, as noted, some losses in experienced 
personnel in the staffs, but the remaining members have 
increased their efforts and the work in office and field 
has been maintained by their loyal and conscientious 
devotion to duty.—C. S. Kremer, president, Hartford 
Fire Insurance Company. 


x e 


IRE insurance continues to play a vital role on the 

home front. Months before our entrance into the 
war, the “industry which protects other industries’ 
had quietly and effectively thrown its inspection and 
engineering facilities into the task of helping to safe- 
guard the industrial plants of the nation from sabotage 
and carelessness. Losses in manpower and essential 
materials which would have been equivalent to serious 
military reverses have thus been prevented ; substantial 
savings to taxpayers likewise effected. 

Further, the agents and brokers of the fire insurance 
industry are bulwarks of strength on the civilian front. 
Without thought of profit to themselves, agents, brokers 
and companies alike have shown, in handling millions 

(Continued on the next page) 
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EXECUTIVE COMMENT—Continued 


of dollars of war damage insurance, how an essential 
industry can be mobilized effectively to carry on a vital 
war function in cooperation with the government. 

Moreover, insurance in all its phases is being main- 
tained in our national life, thus strengthening civilian 
morale on a vital home front and permitting greater 
concentration on the war effort. Insurance dollars are 
going into U. S. Treasury Victory Loan Bonds and the 
securities of war industries, thus helping to buy guns, 
planes, tanks, ships. 

Finally, we take deep pride in stating that 35% of 
the male employees of The Home Insurance Company 
are now with the armed forces——Harold V. Smith, 
president, Home Insurance Company. 


= & ® 


HE past year was unusual in many respects, because 

of the Company’s participation in the war activity in 
the shape of greatly expanded payrolls on war work, 
contract bonds on cantonments, air fields, munitions 
plants, etc. 

The automobile liability lines were influenced by the 
rigidly restricted use of cars and the consequent sub- 
stantial decrease in accidents, rendering these lines much 
more profitable than ordinarily. Recently, however, rate 
reductions have been promulgated, which, together with 
the curtailment in the use of cars, has resulted, in the 
last quarter of the year, in a sharp falling off in auto- 
mobile premiums.—Stewart McDonald, chairman of the 
board, Maryland Casualty Company. 


x k * 


UR federal income tax payable in 1943 amounts to 

$6.13 per share of capital stock. We are happy the 
results for the year were such that we are able to make 
this payment to help in the Defense of Democracy. 
Aside from this, you will be glad to note one of the 
major changes in our assets is the increase in our 
United States Government bond-holdings. 

Our associate officers and members of both the home 
office and branch office staffs have faced, during the 
year, many trying and unusual personnel and other 
problems as a result of so many of our employees en- 
tering the service of their Country. It has not been an 
easy task to keep abreast of their work with much new 
and inexperienced help.—T. J. Falvey, president, Mass- 
achusetts Bonding and Insurance Company. 


x * * 


ECAUSE of Federal restrictions due to the war, 

the manufacture of automobiles has practically 
ceased. On this account our large automobile business 
sustained a heavy decrease in 1942. We made substantial 
gains on our general fire business and allied lines. 
Losses incurred and expenses paid increased. Our ocean 
marine losses were very large, due to the sinking of 
ships by enemy submarines. 

In accordance with the directions of the National 
Association of Insurance Commissioners, bonds and 
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stocks owned by the National are listed at market prices 
as of December 1, 1942 with the exception that certain 
state and municipal bonds, at the request of the Insur- 
ance Commissioners, are listed on an amortized basis 
and, in line with the usual practice, the shares of the 
National’s holdings in the stocks of its subsidiary com- 
panies are carried at pro rata of capital and surplus of 
those companies.—F. D. Layton, president, National 
Fire Insurance Company. 
bel 


= 2s ® 


HE results for 1942 were the most satisfactory in 

the history of our Company. Our volume of written 
premiums was more than $1,000,000 greater than in 
1941. Our ratio of losses incurred and of expenses in- 
curred, exclusive of provision for Federal Income Tax, 
were lower. Our assets increased more than $2,500,000. 

The values of all stocks used in this report, except for 
our investment in stock of the United States Casualty 
Company, which is at capital and surplus value, and all 
bonds which do not qualify for use of amortized values, 
are market values as of December 1, 1942, as prescribed 
by the Committee on Valuations, National Association 
of Insurance Commissioners. All other bonds are valued 
on amortized basis.—J. Arthur Nelson, president, New 
Amsterdam Casualty Company. 


x * * 


N THE early part of 1942 marine underwriting con- 

ditions were rapidly changing, due to the entrance of 
the United States into the war in December, 1941, and 
the constantly increasing menace of the German sub- 
marines off the Atlantic coast. Underwriters were called 
upon to assume more and more war risk business, to 
meet the urgent need of vessel and cargo owners, and 
because of the impossibility of anticipating the full im- 
pact of the submarine campaign the hull losses far ex- 
ceeded the hull premiums. However, the hull war losses 
for both Companies were greatly reduced by specific 
reinsurance of one-half of their liability. 

The result in insuring cargoes against the war hazard 
proved more satisfactory than that on hulls and, while 
unprofitable for the year, the writing of cargoes against 
the war risk shows a profit since the commencement of 
the war sufficiently large practically to overcome the net 
losses sustained on hulls for the same period. 

The Government was not in a position to provide in- 
surance properly prior to April of last year, due to 
restrictions in the Bland Bill, under which the Maritime 
Commission was operating. With the amendment of 
this law, the Maritime Commission offered vessel and 
cargo owners war risk insurance at less than cost, on 
the theory that such action was required to prevent 
sharply increased costs of commodities, due to neces- 
sarily high insurance rates, which would disrupt price 
ceilings established by the Office of Price Administra- 
tion. As a result, American underwriters are not in- 
suring hulls and a substantial proportion of cargo insur- 
ance has gone to the Government.—G. C. House, presi- 
dent, Providence Washington Insurance Company. 

{Continued on page 80) 
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EXECUTIVE COMMENT—Continued 


HE year’s writings were the largest for any single 

year in the history of the Company. The increase in 
net premiums written was not at all uniform as between 
individual lines of insurance. The bulk of the increase 
in writings was concentrated in two lines, workmen’s 
compensation and surety. Both of these lines were 
stimulated by war activity in construction and produc- 
tion fields. There was a reduction in net writings in 
only two lines, personal accident and health and fidelity. 

The important automobile line showed a small in- 
crease in net, but only because the reduction in special 
reinsurance was confined to this line. Actually, the ef- 
fect of substantial rate reductions, granted because of 
lessened driving hazards under gasoline rationing, was 
to reduce the automobile writings in the last half of the 
year. Rate reductions became effective in certain bond- 
ing lines during the year, and there is a downward 
trend in compensation rates, which will probably con- 
tinue in 1943, 

The year’s gain from insurance or underwriting op- 
erations is the largest in the history of the Company, 
and more than double the profit for the previous year. 
This large profit was made in spite of an increase in 
the unearned premium reserve which accompanied the 
large increase in premium volume. The Company’s loss 
and claim expense ratio for 1942 indicated very satis- 
factory loss experience and was below that for the pre- 
ceding year. One minor line, plate glass insurance, 
showed a loss ratio which indicated an underwriting 
loss, but the earned premium for this line represented 








only 1.1% of the Company’s total earned premiums, 
The bulk of the underwriting profit came from four 
major lines, (a) Bonding (b) Workmen’s Compensa- 
tion. (c) Automobile and (d) General Liability. he 
large premium volume of bon@ing and compensation is 
directly related to the high level of war activity, and a 
substantial part of the current profit can be attributed 
to the same cause. Automobile volume is going down, 
due to factors including rate reductions. The year’s 
profit for that line in part reflects a higher rate level 
and probably higher profit margins than we can expect 
in 1943. General Liability is probably the least affected 
by unusual war conditions and would seem to be the 
most stable of the four major lines. 

The Company’s expense ratio to net written pre- 
miums was considerably lower than that for the pre- 
ceding year, due to the large increase in volume without 
a corresponding increase in expenses. 

This year income taxes incurred are estimated at 
$1,250,500.36, as compared with $79,800 for 1941. In 
1941 the Company had the advantage of a lower tax 
rate and, more important, the privilege of offsetting 
realized investment losses against insurance and _ in- 
vestment earnings, and in that year we had substantial 
losses for tax purposes which very nearly offset our 
earnings. In 1942 no such offset was permitted and, 
therefore, the full amount of our earnings was subject 
to the normal and surtax rate of 40% but we were not 
affected by the excess profits tax. 

While it has been implied that insurance is not es- 
sential to the war effort, the fact is that much of the 
Company’s business contributes very directly to it. 
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Though for many years the Company has placed par- 

ticular emphasis on accident prevention work in indus- 
try, the year 1942 saw an intensification of this phase 
of our operations, unequaled in our history. Conform- 
ing with the requirements of various branches of the 
United States Government, the safety engineering de- 
partment directly and indirectly has devoted the greater 
part of its activities to the avoidance of occupational ac- 
cidents and disease among war workers and the result- 
ant loss of man hours due to these causes. The efficiency 
with which this work has been done is indicated by the 
record of very low accident and occupational disease 
frequency of cases involving loss of time in the plants 
and construction jobs we have insured, and we feel this 
has been a most important contribution to the war ef- 
fort. In addition, the department’s trained men have 
aided in detecting attempts at sabotage and espionage 
ina manner which has earned the commendation of 
officials in Washington. 
_ Compensation insurance which pays the worker after 
injury is a necessity for most employers. A large pro- 
portion of our premiums have derived from employers 
engaged in war work, either manufacturing essential 
materials from parachute straps to landing barges, or 
constructing wartime projects—air fields, navy yards, 
camps, shipyards, forts, factories and the like. The 
handling of the claims, the rehabilitation of workers. 
including the maintenance of hospitals on the job, and 
the payment of awards for injuries, while not a showy 
effort, in a continuous quiet way is indispensable to the 
war program. 


FOR MARCH, 1943 
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Suretyship involves the risking of our funds to guar- 
antee to the Government that the manufacture of equip- 
ment and completion of war construction will be done 
according to specifications and on time. The important 
service that we have rendered has been the selection 
(for which this institution is well equipped in informa- 
tion and experience) of contractors who can efficiently 
perform. In addition to our normal work of watching 
these jobs to see that trouble does not develop, we have 
been called upon to analyze construction projects where 
the progress is not satisfactory to the Government and 
to take any steps necessary to expedite the progress of 
the work. The very fact that our payments to the Gov- 
ernment under guarantees have been negligible is the 
best proof of the value of the services rendered by our 
bonding claim department on whom the burden; hast 
fallen. We believe that our success in this work has 
made another contribution to the national war effort. 

To help to save rubber, at the Government’s request, 
in cooperation with other companies, we have broadened, 
without added charge, our automobile policies to ex- 
tend the coverage so as not to penalize owners who 
share their cars with others. 

A look at our portfolio and its Government bonds 
will indicate that we have been doing our share of the 
financing of the war. In addition, the Company is pay- 
ing the largest taxes in its history. 

We cannot make predictions about the immediate 
future of our business. The uncertainties of the times, 
and the lack of precedent on which to base expectations, 

(Continued on the next page) 
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make it impossible to see far ahead. Many business de- 
cisions must be made from day to day only. It is cer- 
tain, however, that the great and profitable year our 
Company has enjoyed must be regarded as unique in 
its results and is not likely to be repeated in full meas- 
ure. The tide must turn and we must be prepared for 
more difficult times. Any forecast of the exact moment 
when the change will come would be purely speculative. 
Already it appears that war construction is tapering off ; 
automobile premiums also are falling off, and these 
factors will have their effect on future profits. Never- 
theless, while we must be guarded in our expectations, 
we have no reason to feel that favorable loss ratios 
should not continue for a while, and there is no present 
reason for being unduly pessimistic about the coming 
year.—Charles C. Bowen, president, Standard Accident 
Insurance Company. 


x * * 


os THE all-out cooperation that insurance is giving to 
the war effort, many phases are worthy of note, and 
we are proud to state that your company is playing an 
important part directly and indirectly in the contribu- 
tion of special skills and services. 

Through our membership in the National Board of 
Fire Underwriters, we are cooperating actively with 
the Army, Navy, Coast Guard, Shipping Administra- 
tion, Federal Housing Authority and Office of Civilian 
Defense in safeguarding all the men and materials so 
vital to our fighting forces. 

As far back as two years before Pearl Harbor, the 
services of the trained engineers of the National Board 
were voluntarily offered. Since then, these experi- 
enced men have made thousands of inspections from 
Newfoundland to Hawaii and from Alaska to Puerto 
Rico. 

In addition to protecting the lives of our fighting men 
and the properties and equipment needed for their 
operations, the insurance business, through the National 
Bureau for Industrial Protection, carries its services 
of protection to plants where war materials are made. 
Disruption of production by preventable fires and acci- 
dents could result in the loss of battles along many im- 
portant fronts, and this must be avoided. Disruption 
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of transportation due to fires could be as disastrous as 
sinkings by submarines, and every cooperation has been 
extended in safeguarding piers, wharves and necessary 
storage facilities. 

All transactions of our fire companies in the Do- 
minion of Canada are made in Canadian currency and 
substantial Canadian dollar bank balances have to be 
maintained. Following the instructions of the National 
Association of Insurance Commissioners, we have used 
a 10% rate of exchange in discounting our Canadian 
net assets at the close of the year—W. B. Cruttenden, 
president, Springfield Fire & Marine Insurance Com- 
pany. 

x ke * 


AR increases the need for nearly all forms of in- 

surance, but it vastly expands those forms of 
accident insurance needed by manufacturers and con- 
tractors doing war work. The increase in workmen’s 
compensation business exceeded the aggregate increases 
of all other lines put together. There were also big in- 
creases in bodily injury liability insurance and group 
life, accident and sickness insurance on workers in war 
industries. 

Travelers adjusters issued 1,521,153 checks and 
drafts to distribute benefits under life, accident, hos- 
pitalization, liability, fire, theft and other forms of pol- 
icies. This means that on an average business day 
5.070 individuals or families had reason to say that it 
pays to insure. 

Besides distributing such a sum so widely last year, 
The Travelers companies saved $63,511,216 from in- 
come for payment of future losses. This addition 


policy benefits since organization, shows something of 
the extent to which self-reliant and foresighted people 
take care of their own misfortunes through insurance 
and thus avoid recourse to public funds. 

A year ago 675 Travelers people were in the armed 
services of the United States and Canada, the two coun- 
tries in which the companies do business. Today the 
number exceeds 2,300. In addition to this, the compa- 
nies have likewise provided trained men to work with 
contractors on defense jobs and in various governmental 
agencies. 
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AMERIGAN 
Crepit INDEMNITY 


FIRS 


OFFICES IN PRINCIPAL CITIES 


Having no assembly lines, asking no occupational de- 
ferments and seeking no special rationing favors, the 
insurance business is not given the credit in all quarters 
for the amount of war work it really does. People 
realize, of course, though they do not always remem- 
ber, that insurance gathers in funds that are used to 
help in a big way to finance the war. But other im- 
portant contributions are more often overlooked than 
recognized; for instance, the help given on the man- 
power problem through the prevention of accideuts 
and through the speedy rehabilitation of injured work- 
ers, and also the help given on the materials problem 
through the prevention of fires. 

For the accident and fire prevention service to policy- 
holders, The Travelers last year expended $2,126,341, 
bringing the total investment in safety since the es- 
tablishment of the engineering and inspection division 
in 1904 up to $51,829,816. As most of the 1942 in- 
dustrial and construction operations covered by work- 
men’s compensation, public liability and fire insurance 
involved munition production and the creation of war 
establishments, so was nearly all of the 1942 safety 
activity of The Travelers aimed at speeding the day of 
victory.—L. Edmund Zacher, president, The Travelers. 
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BeeCESSARY readjustments in industry and com- 
merce have not been without their effect on surety 
and casualty insurance, but we have been able to meet 
changed and changing conditions without the discon- 
tinuance of any essential service to our policyholders. 

The business of our Company for the year 1942, both 
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in volume and number of items handled, was the largest 
in its history. This increase was fairly general in all 
lines, although in the beginning of the year we had ex- 
pected that because of war conditions and many rate 
reductions certain classes would decline. 

The loss ratio continued on a favorable basis, while 
the expense ratio, notwithstanding the increased taxes, 
was less than in the previous year. 

Our business, like every other business, has felt 
acutely the ever-growing demands of the armed forces 
and war industries. Two hundred ninety-nine of our 
employes, and a far greater number of our agents, are 
at this writing in the military and naval services of our 
Country. Three employes have given their lives. 

The increased premium volume was handled by a 
smaller personnel. Reduction in manpower has found 
our employes of all ranks cheerfully assuming added 
responsibilities in the true spirit of the times.—E. As- 
bury Davis, president, United States Fidelity and Guar- 
anty Company. 


CONVENTIONS AHEAD 
MARCH 
3— 4—Fire Underwriters’ Association of the Pacific. Annual meet- 
ing. To be held at San Francisco, California. 
23-25—New York Safety Council. Fourteenth annual convention. 
To be held at Hotel Pennsylvania, New York City. 
25—Louisiana Association of Insurance Agents. Annual meet- 
ing. To be held at New Orleans, Louisiana. 
APRIL 
22-23—Insurance Accounting & Statistical Association. Annual meet- 
ing. To be held at the Edgewater Beach Hotel, Chicago, 
Illinois. 
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SELLING TIPS 


om The HOME OFFICE 


DEFINITE UNDERSTANDING 


HE majority of successful agents 

have found by long experience 
that the first step in any successful 
collection system is to have a definite 
understanding with the customer 
about the terms of the payment at 
the time the policy is delivered—and 
stick to it. 

The basic reason for premiums 
not being promptly paid is that usu- 
ally the business was not properly 
sold in the first place. Too often, 
agents tell the customers “you can 
pay this at your convenience,” or, 
“there is no hurry, take your time in 
sending me your check.” Agents 
who adopt this attitude are simply 
begging for collection trouble.—The 
Marylander. 


FIVE A DAY 


ATE REVISIONS, priorities, 

rationing, etc., have certainly 
given the average insurance man 
considerable to think about, espe- 
cially as they affect his commission 
income. However, are we thinking 
about the development of other lines 
to make up for this loss of income ? 
Are we soliciting the man in the de- 
fense plant that only a few months 
ago was on the list of the unem- 
ployed? Are we analyzing the total 
insurance needs of our present in- 
sureds, particularly stressing the ad- 
visability of increasing fire insurance 
because of drastic rises in replace- 
ment values and restrictions? Have 
we emphasized the importance of 
automobile fire and theft insurance 
at this time? If we will take five line 
cards from our files each day for 
one week and call upon our insureds 
soliciting other classes of business, 
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we would no doubt offset this tem- 
porary reduction in income. Ours 
is an interesting business giving us 
plenty of ammunition for intelligent 
conversation which should lead to at 
least one more expiration. Doctor 
Ambition suggests we take five a day 
for one week and use them before 
noon each day. Why not try it—see 
how it works.—The Yorkshire 
Group. 


WAR TIME SALES OPPORTUNITIES 


eee had to consider War Damage 
Insurance, many property owners now 
know more about values; have a better 
knowledge of the hazards to which they are 
subject, and are more insurance-minded. 
Because of this, coverages now more likely 
to be understood and appreciated include 
civilian defense worker's Personal Liability; 
the Contract and Supply Bond field; Ex- 
tended Coverage; Rent Insurance; Addi- 
tional Living Expense Coverage; and Prod- 
ucts’ Liability—American Insurance Group. 


. . * 


AUTO RATES 


DVERTISE the reduced auto- 

mobile rates to car owners in 
your territory. Rates for most car 
owners are at an all-time low. Price 
competition is negligible. Some cars 
are going to be laid up, but most 
owners are going to make every ef- 
fort to keep them rolling. Some- 
thing in the way of tires may soon 
be available to all. In most states 
over 50% of the cars are uninsured. 
A big market to work on! Many 
people today with their larger in- 
comes and war bond accumulations 
are more vulnerable than ever to 
damage suits. The old “judgment- 
proof” argument no longer counts, 
if it ever was valid —Hartford Acci- 
dent. 


ENTENTE CORDIALE 


ERSONAL contact with your 

customers being unavoidably cur- 
tailed these days, it is more im- 
portant than ever that you show a 
spirit of friendliness, and genuine 
interest in your telephone conversa- 
tions and letters. Never give the 
impression you are too busy to look 


after your customers’ interests prop- - 


erly. —American Insurance Group. 


PARCEL POST 


ECAUSE of car and tire ration- 

ing more goods are being shipped 
by Parcel Post. Make up a list of 
customers and prospects who are 
consistent shippers and point out the 
advantages of Parcel Post Insur- 
ance. The commission on one 100- 
coupon Parcel Post policy or one 
1000-coupon policy is not a large 
amount. The commission for one 
month’s entries on an open Parcel 
Post policy is usually not a large 
amount either, though in this case, 
with a large shipper, it may be siza- 
ble. But Parcel Post Insurance of 
both types is interesting to every 
agent who has an eye on volume and 
profits because it means steady re- 
peat business. Through renewals, 
each dollar in commissions soon piles 
up to many dollars. More than that, 
when you sell a Parcel Post policy 
to a prospect—one for whom you do 
not write any other business—you 
open up the way to securing other 
business. You’re giving the assured 
a service that makes an out-of-the- 
ordinary impression. Keeping him 
supplied with coupon books or han- 
dling monthly reports and loss ad- 
justments keeps you in close contact 
with him and demonstrates your 
service.—The Accelerator. 
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OUT WHERE THE SELLING 
BEGINS 


VER know enchantment? Ever 

see a real actor play King Lear 
and find yourself, when the curtain 
went down, floating around among 
the stars oblivious to the fact that it 
was time to reach for your hat and 
go home? 

Well, just remember that all 
Shakespeare showed you was that 
part of Lear that held dramatic 
possibilities. In real life Lear got 
up in the morning, put on his boots, 
had eggs for breakfast, signed rou- 
tine papers, grumbled and yawned 
like everyone else in the world. But 
Shakespeare could get no drama 
into that stuff; he had to rope off 
Lear at his highest pitch of living, 
his meeting with Fate—‘‘a wild old 
man storming at heaven, bearing his 
daughter dead in his arms.” 

Out where the drama begins, 
that’s out where the selling begins, 
too. Boots, eggs, yawns, routine 
horsing around and chatter contain 
no dramatic possibilities. Out be- 
yond all that, out where the big bull 
waits to be thrown, out where you 
feel the drive of your spiel power, 
out where you needle the prospect 
with infectious excitement—there’s 
where the selling begins. That was 
when you forgot you had a hat or 
a home.—Zellerbach Informant. 
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SCHOOL CHILDREN 


CHOOL children should be pro- 

tected by Accident Insurance. 
Their parents will welcome your 
suggestion of an accident policy be- 
cause most parents worry over the 
recklessness of youth—especially 
when they have children of high 
school age. 

Accident Insurance on the student 
is an ideal entree to families with 
whom you are not now doing busi- 
ness. The possession of a policy 
protecting him is to many a school 
child an entering wedge to his inter- 
est in insurance. As he grows up, 
graduates and has responsibilities of 
his own, your service in connection 
may lead to a continued association 
with you as his insurance guide, 
counselor and friend. 

—The Aetna-tzer. 
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TECHNIQUE 


INCE the telephone is soon going 

to play an increasingly important 
part in business in the future, now is 
a good time to check your telephone 
technique. Here are a few sugges- 
tions: put a friendly smile in your 
voice; speak clearly, distinctly and 
slowly; address people by their 
names ; don’t transfer a call to some- 
one else if you can take care of it 
yourself; keep a pad and pencil 
handy so you won’t have to interrupt 
the conversation hunting for them; 
when a call is completed, always 
thank the customer and gently put 
the receiver on the base; when you 
leave a message for someone to 
call you back, leave your telephone 
number.—The Accelerator. 


* * o 


GOOD MANAGEMENT 


UCCESSFUL war-time operation in our 

business demands sound, efficient and ag- 
gressive management—GOOD MANAGE- 
MENT. Good management means intelli- 
gent decisions besed, not upon hunch, 
guesswork or precedent but upon (1) A day 
to day appraisal of changing conditions; 
(2) Facts in so far as they can be de- 
termined; (3) A thorough knowledge of the 
common-sense rules of business procedure; 
(4) IMAGINATION. 

Time is the most important factor in in- 
troducing GOOD management. Tomorrow 
may be too late. The longer you are with- 
out it, the more you need it, the less chance 
you have of getting it, and the more it 
costs if you succeed. 

A saved penny is a spendable one. Money 
saved is money earned and money earned 
by saving cannot be lost as a result of 
competition.—Security Insurance Group. 


* ® * 


THE FOLLOW-UP 


UCCESSFUL insurance agents 

are successful because they make 
sure that every customer on their 
books knows about and has the 
opportunity to buy every form of 
insurance so that in case of an un- 
insured loss there is no unpleasant 
reaction. 

When you sell a new policy, 
follow up that sale within a week 
with a letter reviewing the coverage 
and the highlights of your agency 
service—the reasons why prudent 
property owners should buy their 
insurance from you. Then be frank 
and tell your customer you’d appre- 
ciate it if they’d pass the informa- 
tion along to their friends.—The 
Accelerator. 


COMMUNITY SIZE 


HE size of the community is to- 

day no accurate indication of the 
possibilities for securing this new 
business. In many communities, the 
growth of existing industries and 
creation of others has often multi- 
plied the prospects almost overnight. 

Possibilities for the writing of 
business exist even before the build- 
ing of a new factory or expansion of 
existing plants is started. The con- 
struction calls for a contract bond 
and for various liability coverages, 
affording an opportunity to make a 
connection with the contractor and 
others concerned with the under- 
taking. 

After the new plant is completed, 
or additional facilities placed in 
operation in an existing plant, a gen- 
eral review of the present insurance 
coverages is called for. 

In fact, the agent who is fore- 
sighted and enterprising enough to 
make his contacts far enough ahead, 
has practically a virgin field in writ- 
ing an entire “book” of coverages 
for a new industrial plant or for an 
existing factory which is being sub- 
stantially enlarged. In many cases, 
the enlargements expand factories 
to many times their original size, 
with a corresponding increase in the 
number of employees.—The Mary- 
lander. 
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A VALUABLE POSSESSION 


ORE than ever before, the pub- 

lic is realizing that a job is a 
valuable possession and the loss of 
income for any reason will cause 
serious financial difficulties. The re- 
sponsibility of protecting that in- 
come, through the recommendation 
of proper coverage, rests upon the 
insurance producer. 

There are very few workers who 
have had the foresight, without sug- 
gestion, to buy an Accident and 
Health policy in order to withstand 
the financial as well as physical 
shock which follows long periods of 
disability because of injury or sick- 
ness. The public has a right to ex- 
pect constructive advice and sound 
counsel from the insurance salesman 
and he who has left his clients un- 
protected against loss of their in- 
come has not fulfilled his job—The 
Bulletin. 





Beveridgism—Continued 

but, they seemed very idealistic, 
very socialistic, and impractical 
when the legislation was first intro- 
duced, Yet, they are the sacred law 
of the land. 

You men believe in accident and 
health policies, and you believe that 
they are desirable and proper and 
beneficial to the selected risks which 
you are willing to take. But, how 
about the other fellow—isn’t it just 
as desirable for him? Isn’t it possi- 
ble that every time a member of the 
Congress—or a member of a state 
legislature—speaks in favor of acci- 
dent and health coverage, this in- 
dustry is getting advertising of great 
value. 


What About It? 


Now, what honestly are we going 
to do about it? Are we going to 
fight for a concept of private enter- 
prise in the accident and health in- 
dustry—that it is a condition fixed 
and static? Or, are we going to 
demonstrate that our industry de- 
serves the name of enterprise, a 
boldness to undertake, an energy to 


venture upon and an inventiveness 
to attempt? 

I have no reservation in saying 
that I think New York State’s ex- 
perience in workmen’s compensation 
shows many, many flaws and weak- 
nesses. I have no hesitation in say- 
ing that I believe there are disturb- 
ing elements of weakness in our 
socialized unemployment and old age 
pension systems; and, I say just as 
emphatically, that I believe that it 
would be wrong for the federal gov- 
ernment, without the cooperation of 
this industry, to invade the field of 
accident and health. But, as I see 
the picture, that is the direction in 
which it is headed. What will the 
industry do about it? What are we 
doing now? 


Join Forces with Government 


When there appeared the definite 
possibility of enemy planes over our 
city, the fire companies joined forces 
with the government, and worked 
out a plan. Perhaps, not the best 
plan, but it was a plan rising out of 
cooperation of the industry. But, 
I'll bet all the tea in China that, no 
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matter what criticism may be di- 
rected against it, it is better than a 
socialized insurance with the goy- 
ernment going it alone. 

When it became apparent that our 
losses on the seas would greatly in- 
crease, the marine companies got 
together with the government to the 
mutual advantage of both. Again, 
I do not believe that it is perfect; 
but again, I will state that it is bet- 
ter than the government playing a 
lone hand. And, when we saw the 
threat of compulsory automobile in- 
surance, again the industry worked 
with the government and achieved 
a much greater social advantage in 
the present New York State Safety 
Financial Responsibility Law. 

I realize in speaking as I have 
done that I have exposed myself to 
the indictment of high presumption. 
I wish to remind you that I do claim 
kinship with this industry. I am 
speaking as a member of the family, 
But, in addition to that, I speak as 
an American who believes deeply 
and sincerely in Private Enterprise, 
but in enterprise that is a kinetic 
force and not simply stored up en- 
ergy which will work only if tapped. 
I believe that if American Private 
Enterprise is really in operation it 
will not need defenders—it will have 
the strength, the energy and the 
vigor to defend itself. 

You have the ball, gentlemen, | 
exhort you to dig in your cleats and 
carry forward. If your industry 
really is “American Enterprise” you 
will find the answer. You will write 
the epitaph of socialized insurance 
which will read— 


“Here lies— 
The Born, Bred and Buried 
Beveridge Plan.” 


From an address before the Accident and Health 
Club of New York. 


STOCK PARTICIPATING 
POLICIES 


RECENT bill introduced in the 

Missouri House of Representa- 
tives would permit Missouri incor- 
porated stock insurance companies 
to distribute earned surplus profits 
to any class of risks, provided that 
all policyholders of the same class 
are allowed to share in the distribu- 
tion of such profits. 
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Ratait merchandising in America finds one of its most 
advanced expressions in the “department store.” From 
modest beginnings in 1850, this institution developed 
rapidly, aided by the growth of large cities, increase 
in factory production, and improved transportation 
and communication facilities. 


Latest available statistics show a total of 4,074 depart- 
ment stores, with an annual sales volume of approxi- 
mately four billion dollars. The curtailed transportation 
facilities incident to the country’s war program have 
enhanced department store popularity by emphasizing 
the advantage of being able to purchase an extensive 
variety of merchandise at one location. 


Department stores, because of the wide influence 
they exert in creating markets for products developed 
in research laboratories to utilize “non-defense” ma- 
terials, are currently helping in a practical way to build 
America during a period of war-time conservation. 





. % BUILDING AMERICA! 


DEPARTMENT STORES 





Because of the variety and extent of their activities, and the vat 
values represented, department stores require an extensive listo 
insurance coverages to safeguard their investment in building, 
equipment and merchandise—also to protect their income aol 
legal obligations. 

Operating as a “department store of insurance,” the Roy 
Liverpool organization, through its representatives in all parts 0 
the country, makes a wide variety of coverages quickly available, 
and backs them with the highly developed services of many sf 
cializing departments and field representatives. For particulan 
regarding the production aids available to Royal-Liverpool Agent 
address our Publicity Department. 


AGENTS AND BROKERS — Have you told property owners in your area 


about the importance and availability of W ar Damage insurance ? 
eMeniias rece — 
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REPORTS ON 


AETNA Fire Group, 


Hartford, Connecticut 
Staff Promotions 


| Directors of the Aetna Insurance Company, at their 
annual meeting on February 8, promoted three secre- 
faries to the position of vice president, and two assistant 
Secretaries to the position of secretary, and created three 
few assistant secretaries of the Century Indemnity 
Company and the Standard Surety and Casualty Com- 
pany of New York, wholly owned subsidiaries of the 
Aetna. 

Those promoted from secretaries to vice presidents 
of the Aetna Insurance Company and its fire sub- 
Sidiaries are Thomas F. Buchanan, M. W. Morron, and 
George G. Quirk, while those promoted from assistant 
secretaries to secretaries are M. B. Seymour and C. L. 
Allen. The new officers of the Century Indemnity Com- 
pany and the Standard Surety and Casualty Company 
of New York are E. Selden Geer, W. H. Arnold and 
Edward S. Crookes. 


1942 Earnings 


As of September 1, 1942, the Aetna Insurance Com- 
pany reinsured the outstanding automobile business of 
| ee its large finance accounts, the unexpired business of 
which amounted to about $900,000. Nevertheless net 


f 4 
4 > ] 2 premium volume for the year advanced $1,412,312 to 
: EF $29,863,372. Premium volume of its subsidiaries last 
. year was $22,576,905 (about equally divided between 
; / fire and casualty lines) a gain of $2,443,801 for 1942. 
CA! Over-all loss ratio of Aetna was 58.5% and expense 
ratio 42.6% compared with 52.3% and 45.0% respec- 
and the wt@ tively in 1941. 
rensive list On a direct company basis the adjusted underwriting 
in building # ioss for the Aetna in 1942, after Federal income tax of 
‘income a ¢ 19 per share, was $.48 per share and investment in- 
* the Ronit come $1.91 per share. On a consolidated basis earnings 
a oll pal amounted to $3.12 per share comprising $.34 under- 
kly availabe Writing and $2.78 investment income. 
of many sp A new power of attorney form to facilitate settlement 
yr particuln§ of claims no matter where a policyholder in the armed 
rpool Ages! forces may be stationed, has been adopted by the Aetna 


Fire Group. The form, which has been made as nearly 
as inclusive as possible, extends to the assured authority 
to name two persons to act in his stead either jointly 
or severally, in order that there might be some assur- 
ance that at least one of those named might be available 
at all times. After the form has been executed by the 
assured, it is intended that it be returned to the agent 
and retained in his files. 
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COMPANIES AND ASSOCIATIONS 









ATLANTIC MUTUAL Insurance Company, 
New York, New York 


1942 Statement 


The Atlantic Mutual Insurance Company, in 1942— 
the year of the 100th anniversary—had the largest 
premium income in its history. Gross premiums less re- 
turns, were over $25,000,000 and doubled 1941 writings, 
while the increase in net volume, after reinsurance, was 
from $6,555,000 to $10,300,000. A large part of vol- 
ume, last year, was made up of war risk premiums but 
even if war premiums, which do not form a true basis 
for comparison, were omitted, the remaining volume of 
premiums on the basic lines of its business is the largest 
volume written in any year since its incorporation in 
1842. 

In all lines excluding war risk the company’s opera- 
tions were satisfactory. The yacht business, a war 
casualty for the duration, showed the only loss in vol- 
ume. In the inland marine branch, there was a reduc- 
tion in the volume of premium on personal lines due to 
the preference for placing valuables in vaults, but this 
was largely offset by the increased activity in commercial 
lines. The automobile department, while small and also 
affected by the war, maintained its volume. The greatest 
increase was in fire business, in which the company’s 
premium income increased over 40 per cent. 


War Risk 


In reporting to policyholders on the results for 1942, 
William D. Winter, president, reported that “it appears 
probable that the war premiums for the whole period 
of the war will prove sufficient to meet the losses and 
expenses of the business and that even a profit may 
finally result. This is because the profits of 1940 and 
1941, and the rates now in force, which seem adequate 
for such business as has not been taken over by the 
Government, provide substantial offsets to the losses in 
1942. In that year Atlantic, and other companies in- 
suring marine hazards, met the full impact of submarine 
warfare on the American Coast. Heavy loss claims 
were paid to merchants and shipowners at a time when 
the United States Government was not yet legally em- 
powered to care fully for the war risk needs of its own 

(Continued on the next page) 
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ATLANTIC MUTUAL INSURANCE—Continued 


citizens. Rates were materially raised commensurate 


with the increased hazards, and at the same time Con- 
gress enlarged the powers of the War Shipping Admin- 
istration. Before the end of the year all of the war hull 
business, and much of the war insurance on import car- 
goes, were placed with the Government. As a result 
the exposure of the insurance companies was materially 
reduced and so the situation remains today.’ 


Strong Surplus Position Undisturbed 


Surplus on the basis of actual market values at the 
end of 1942 was $9,466,385 as compared with $9,564.- 
543 for the preceding year. The total assets of the com- 
pany, according to the report made to the New Yérk In- 
surance Department, amount to $18,761,265. Bank and 
insurance company stocks held by the company are in 
dicated in its statement as $2,550,008. Of this amount 
$1,358,508 represents the Atlantic’s holdings in the 
Centennial Insurance Company, a wholly-owned sub- 
sidiary which commenced business January 1, 1942 as 
a stock fire and marine insurance company. All of the 
invested assets of the Centennial Insurance Company 
are in Government securities. 


BIRMINGHAM Fire Insurance Company of 


Pennsylvania, Pittsburgh, Pennsylvania 
Additional Resources 


On December 28 the paid-in capital of Birmingham 
Fire Insurance Company of Pennsylvania was increased 
from $500,000 to $1,000,000 and an additional contri- 
bution was made to surplus bringing the company’s 
present surplus to in excess of $1,000,000. The addi- 
tional funds were paid-in by its parent company, Na- 
tional Union Fire Insurance Company of Pittsburgh. 

The Birmingham’s gross annual writings less return 
premiums exceed $1,000,000, but only business Iccated 
in Allegheny County has been retained for its own 
account. All other liability has been reinsured with the 
parent company. The current addition to resources may 
indicate some expansion in its underwriting operations. 


CHURCH PROPERTIES Fire Insurance 
Corporation, New York, New York 


1942 Operations 


According to an announcement by Bradford B. 
Locke, the Church Life Insurance Corporation and The 
Church Properties Fire Insurance Corporation, whollv- 
owned subsidiaries of The Church Pension Fund of the 
Protestant Episcopal Church, experienced a successiul 
year in 1942. Mr. Locke is executive vice president of 
the former corporation and president of the latter. 

The Church Properties Fire Insurance Corporation, 
which reports assets of $745,000 and total insurance in 
force of $106,987,000, insures only the property belong- 
ing to or closely affiliated with the Protestant Episcopal 
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Church. Management estimates that since its inception 
m 1929, it has saved policyholders about $250,000 
through rate reductions and other special facilities. The 
directors, at a recent meeting, declared a dividend of $4 
per share payable out of 1942 earnings. The corpora- 
tion has 2,500 shares outstanding, all of which are 
owned by The Church Pension Fund. J. P. Morgan is 
chairman of its board of directors. 

The Church Pension Fund, of which Bishop Davis 
is president and Mr. Morgan is treasurer, owns and 
controls both the Church Life and The Church Prop- 
erties Fire Insurance Corporations. The parent corpora- 
tion has total assets of approximately $36,000,000 and 
has been in successful operation since 1917. All of 
these corporations are administered under the supervi- 
sion of the Insurance Department of the State of New 
York. 


FIDELITY AND GUARANTY Fire Corporation, 


Baltimore, Maryland 
Annual Report 


The Fidelity & Guaranty Fire Corporation in 1942 
enjoyed the most favorable underwriting year in its his- 
tory. Net premium volume totaled $6,246,212, a de- 
crease of about 2% compared with 1941. With $93,581 
added to unearned premiums the statutory underwrit- 
ing profit last year was $433,077 before Federal income 
taxes. Investment income totaled $243,004 as against 
$214,449 in 1941. Net adjusted earnings after Federal 
taxes of $204,806 equalled $5.09 per share. 

Assets on December 31, 1942 at market values were 
$9,654,749, unearned premiums $5,161,924, other lia- 
bilities $1,330,358 and policyholders’ surplus $3,162,- 
467. Liquidating value of the shares is $52.27 each. 


FACTORY Insurance Association, 
Hartford, Connecticut 


Examined 


The Insurance Department of New York has filed, 
as a public document, a very comprehensive report 
covering the functions, work and affairs of the Factory 
Insurance Association, Hartford, Conn. 

The examiners covered fully all details relating to the 
Association’s activities, and included in their report 
numerous statistical exhibits relating to its experience. 
The report discloses that from start of business in 1890 
through 1940 earned premiums of the Association 
amounted to $52,981,489 against which there were 
losses of $25,920,952 or 48.9%, commissions of $7,- 
263,820 or 12.6%, and expenses of $14,415,194 or 
272%. Expenses are exclusive of member companies’ 
expenditures, such as home office overhead, special 
agents, boards and taxes. 

In concluding their report the examiners commented 
that the objects and purposes of the Association, as 
set forth in its constitution, are conducive to rate dis- 

(Continued on the next page) 
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44th ANNUAL REPORT 


December 31, 1942 


Reserve for Unearned Pre- 


miums ...... 3 $670,940.46 
Reserve for Losses in Proc- 

ess of Adjustment . 170,017.02 
Funds held under Treaty .. 198,646.36 
Reserve for Taxes and Ac- 

cruals ard 27,070.00 
Contingency Reserve .. 5,203.68 


$1,071,877.52 


Capital Stock $1,000,000.00 
Surplus ..... 1 ,083,418.22 
Policyholders’ Surplus ..... 2,083,418.22 


Total Admitted Assets . $3,155,295.74 


NORTHWESTERN FIRE & MARINE 


INSURANCE COMPANY 
MINNEAPOLIS, MINN. 
Cc. W. HALL, President 





30th ANNUAL REPORT 


December 31, 1942 


Reserve for Unearned Pre- 


Le Tee $335,668.12 
Reserve for Losses in Proc- 
ess of Adjustment 88,403.32 
Reserve for Taxes and Ac- 
ee A a 5,930.00 
Contingency Reserves .... 45,297.63 
$475,299.07 
Capital Stock $ 500,000.00 
Surplus ...... 1,061,896.51 
Policyholders’ Surplus .... 1,561,896.51 


Total Admitted Assets .... $2,037,195.58 


TWIN CITY FIRE 
INSURANCE COMPANY 


MINNEAPOLIS, MINNESOTA 
Cc. W. HALL, Vice President 
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criminations as between risks written by the F.1.A. 
for its member companies, and risks written directly 
by such companies through normal procedures. To a 
lesser extent there are also judgment differentiations 
within the classes of risks written by the F.I.A. in- 
fluenced by competitive consideration. The examiners 
further commented that general rate levels are appar- 
ently inadequate, as shown by its experience over the 
last ten years after giving effect to additional expenses 
of member companies which are excluded from the 
statement of the F.1.A. 


Excerpts from the examination report follow: 
Limitation of Risks—Classes 


The Association although specializing in sprinklered 
risks will write a limited amount of unsprinklered busi- 
ness. It does not write risks of the following classes :— 
explosives, mercantile, hotel and private dwellings. It 
writes a limited number of schools, institutions and 
hospitals. 

Risks accepted by the Association are put into one 
of four classes, namely: Class A, B, C or “C” special. 
The management, subject to the approval of the Execu- 
tive Committee, decides what class a risk is to be placed 
in for the purpose of indicating the maximum amount 
for which the Association can bind its members on a 
mandatory basis as a “Single Risk.” A Single Risk is 
defined by the Constitution as being “A principal or 








main building or a group of buildings exposing ¢agh 
other, whether adjoining or detached, at a single loca- 
tion, and separated from other property of the same 
ownership by a space of not less than 50 feet.” 

The maximum amount ona Single Risk on a tanda- 
tory basis does not necessarily represent the limit of 
writing capacity on a risk. If a risk exceeds the manda- 
tory limit the Association may get special authorization 
for additional amounts from its members. 

Risks may be divided so that they constitute more 
than one Single Risk, therefore, if a risk is divided 
into two Single Risks the maximum writing capacity 
for the risk is increased. 

The management allocates risks to the various classes 
based on the following standards: 

Class “A” (Maximum writing capacity $20,000,000 
in a Single Risk): These are generally risks having 
moderate occupancy hazards such as metal workers, 
silk mills, cotton mills. shoe factories. They are risks 
of good construction, largely standard mill construction 
or better and usually are 100% sprinklered (except 
where sprinklers are considered unnecessary ) and as a 
rule having at least two standard water supplies for fire 
protection. These risks are without or only have very 
moderate exposures and must have either standard 
watchman protection or A. D, T. supervisory protection 
or its equivalent. 

Class “B” (Maximum writing capacity $10,000,000 
in a Single Risk): These are risks which except for 
one or two important features would be class “A” 


i} | 
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The The 
Financial Statements CENTURY PACIFIC COAST 
. INSURANCE COMPANY, Ltd. FIRE INSURANCE COMPANY 
q ’ 
December 31st, 1942 Established 1885 Established 1890 
UNITED STATES BRANCH UNITED STATES BRANCH 
Assets 
Reece SL STON hscttencsnnnnenints $ 968,534.01T 
ID ccc cdnciciacsaceatiratine e Saiecabbedaied SEE tsi ons 217,800.00T 
PREMIUMS RECEIVABLE (Under 90 Days) ..........cccccccssssscesocesoseee STE — (shh 190,549.27 
CASH IN BANKS AND OFFICE...................... 1,169,268,.12 190,610.44 
poke Obs Bip <>) 10,072.36 9,881.75 
ALL, GTHER ASSETS. ......:scsccscsc-0-s 107,313.78 35,776.37 
° $4,889,250.33 $1,613,151.84 
Liabilities 
RESERVE—For Unpaid Claims ............. $1,280,978.71 eenisianinisianpiniie és $ 167,905.24 
RESERVE—For Unearned Premiums .......................s.csscsscsessessecseeeseese 1,616,863.64 449,780.72 
RESERVE—For Taxes and All Other Liabilities 136,322.51 viii 73,137.43 
TOTAL LIABILITIES .................... $3,034,164.86 eeececccseeceteseee $ 690,823.39 
oe ele ge ae eae ee $500,000.00 
NET SURPLUS—Over All Liabilities ...........cscccceee 422,328.45 
SURPLUS TO POLICYHOLDERS ..... $1,855,085.47 922,328.45 
$4,889,250.33 $1,613,151.84 
*Bonds and Stocks valued on New York Insurance Department basis. | ¢Bonds and Stocks valued on New York Insurance Department basis. 
On the basis of December 31, 1942 Market Quotations for all Bonds On the basis of December 31, 1942 Market Quotations for all Bonds 
and Stocks owned this company’s total admitted assets would be and Stocks owned this company’s total admitted assets would be 
$5,010,382.91 and the Policyholders’ Surplus $1,976,218.05, $1,640,124.08 and the Policyholders’ Surplus $949,300.69, 





LAWRENCE J. TILLMAN 


e NEW YORK, N. Y. United States Manager 





—= 
risks. It may be that the water supply does not com- 
ply, or that the exposures are more than moderate, 
or the occupancies are more hazardous than those 
designated for class “A” or the unsprinklered values 
are relatively high or the watchman service may be 
sub-standard. 

Risks in Classes “A” and “B” are ordinarily written 
with extended coverage endorsement #3 at a negligible 
premium. 

Class “C” (Maximum writing capacity $5,000,000 in 
a Single Risk) : This class is for sub-standard business 
and designated to take care of small, unsprinklered 
tisks or unsprinklered buildings. Frame joisted risks 
that are sprinklered are put in this class. 

The risks in this class are those generally on which 
there is no Factory Mutual competition, but there is 
competition from Reciprocals, Improved Risk or 
Agency Mutuals. This class is not used to any great 
extent. 

Risks in Class “C” are ordinarily not written with 
supplemental coverages. If such coverage is afforded 
full tariff rates are usually charged. 

Class “C” Special (Broadened Program Risks) : 
This so called Broadened Program was adopted at the 
annual meeting of the Association, January 30, 1936. 

The reason for its adoption was to give to the Asso- 
ciation members facilities for meeting the competition 
of non-Association and non-Stock Companies on large 
nationwide accounts. The only definite stipulation in 
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considering such accounts is that the premium must be 
at least $10,000 for one year. 

As stated hereinbefore, the constitution does not pro- 
vide for this type of business. However, “Single Risks” 
of this class include risks that by themselves would be 
classified in “A,” “B,” or “C.” 

The capacity limits of Single Risks for “A,” “B” 
and “C” are observed in respect of individual items. If 
any of the various “Single Risks” items on a schedule 
exceed the class maxima the management will get the 
necessary authorization for the excess. 

The Association as of December 1, 1941 had 21 of 
these accounts on its books with a total of 273 risks. 

These accounts have usually gone before the Com- 
mittee under pressure for prompt action without delay 
in naming a rate until each item in a large schedule 
has been individually investigated as to rate. Some 
locations may not have been rated by the Bureau having 
jurisdiction and in other instances the outstanding rate 
may be old and not reflect present day conditions. It 
has been the practice of the Executive Committee to 
authorize the writing of the policies at an estimated 
over-all rate which it believes to be adequate, leaving 
it to the management to work out thé details and justify 
the over-all rate by individual location rates after the 
policies have been issued. 

The Executive Committee in determining an esti- 
mated rate for one of these accounts takes into con- 
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sideration the estimates of rates furnished by the West. 
ern F. I. A. or the Pacific F. I. A. in respect of risks 
in the account located in their respective territories, 
then combines such estimates with its own estimate of 
rate for the risks in the F. I. A. territory. There js 
complete cooperation between the three F. I. A.’s in 
arriving at such rate estimates. 


STATISTICS 
National Board Classified Experience 


The Association on the copy of the daily report, sent 
to its members, codes each risk according to the Na- 
tional Board classification code so that the companies 
can readily tabulate such experience. The question has 
been under consideration by the New York Insurance 
Department as to whether such experience should he 
reported separately rather than incorporated with ex- 
perience on general business written on a substantially 
different rate basis. 


Experience by General Risk Classes 


The following exhibit compiled by the F. I. A. shows 
business written, loss experience and average rate ac- 
cording to the risk classifications “A,” “B,” “C” and 
“C special” during the years 1935 to 1940 inclusive. 
The figures for “C Special” are cumulative for four 
successive years. 


Aver- 
Premiums, Loss age 
Annual Ratio, Rate 
Basis Losses % (cents) 
Class A 
1935 $1,182,017 $651,699 55.1 5.2 
1936 1,237,462 574,203 46.4 5.8 
1937 1,427,702 795,854 55.7 5.5 
1938 1,332,597 2,473,799 = 185.6 5.0 
1939 1,343,535 532,691 39.6 49 
1940 1,468,316 892,988 60.8 5.1 
Class B 
1935 755,338 687,101 91.0 6.7 
1936 845,383 973,679 115.2 6.5 
1937 996,836 760,738 76.3 6.8 
1938 1,001,002 1,342,382 134.1 8.9 
1939 1,128,602 466,511 41.3 6.3 
1940 1,215,980 457,784 37.6 6.3 
Class C 
1935 28,970 3,954 13.6 13.3 
1936 60,279 16,075 26.7 14.6 
1937 62,042 85,157 = 137.3 14.5 
1938 64,005 43,107 67.4 10.2 
1939 56,412 72,994 1294 9.1 
1940 69,312 8,753 12.6 8.7 
Class “C Special” (Cumulative) 
1937 55,288 10,764 19.5 15.6 
1938 124,020 37,751 30.4 9.0 
1939 276,467 76,349 27.6 7.3 
1940 551,619 119,500 21.7 78 
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For many years the F. I. A. has prepared for its 
members an annual report showing underwriting re- 
sults with many charts, statistics and ratios. Some 
figures and ratios are presented on a written basis, i.e., 
total premiums on all policies written during the year. 
In order to provide more accurate figures for compara- 
tive purposes the F. I. A. also reports its premiums 
adjusted to the equivalent of an earned basis. The 
term used by the F. I. A. is “Annual Basis” which 
represents the sum of the annual pro rata percentages 
of premiums on all policies in force computed as fol- 
lows : 


Annual Pro-Rata 


Term of Policy % 
1 year 100 
3 years 33 1/3 
5 years 20 
7 years 141/7 


There may be some minor fluctuations from results 
obtained by the use of an unearned premium reserve 
calculated on a monthly pro rata fraction basis. 


Underwriting Experience 


The following statement was compiled from figures 
included by the F. I. A. in its annual report to its 
members. It shows underwriting results for the ten 
years 1930 to 1939 inclusive with supplemental figures 
for 1940 and a fifty-one year accumulated aggregate. 


Annual Basis Ratios 








Com- » 

Premiums missions Other 
Annual (Ad- Ex- 

Year Written Basis Losses justed) penses 
1930 $1,985,207 $2,053,162 39.6 135 28.6 
1931 1,963,937 2,066,743 26.7 136 29.2 
1932 1,432,632 1,812,906 29.2 136 29.0 
1933 1,915,652 1,860,801 91.5 13.7 26.2 
1934 1,578,124 1,347,264 398 13.7 29.9 
1935 2,360,520 1,968,326 66.3 13.7 291 
1936 2,189,975 2,143,126 71.7 14.1 29.1 
1937 3,036,293 2,486,636 626 145 29.0 
1938* 2,910,107 2,521,570 144.44 148 294 
1939* 2,476,550 2,680,997 40.5** 148 29.3 

Total 10 yrs., 

1930-39* 21,849,002 20,941,536 63.3¢ 14.3 28.9 
1940* 3,740,326 3,028,761 46.7** 148 278 
Total—51 years* 56,995,748 52,981,489 48.9 126 27.2 


* Includes “C” Special. 
any estimated—includes losses in hurricane of September 


** Partly estimated. 


The following is a summary of the preceding state- 
ment using premiums adjusted annually to the F. I. A.’s 
equivalent of an earned basis. 





10 Years 51 Years 
Ending 1939 Ratios Ending 1940 Ratios 
Premiums ........ $20,941,536 $52,981,489 
Losses & 

Loss Expenses .. $13,259,953 63.3% $25,920,752 48.9% 
Commissions ...... 3,106,903 148 7,263,820 12.6 
Expenses ......... 6,053,435 28.9 14,415,194 27.2 
Re peo $22,420,291 107.0% $47,599,766 88.7% 


(Continued on the next page) 
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FEDERAL INSURANCE 
COMPANY 


42nd Annual Statement, December 31, 1942 





Ce Si dau saaeasavesasess $ 4,189,011.13 
United States Government Bonds..... 7,279,017.61 
All other Bonds 2,053,106.90 


3,070,022.00 
3,006,036.21 


Preferred and Guaranteed Stocks...... 
Vigilant Insurance Company Stock.... 











Other Common Stocks... ...ccsc000 5,162,734.25 
Premiums not overdue....... ere 2,597,850.80 
GRE SEE ck euicioece ee nemanm 348,700.03 
(err ae cewseece B21, /0041e50 
Reinsurance balances payable......... 3,558,138.56 
Total admitted assets........... $24,148,340.37 
Reserves foe: LOGE. ci cic cedewsenc<- $ 3,050,265.00 
Unearned premiums... . 3,679,354.34 
Other liabilities ....... 785,364.82 
Total Vabiiies «nw. on cc ceca, $ 7,514,984.16 
Capital ......00004: $ 4,000,000.00 
Surplus M“eeteneweas 12,633,356.21 16,633,356.21 
Te Sisiaseuawenn eee rere eee $24,148,340.37 


Assets are valued in accordance with requirements 
of New York State Insurance Department. Securities 
carried at $530,840.69 in the above statement are 
deposited with public authorities as required by law. 


CHUBB & SON, Managers 


INSURANCE OF MARINE, TRANSPORTATION, FIRE, AUTOMOBILE, 
JEWELRY, FINE ARTS AND OTHER PROPERTIES AND RISKS. 


90 JOHN STREET, NEW YORK 
AND 


CHICAGO — ATLANTA — MONTREAL — JERSEY CITY 


Represented by Agents and Brokers throughout the Country 
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FACTORY INSURANCE ASS'N—Continued 


On a written basis the commission ratio for the last 
ten years would be 14.3%. 

The expenses shown above represent only those paid 
by the F. I. A. and do not include expenses of the mem- 
ber companies such as home office overhead, special 
agents, boards and taxes. 


Loss Cost and Average Rate 


The following tabulation was compiled from the an- 
nual report of the F. I. A. prepared for its members. 


Average Fire Rate 


Loss Cost ——per $100 at Risk—— 
per Earned Adjusted 
$100 at Risk Basis Basis* 
10 years 1890-1899 14 
1900 .229 .229 
10 years 1900-1909 065 
1910 137 138 
10 years 1910-1919 .046 
1920 .097 113 
10 years 1920-1929 .028 
1930 ,063 .076 
10 years 1930-1939 0367 
1940 051 .061 


+ Includes hurricane losses of September 21, 1938. 
* Adjusted to approximate annual rate (excluding discounts 
for term business). 


HARTFORD Fire Insurance Company, 


Hartford, Connecticut 
Resources and Volume Advanced 


Favorable results were reported by the Hartford Fire 
Insurance Company in its recently released annual re- 
port covering 1942 operations, and the company re- 
tained its position as the leading United States fire car- 
rier from the standpoint of assets and policyholders’ 
surplus. At the close of the year 1942 assets, with se- 
curities at market values, were $134,255,085 and policy- 
holders’ surplus was $81,895,404 compared with $128,- 
117,585 and $79,712,244 respectively on December 31, 
1941, 





Despite a marked decrease in automobile premiums, 
net volume last year advanced almost $5,500,000 to 
$52,054,582, the highest since 1926. With the addition 
of $1,044,790 to unearned premiums and heavy marine 
losses, the net statutory underwriting profit for the 
year (before Federal taxes) was $1,681,463 against $2,- 
664,182 in 1941. The loss ratio including adjustment 
expenses was 55.4% as compared with 49.1% in 1941, 
while underwriting expenses, excluding Federal income 
tax, were 40.5% against 42.4% the previous year. Net 
investment income for the year, after Connecticut tax 
was $3,638,012, a gain of slightly more than 1% com- 
pared with the year 1941. 


HOLYOKE MUTUAL Fire Insurance Company, 


Salem, Massachusetts 
Correction Notice 


In the February issue of Best’s FIRE AND CASUALTY 
INSURANCE NEws, on page 18, we listed the names of 
the twelve mutual companies which, this year, celebrate 
their 100th anniversary. The Holyoke Mutual Fire In- 
surance Company was reported to be located at Hol- 
yoke, Mass., which is an error. 

The company’s offices are located at Salem. In call- 
ing this error to our attention the management, in re- 
questing a correction notice, reports a good deal of diffi- 
culty on account of the similarity of title with the city 
of the same name. 


INTERSTATE Underwriters Board, 
New York, New York 


1942 Report 


The business passing through the Interstate Under- 
writers Board involved premiums in 1942 of $15,415, 
244, against $9,998,561, an increase of $5,416,728 ora 
little more than 54%. The insurance companies belong- 
ing to the board consist of the members of the Eastern 
Underwriters Association, Southeastern Underwriters 





A STRONG, 


CONSERVATIVE AGENCY COMPANY 





AMERICAN GENERAL 


INSURANCE COMPANY 


* 
HOUSTON, TEXAS 


Gus 8S. Wortham, President 





FIRE * AUTOMOBILE 


* INLAND MARINE x 
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THE MERCHANTS FIRE 


This statement is Based on Report Filed with the 





M. P. Kaufman, State Agent for Pennsylvania 


126 North 27th Street ; 
J. M. B. Perrikin - Vice-President Camp FEE, Pennsylvania D. A. Hovapay Treasurer 
G. N. GarpNer Vice-President J. R. GarpNner President Hazer O'NEILL Secretary 


THIRTY-NINTH ANNUAL STATEMENT 


DENVER, COLORADO 


DECEMBER 31, 1942 
ASSETS LIABILITIES 
Cash in Banks and eee $ 287,463.62 Reinsurance Balances .................- $ 65,230.37 $ 
Bonds (at amortized values )— Loss Claims in Process of Adjustment 
U. - baggage pinannee (Less-Losses Reinsured $81,705.82).... 126,725.71 
= a - erry Accrued Taxes and Expenses ........... 81,819.14 ‘ 
DE ciate cineca eeeenceu ans 26,619.25 
PRE 1,001,108.02 PE TOUS ny nnvtedsivasdejecieds 183.77 
——_—_—- . Reserve for Unearned Premiums ....... 1,409,916.53 
Te OEE 5 civ arceriucanaassaness 2,025,171.3 Res for Pontite I, Real Es 
First Mortgage Loans on Real Estate .... 417,237.43 a 
Accrued Interest on Bonds and Loans ..._ 12,259.82 Capital Stock 400,000.00 
Agents Balances and Accounts ......... 238,924.04 ee Tere Cea Vetn see ka sake erat meses ee 
BE MUON scctccnrecewsernessssenesaes 21,183.92 Surplus ......++-..+. seteeees $932,230.02 R 
Stock—Insured Building and Loan Assn. 5,000.00 Less Assets not admitted ... 19,477.80 912,752.22 
peer aA id . 
$3,007,240.15 $3,007,240.15 y 
4 
POLICYHOLDERS’ SURPLUS $1,312,752.22 
1941 1942 
Te $2,920,073.87 $3,007,240.15 Increase $87,166.28 
INE obi o 54 e.« 844,504.13 912,752.22 Increase 68,248.09 
Premium Reserve . . 1,430,628.92 1,409,916.53 Decrease 20,712.39 


INSURANCE COMPANY } 





Insurance Commissioner of the State of Colorado. 








Association, Western Underwriters Association and the 
Board of Fire Underwriters of the Pacific, who have 
signed the constitution and by-laws of the organization. 

Expansion of the activities of the board last year, 
whose purpose is to define and maintain a definite line 
of demarcation between fire and marine insurance and 
to provide a means for proper control and supervision 
of this class of business, developed a 16% increase in 
daily reports and endorsements, 33% rise in accounts 
reported written, 45% gain in final adjustments 
checked, and an increase of 25% in monthly reports of 
values checked. 

The board has released figures covering Reporting 
Form business over a period of twelve years, 1930- 
1941 inclusive. Covering countrywide operations of all 
companies licensed in the state of New York, net pre- 
miums written for the twelve years amounted to $101,- 
123,041. Losses paid were $53,391,593, indicating a 
52.79% loss ratio. 


MUTUAL FIRE Insurance Company in Harford 
County, Bel Air, Maryland 


100th Anniversary Profitable 


The Mutual Fire Insurance Company in Harford 
County, commemorating its 100th anniversary, com- | 
pleted in 1942 one of the most successful years in its 
history. Policyholders’ surplus, reflecting increase of 
$110,268, now amounts to $565,092. About $255,000 
was added to U. S. Government and other bond invest- 
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ments, as total assets advanced $194,467 to $1,303,577 
at year end. Unearned premiums increased to $676,379, 
a rise of $82,865, along with gain of $105,860 in net 
premium writings. Its incurred loss ratio was 33.8% 
of premiums. 


MUTUAL RURAL Fire Ins. Corporation, 
MUTUAL RURAL Casualty Ins. Corporation, 
Baltimore, Maryland 


Sponsored by R. E. A. 


The Rural Electrification Administration has ad- 
vanced many millions of dollars to cooperative electric 
systems in forty-five states and plans an intensive drive, 
after the war, to spread into every section of the coun- 
try. On the plea that lower net costs could be effected 
by reducing the loss ratio through a nationwide safety 
program (for sometime the R. E. A. cooperatives have 
had an unfavorable accident experience in their opera- 
tions), officials are advocating placing all insurance in 
two specially organized companies—Mutual Rural Fire 
Insurance Corporation and Mutual Rural Casualty In- 
surance Corporation. However, at a recent convention 
of the National Rural Electric Cooperative Association 
in St. Louis, Thomas B. Fitzhugh, general counsel, and 
Clyde T. Ellis, executive manager, of the Association 
made it clear that the individual cooperatives are to de- 
cide for themselves whether they will place their insur- 
ance lines with the new mutuals. 

(Continued on the next page) 
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Fire, Casualty and 
Surety Reinsurance 


* 
Excess Covers 
* 


EXCESS 
UNDERWRITERS 


INC. 
90 JOHN STREET - NEW YORK 
BEeckman 32-1170 


ARTHUR VON THADEN, President 
LESTER A. MENEGAY, Vice President 


& = 


MUTUAL RURAL FIRE—Continued 


At present the 800 cooperatives are carrying insur- 
ance in about 400 different companies, both stock and 
mutual, but no single company is carrying enough of 
the cooperative business to warrant such a nationwide 
safety first campaign. The new mutuals obtained Mary- 
land incorporation papers recently and will provide pro- 
tection only for R. E. A. financed cooperative electric 
systems which are members of the N. R. E. C. A. 
While it has been decided that they will not attempt 
to insure the property or workmen’s compensation 
coverage of individual farmers, even if they are mem- 
bers of an R. E. A. cooperative, there are a number of 
other major details, concerning the new mutuals, still 
to be worked out, such as the number of states in which 
application for admission will be made in the immediate 
future, total paid-in surplus, etc. Prospects, however, 
are that the two companies will start writing with mini- 
mum contributed resources of $200,000. 

The insurance committee of the N. R. E. C. A. in- 
cludes: A. M. Seaman, Bath, N. Y.; John Dent, Hunt- 
ingdon, Pa.; Robert Tisinger, Carrollton, Ga.; Valene 
Bennett, Alma, Ga.; John W. Wallace, Kings Tree, 
S. C.; Lester Wright, Bowling Green, Ky.; C. F. Hel- 
ser, Thornville, Ohio; William Owens, Menomonie, 
Wis.; Lars Leifsen, Glencoe, Minn.; Percy Dealey, 
Grafton, N. D.; A. B.' Davis, Sterling, Kansas; Ansel 
I. Moore, Poplar Bluff, Mo.; C. L. Langley, Neoshe, 
Mo.; I. J. Neede, Malta, Idaho, and T. E. Craddock. 






































Seymour, Texas. 
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NATIONAL Fire Insurance Company, 


Hartford, Connecticut 


Results in 1942 


Profitable underwriting results were experienced in 
1942 despite the loss experience on war risk ocean ma- 
rine business, as substantial gains were made, with a 
favorable loss experience, on general fire business and 
allied lines. 

The annual report presented by President Layton to 
stockholders showed a net statutory underwriting gain 
for the year of $50,109, after adding $301,878 to un- 
earned premiums. This compares with a net statutory 
underwriting loss of $744,421 in 1941, when $1,807,239 
was added to unearned premiums. Net investment in- 
come for 1942 was $1,267,612, a decrease of slightly 
more than 3% compared with the previous year. 

The company, in preparing its year-end statement, 
valued its securities at market prices as of December ], 
1942, except for certain State and municipal bonds 
which were listed on an amortized basis in accordance 
with the requirements of the Insurance Commissioners. 
The depreciation in security values, after making ad- 
justment for profits and losses on sales, amounted to 
$1,153,289. If the State and municipal bonds listed on 
an amortized basis had been carried at market prices 
as of December 1, 1942, this amount would have been 
reduced in the sum of $270,324. 

As a result of its operations net surplus declined 
$835,568 to $19,245,428. The company’s capital stock 
of $5,000,000 and general contingent reserve of $6, 
500,000 remain unchanged. 


Official Changes 


Promotion of Secretary W. W. Corry to be a vice 
president and secretary, and the resignation under the 
company retirement plan of Vice President G. F. Cowee 
were announced last month by The National Fire 
Group. 

Mr. Corry joined the National as a special agent in 
Pennsylvania in 1920, serving there until 1927 when 
he was called to the Home Office at Hartford, and was 
successiveiy agency superintendent, assistant secretary 
and secretary. 

Mr. Cowee, who rounded out thirty-three years of 
loyal and constructive service for the National, joined 
the company as a special agent in Boston on March |, 
1910. He was successively special agent in Eastern 
New England, then in Western New England with 
headquarters in Hartford; he was elected assistant sec- 
retary on February 21, 1921, became secretary on 
February 23, 1926, and was promoted to the position 
of vice president on February 18, 1929. 


OHIO FARMERS Insurance Company, 
Le Roy, Ohio 


Examination Report 


Three states participated in an examination into the 
condition and affairs of the Ohio Farmers Insurance 
Company of Le Roy, Ohio, which was made as of June 

(Continued on the next page) 
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TO SETTLE CLAIMS PROMPTLY 


FINANCIAL 


AS OF DECEMBER 31, 


ASSETS 


Cash $ 543,566.36 
U. S. Government Bonds 1,219,000.45 
Public Utility Bonds 223,829.92 
Municipal Bonds 9,014.45 
Industrial Bonds 42,914.06 
Railroad Bonds 174,394.85 
Stocks 205,203.00 
Stock of American States Fire Insurance Co. 380,000.00 
First Mortgage Loans . 6,902.72 
Building and Loan Shares 13,500.00 
Home Office Real Estate - 150,000.00 
Accrued Interest 11,395.65 
Premiums Receivable (Under 90 Days) 530,479.78 

$3,510,201.24 






am 
‘Filw: 


and Policyholders has largely been due to th 







Our consistent growth in popularity with both Agents 


e fact that 


we are READY, WILLING and ABLE to settle claims 


quickly and fairly. As proof of this fact, for + 


he years of 


1940, 1941 and 1942 we had only 2 suits outstanding per 
$100,000.00 of earned liability premiums. We invite you 
to COMPARE THIS RECORD WITH THAT OF ANY 


OTHER COMPANY. 


STATEMENT 


1942 
LIABILITIES 

Reserve for Unearned Premiums $1,392,791.21 

Reserve for Claim and Adjustment Expenses 942,805.25 

Accounts Payable 13,295.92 

Reinsurance Payable 9,790.95 

Accrued Commissions 151,051.97 

Accrued Taxes 202,618.10 

Dividends Declared 10,500.00 

Voluntary Reserve 37,347.84 

Total Liabilities 2,760,201 .24 

Capital $350,000.00 

Surplus 400,000.00 

Surplus to Policyholders 750,000.00 
$3,510,201.24 


On basis of Actual Market Values December 31, 1942 for all securities, the Voluntary Reserve would be increased to $47,338.54, 
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542 N. MERIDIAN 


STREET 


INDIANAPOLIS, 


INDIANA 
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SPECIAL SERVICES 








BAUMANN, FINNEY & CO. 
Certified Public Accountants 


Insurance Accounting, Audits and Systems 
208 SOUTH LA SALLE STREET 
CHICAGO, ILLINOIS 
Telephone: Central 1370 








CHASE CONOVER & CO. 


AUDITORS AND ACCOUNTANTS 


135 SOUTH LA SALLE STREET 
ICAGO 


Telephone Franklin 3868 


DALE & COMPANY 
LIMITED 
C. GILBERT ROSS, PRESIDENT 


COMPLETE INSURANCE SERVICE 
THROUGHOUT CANADA 
LLOYD’S AGENTS ... MONTREAL 


Offices at 


MONTREAL, VANCOUVER, TORONTO, 
WINNIPEG, HALIFAX 


Associate Offices 


Payne & Hardy, Ltd. Hamilton, Ont. 
David J. Morland, Ltd. North Bay, Ont. 


Wolfe, Corcoran & Linder 


Consulting Actuartes 
Auditors and Accountants 


116 John Street, New York, N. Y. 

















WOODWARD and FONDILLER, Inc. 


Consulting Actuaries 
Insurance Accountants 
90 John Street, New York 


Telephone Barclay 7-3428 








HARRY S. TRESSEL 


Certified Public Accountant 


WINZER & CO. 


CERTIFIED PUBLIC ACCOUNTANTS 


WOODWARD, RYAN, SHARP 
& DAVIS 


and Actuary 


10 8. La Salle Street 
Chicago, Ill. 
M. Wolfman, A.A.I.A. 
N. A. Moscovitch, A.A.1.A. 
W. H. Gillette, C.P.A. 
L. J. Lally 











Franklin 4020 


29 SOUTH LASALLE STREET 
FRANKLIN 6085 
CHICAGO 


Consulting Actuaries 


41 PARK ROW, NEW YORK 
Telephone Barclay 7-4443 

















OHIO FARMERS INSURANCE—Continued 


30, 1942. The examination was made in accordance with 
instructions issued by the National Association of In- 
surance Commissioners. The states that participated 
were Ohio, Indiana and California. 

Findings of the examiners were filed on January 13, 
1943. The report comprised a general survey of the 
company’s policies and practices, a review of corporate 
minute records and a review of progress since the last 
examination, which was conducted as of June 30, 1938. 

During the four years under review the admitted 
assets, liabilities and surplus to policyholders of the 
Ohio Farmers Insurance Company increased as fol- 
lows: 


June 30, June 30, 
1942 1938 Increase Ratio 
Admitted Assets $6,106,614 $4,895,188 $1,211,426 24.7% 
Liabilities ..... 3,794,552 2,701,241 1,093,311 40.5% 
eee 2,312,061 2,193,947 118,114 5.4% 


The corporate status of the Ohio Farmers Insurance 
Company is most interesting. Corporately the company 
is controlled by its policyholders, but as pointed out in 
the examination report, “no provision is made for pol- 
icyholders to vote by proxy.” As outlined in the ex- 
amination Mr. C. D. McVay, president, reviewed the 
organization and history as follows: 

“Ohio Farmers Insurance Company is a corporation 
created in 1848 by a special act of the General Assem- 
bly of the State of Ohio as a mutual company under 
the name of The Farmers Mutual Fire Insurance Com- 
pany of Medina County and commenced writing insur- 
ance on the premium note plan. 

“Tn 1851 this special act of incorporation was 
amended by a special act of the General Assembly to 
permit the Directors of the company to fix the entire 
cost of insurance at the time application was made 
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therefor and those provisions of the original act incon- 
sistent therewith were repealed. 

“Under the charter as thus amended, once the Direc- 
tors of the company availed themselves of the authority 
granted, the company ceased to have power to receive 
premium deposit notes, to levy assessments or to pro- 
vide for the cost of insurance retroactively. 

“Under this new grant of power thus acted upon, a 
new and sole method of doing business was provided 
and the new method was made exclusive by reason of 
the repeal of those provisions in the original act which 
conflicted with the new method. The name of the com- 
pany was changed by court order in 1862 to Ohio 
Farmers Insurance Company. 

“Under its charter and the laws of Ohio as the com- 
pany is now named and constituted, it does not have the 
power or authority to issue policies which might subject 
the policyholder to any liability for assessment or addi- 
tional premiums. It is chartered and authorized to do 
business solely on the non-assessable or stock plan. 


“Tt does not fall strictly within the statutory classi- 
fication of either the mutual provisions or the capital 
provisions as defined by modern statutes for the crea- 
tion and organization of insurance companies. It is 
rather a specially created and constituted fire insurance 
company and takes its character and classification from 
its corporate power and authority as an insurer. Its 
entire operation and all of its relationships in the field 
of insurance are those associated with the stock com- 
pany group. Its premium writings and loss experience 
for more than three quarters of a century have prop- 
erly formed a part of the stock company history and it 
has been classified by the Division of Insurance of the 
State of Ohio for all purposes of administration as a 
stock company.” 
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PREFERRED 


AS DEFINED BY THE DICTIONARY: 


“Set above or before in estimation or favor; regarded or 
honored before another; held in greater favor; liked better.” 


Te record of “PREFERRED” performance 


for 57 years has made this a living definition. 


Since 1885 The Preferred Acci- 


ders against 
good times, wars and 


number of policyholders and has 
cemented the mutually profitable 
relationship between the Company, 
its Agents and Brokers—a large 
majority of whom have been “Pre- 
ferred Producers” for a long period 








PACIFIC NATIONAL Fire Insurance Company, 


San Francisco, California 


Results of 1942 


The year 1942 was a very satisfactory one for the 
Pacific National Fire Insurance Company. For the first 
time in many years, the company’s underwriting opera- 
tions were profitable. Policyholders’ surplus advanced 
from $3,398,650 to $3,838,033; assets from $8,699,388 
to $9,684,721; premium reserve from $4,740,570 to 
$4,936,352. Net premium volume remained almost the 
same, $4,087,29 against $4,098,942 in 1941. 

Developments responsible for a statutory underwrit- 
ing profit of $85,312 were $100,000 reduction in gen- 
eral operating expense and a 39.2% earned premium- 
incurred loss ratio. Before income tax, the company’s 
1942 net operating profit was $412,245, compared with 
loss in 1941 of $24,072. 


PROVIDENCE WASHINGTON Insurance 
Company, Providence, Rhode Island 


Heavy Marine Losses 


Heavy marine losses, although greatly reduced by 
specific reinsurance of one-half of the hull war risk 
liability, were responsible for the 1942 underwriting 
loss of $282,419 reported by Providence Washington 
Insurance Company. Satisfactory profits were made in 
the fire, automobile and inland marine departments. 
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Prompt settlement of claims has 
made the “Preferred” the preferred ness with “PRO 


THE PREFERRED ACCIDENT INSURANCE COMPANY 
of New York. 


* 
Automobile 
Accident 
Burglary 
Plate Glass 
Liability dent Insurance sore 2 oad has de- 
fended its so 
Compensation loss. Through 
depressions—it has always lived up 
to its slogan of “PROMPT PAY- 
e ING PREFERRED” 
company of an ever increasing 
80 MAIDEN LANE, NEW YORK 





of years. 


You, too, should place your busi- 
PAYING 
PREFERRED” 


Edwin B. Ackerman, President 





Net premium volume was up over 20% to $9,561,000, 
a new high. Assets at market values advanced $470,000 
to $16,875,089, while policyholders’ surplus declined 
$155,000 to $8,572,271. Net earnings in 1942 were 
$1.09 compared with $2.96 in 1941. 


SECURITY Insurance Company, 


New Haven, Connecticut 
Staff Changes 


At the organization meeting of the Directors of the 
Security Insurance Company, Mr. Calvin N. Shepherd, 
formerly Assistant Treasurer, was elected Treasurer. 
Mr. W. A. Thomson was re-elected Secretary. He 
formerly also occupied the office of Treasurer but the 
additional burden of present day operations, as well as 
the growth of the business, made it advisable to sepa- 
rate the two offices. 

Mr. Shepherd joined the Investment Department of 
the Security in November 1939 and was elected Assist- 
ant Treasurer in February 1941. Prior to joining the 
Security he was affiliated with Charles W. Scranton & 
Co., investment dealers in New Haven. 

The Directors also re-elected the following officers : 
Peter J. Berry, President; W. Perdue Johnson and 
Gilbert H. Fulton, Vice Presidents; F. Stuart Bank- 
hardt, Ernest V. Goodwin, Samuel D. Henry and 
Egbert P. Stover, Assistant Secretaries; Arnold Pfen- 
ninger, Comptroller. 
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CENTRAL SURETY AND INSURANCE (ORPORATION : 
19 
FINANCIAL STATEMENT, DECEMBER 31, 1942 
ADMITTED ASSETS de 
Cash (in Banks and Office) ..............-.--..--cce---ceeeeeeeeceeeeeeeeeeeeeP 1,573,163.86 Ar 
Bonds: Mi 
U. S. Gov't (Direct or Guaranteed) ....$3,888,175.18 of 
DAMNe Orel WAMNCION..............ccccscnnseosas 3,765,429.57 bile 
ee ee eres 49,725.82 ma 
Federal Home Loan Banks............ be 55,000.00 bas 
Federal Intermediate Credit Banks...... 65,000.00 7,823,330.57 Pre 
inc 
sed ac stn wsiavansmwanecdon $ 9,396,494.43 une 
Central Surety Fire Corporation Stock..............2222..2.-.++++--0+-++ 558,086.85 out 
I oslo prmckvamsanantelocaicauscuddasadcuwnne 75,000.00 in | 
Real Estate Sold Under Contract..................22..-.cecceeeceeeeeeeeeees 23,653.70 cas 
Maortease Loans on Reel Estate......................-...--......-.-2.--2--+. 42,048.62 not 
Premiums in Course of Collection (not over 90 days) ............ 980,441.90 mn 
Accrued Interest on Investments:.................-.0---2e0--0e---eeeeee---- 64,409.10 194 
Other Admitted Assets.................-cecccs-ccssceescescseccesececeeseeeeess 20,958.62 . 
S 
Total Admitted Assets............ ne Be, was 
LIABILITIES CE 
I IO NI ais ancknsiinaniiniasinieciiontonmmed $4,036,510.74 Ka 
Reserve for Unearned Premiums................ 2,451 ,969.65 
194 
Total Claim and Premium Reserves..................------------+- $ 6,488,480.39 
Reserve for Commissions, Taxes and Other Liabilities............ 829,327.52 ’ 
Voluntary Contingency Reserve..............2.22---:.s222eeeeeeeeeeeeeeeeees 100,000.00 sur 
15¢ 
Sn I aici stencasa dniedinnihtsnniahshiidapanenntaniiancetnisintebinal $ 7,417,807.91 leas 
tha 
IN cath sccece ten teasapc aca taso esters senha sanitaoacts -.$1,000,000.00 to | 
I pets citcsinesiiialnimeninsercliasaitelnDlencjeseseisiaoioie 2,0 43,200.0% ers’ 
div 
ETT A TELL ATT IER TEE TT 3,743,285.31 sant 
Op 
no ose Soa Sa cuiuck sane sopecsuenceshanuesnensaseeal $11,161,093.22 
Securiti ied at $626,261.51 in the abdve stat CC 
ecurities carried a 26, , in the abéve statement are deposited for purposes required by law. 
Bonds are carried on amortized basis. Market value of bonds exceeded their book value, at December Ch 
31, 1942, by $165,040.59. No bonds were in default either as to principal or interest at December 31, 1942. 
Market, value of invested assets of Central Surety Fire Corporation exceeded their book value, at 
December 31, 1942, by $27,300.32. 194 
HOME OFFICE KANSAS CITY, MISSOURI ! 
R. E. McGINNIS, President = 
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REPORTS ON 


COMPANIES AND ASSOCIATIONS 


AMERICAN AUTOMOBILE Insurance 


Company, St. Louis, Missouri 
1942 Results 


According to advance 1942 figures released by Presi- 
dent Lee Schleyer, assets, surplus and reserves of the 
American Automobile Insurance Company, St. Louis, 
Missouri, are at all-time highs. Presumably as a result 
of lowered premium rates arid reduced use of automo- 
biles, net writings of $14,112,577 were off approxi- 
mately $319,000 from 1941. Although on a statutory 
basis there was an underwriting loss of $506,108, 
President Schleyer reports that the company’s Federal 
income tax for 1942 was computed upon the largest 
underwriting income in the company’s history, pointing 
out that improved loss ratios have increased the equity 
inloss reserves. Federal income taxes are computed on 
case basis reserves, and while the amount of 1942 tax is 
not stated, it probably largely accounts for the increase 
in underwriting expenses incurred from $5,581,218 in 
1941 to $7,170,489 in 1942 on a slightly reduced volume. 
At year-end, total tax reserve was $1,569,449. Total 
assets were $28,297,875 and surplus to policyholders 
was $12,054,969. 


CENTRAL SURETY and Insurance Corporation, 


Kansas City, Missouri 
1942 Results 


Net premium volume of the Central Surety and In- 
surance Corporation, Kansas City, Missouri, increased 
15% in 1942 to $7,372,000, according to an advance re- 
lease. Assets of $11,161,000 are $1,563,000 greater 
than at the end of 1941, and surplus increased $373,000 
to $2,743,000, after payment of $100,000 in stockhold- 
ers’ dividends. Declarations of the regular quarterly 
dividend of 40¢ per share and an extra dividend of the 
same amount have been declared, payable February 15. 
Operating figures for 1942 are not yet available. 


CONTINENTAL CASUALTY Company, 


Chicago, Illinois 
1942 Results 


A stockholders’ financial statement and operating ex- 
hibit issued by H. A. Behrens, chairman of the board, 
indicates that operations of the Continental Casualty 


Company, Chicago, were increasingly profitable in 1942. _ 
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On earned premiums of $29,036,000, the company re- 
ports net underwriting gain of $2,930,000, or over 10% 
before Federal taxes. Net investment income of $868,- 
000 slightly exceeds the 1941 figure and more than 
covers dividends to stockholders of $750,000. Provi- 
sion for Federal and Canadian income taxes of $1,650,- 
000 and for employes’ retirement annuity benefits of 
$314,000 leave a net addition to surplus of $1,086,000. 
At year end assets were $48,072,000, capital $2,500,000 
and surplus $11,146,000. Net premiums written were 
$28,768,000, an increase of $737,000 over 1941. 


EMPLOYERS REINSURANCE Corporation, 
Kansas City, Missouri 


1942 Results 


An advance data sheet released by the Employers Re- 
insurance Corporation, Kansas City, covering 1942 
operations, shows net premiums of $10,610,000, up 
11% over 1941. General loss ratio, excluding adjust- 
ment expense, is shown as 35.4%, against a 1941 figure 
of 31.0%. Loss reserves were increased $582,000 to 
$7,826,000. Net investment earnings were $440,000. 
The voluntary special reserve was increased from $722,- 
000 to $1,810,000, with capital remaining at $2,000,000 
and surplus at $4,000,000. Stockholders were paid cash 
dividends of $320,000. 

The resignation of Howard Flagg, president, has 
been announced because of ill health, and J. B. Robert- 
son, executive vice-president and general counsel, has 
been advanced to the presidency. 


FIDELITY AND DEPOSIT Company, 


Baltimore, Maryland 
1942 Results 


The first 1942 convention form statement of a casu- 
alty, surety company to reach this office was that of the 
Fidelity and Deposit Company, Baltimore, Maryland. 
The report shows an underwriting profit of $1,192,000 
on earned premiums of $10,733,000, with a loss ratio 
of 22.1% and an expense ratio of 62.8%. Net invest- 
ment income was $604,000, and stockholders’ dividends 

(Continued on the next page) 
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UNITED STATES 


CASUALTY COMPANY 


INCORPORATED MAY 1895 


Has been paying in full its every 


obligation 


For Over 47 Years 


Home Orrice: 60 JouHn Street, N. Y. 

















DAN KIRBY, President 
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SURETY AND 
FIDELITY BONDS 


One of America’s Oldest Bonding Companies 
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General Office: Chicago Office: 
Sioux Falls, South Dakota 175 West Jackson Boulevard 





FIDELITY AND DEPOSIT—Continued 


were $720,000. Net premiums written were up 4.8% 
to $11,296,000. Disbursements for Federal taxes were 
approximately $600,000, and the total tax reserve was 
increased approximately $425,000. Assets are shown 
as $30,369,000, statement basis or $31,079,000 at actual 
market for securities. Policyholders’ surplus of $14. 
637,000 ($15,347,000 at market values) includes capi- 
tal of $2,400,000, surplus of $11,867,000 and special re. 
serves of $370,000. 


GLOBE INDEMNITY Company, 
New York, New York 


Examiners Increase Surplus 


The December 31, 1941, surplus of the Globe Indem- 
nity Company, New York, has been increased $2,969,- 
606 in a New York Insurance Department examination 
covering operations of the three preceding years. The 
report shows assets at the end of 1941 of $43,754,863, 
capital of $2,500,000 and surplus of $17,926,093, 
against comparable figures for assets and surplus (in- 
cluding voluntary reserve) of $43,753,975 and $14- 
956,486 in the 1941 statement as filed and published in 
our 1942 Casualty volume. The principal surplus gains 
were due to the examiner’s reductions in loss reserves 
totaling $2,987,060, of which $983,763 was in miscel- 
laneous lines, $820,834 in liability and $1,182,463 in 
workmen’s compensation. In addition the examiner 
found that the requirements of Schedule “P” provided 
an excess of statutory over case basis reserves of $636; 
485 for liability and of $313,817 for workmen’s com- 
pensation. The reduction in miscellaneous lines reserves 
was principally on incurred but not reported reserves 
on bonding lines. For the three-year period, net gain 
from underwriting is computed as $4,871,578 on earned 
premiums of $48,961,879; gain from investments was 
$2,363,590 and $3,500,000 was paid to stockholders as 
dividends. 

Bonds and stocks owned were tabulated as to ratings, 
with 90% of the $30,715,085 in bonds being rated in the 
highest (AAA) bracket. Of the remainder nearly all 
are well rated, exclusive of $1,750,000 in 150 William 
Street Corp. bonds, not rated. Except for 10% of 
stocks not rated, nearly all of the $6,417,213 owned are 
rated BB or better with substantial holdings in the high 
brackets, nearly 47% being A or better. 


1942 Results 


Kenneth Spencer, president of the company has te- 
leased early figures for the company showing assets 0 
$45,843,000, statement basis, and $47,183,000 at market 
values. The voluntary reserve of $9,730,000 is at 4 
new high, and would be $11,070,000 at market values 
Capital and surplus remain at $2,500,000 and $7,500- 
000, respectively. Net premiums increased 6.7% t 


$18,841,000. 


BEST'S FIRE AND CASUALTY NEWS 





F( 





up 4.8% 
AXES were 
‘SETVE was 
are shown 
D at actual 
s of $14. 
udes capi- 
special re- 


be Indem- 
‘d $2,969. 
camination 
ears. The 
3,7 54,863, 
7,926,093. 
rplus (in- 
and $14- 
iblished in 
‘plus gains 
S reserves 
in miscel- 
[82,463 in 
examiner 
” provided 
; of $636- 
1en’s com- 
>S reserves 
d reserves 
|, Net gain 
on earned 
nents was 
holders as 


to ratings, 
ated in the 
nearly all 
QO William 
- 10% of 
owned are 
n the high 


ry has re- 
r assets ol 
at market 
10 is ata 
et values. 
d $7,500, 
6.7% to 


KLTY NEWS 








LUMBERMENS MUTUAL Casualty Company, 


Chicago, Illinois 
1942 Results 


The 1942 statement of the Lumbermens Mutual Cas- 
yalty Company, Chicago, will report new highs in pre- 
miums written, assets, surplus and dividends to policy- 
holders for the 30th consecutive year since organization 
in 1912, according to a release by H. G. Kemper, execu- 
tive vice-president. Premiums written of $37,028,000 
increased $2,530,000, or 7.3% over 1941. The affiliated 
American Motorists Insurance Company, Chicago, will 
show a very large gain in premiums of $2,964,000, up 
36.2% to $11,145,000. Both companies will show lower 
loss and expense ratios. American Motorists more than 
doubled its U. S. Government bonds, from $3,700,000 
to $8,200,000, and Lumbermens Mutual added $10,- 
361,000 to its governments, increasing holdings to $34,- 
001,000. 


MARYLAND CASUALTY Company, 
Baltimore, Maryland 


Preliminary Figures 


Advance information from the 1942 statement of the 
Maryland Casualty Company, Baltimore, shows a sub- 
stantial gain from underwriting of $4,761,405. Invest- 
ment income netted $1,148,511, and after a deduction 
of $161,226 for real estate depreciation and unauthor- 
ized reinsurance, the net operating profit was $5,748,- 
690. The net addition to surplus was $1,012,226, after 
payment of accrued dividends on preferred stock in 
connection with the 1942 refinancing operation. At 
1942 year-end, assets were $60,255,683 and policyhold- 
ers’ surplus $21,194,649. Net premiums for the year 
were $32,135,226, an increase of $3,480,660 over 1941. 
The year-end balance sheet included cash of $12,176,- 
356, government bonds of $25,190,840 and other secu- 
tities of $9,574,243. 


MASSACHUSETTS BONDING and Insurance 


Company, Boston, Massachusetts 
1942 Results 


The annual report of T. J. Falvey shows a net un- 
derwriting profit, before Federal taxes, of $1,887,155 
on the insurance department basis. This gain was made 
on earned premiums of $15,889,749, and together with 
net investment income of $849,155, produced operating 
earnings of $2,736,309, from which must be deducted 
Federal income taxes incurred of $981,079. The report 
illustrates comparative earnings on a per share basis 
of $10.97 in 1942 against $8.76 in 1941, both figures 
being after taxes. Assets total $26,790,243 and surplus 
$6,789,040, assets being up by $3,061,690, and surplus 
up $1,976,726, despite an increase of $1,021,212 in un- 
tarned premium liability. The increase in surplus was 

(Continued on the next page) 


FOR MARCH, 1943 








AGENGIES gcc 
CONTINENTAL’S 
NEW, ORIGINAL 


NON-CANCELLABLE 
LIFETIME ACCIDENT POLICIES 





* & *& Built for you to sell today ...in big volume... at 
rock-bottom rates! Your market is wide-open for Non-Cancellable 
Lifetime Income Accident Protection plus Non-Cancellable 
Blanket Medical Reimbursement Accident security. 


* * *& Both of these new Continental policies are guaranteed 
renewable to age 65...no increase in rates at any time. They 
are endowed with the strongest sales appeal ever known to per- 
sonal accident insurance. Lifetime Income is guaranteed as 
long as total disability lasts—even for life. Blanket Medical 
Reimbursement may be sold separately or in combination with 
Time Loss Indemnity. 


ATTRACTIVE AGENCY 


CONTRACTS NOW 
OFFERED! 








*% *& & Now ready... simple, compact 
kit containing advertising helps and 
complete information to start youselling 
“Non-Can” immediately. Continental 
has drawn on its vast storehouse of ex- 
perience to make non-cancellable acci- 
dent protection the biggest value today. 
Beyond comparison, this new source of 
fast-growing premium income is open 
to you. Write for details NOW. 


CONTINENTAL 


CASUALTY COMPANY 
NON-CANCELLABLE ACCIDENT DIVISION 
910 So. Michigan Ave., Chicago, Ill. 


One of America’s Largest. Strongest, Most 
Progressive Multiple Line Institutions 


Please send me Special Portfolio 
and () General, or [) Local Agency 
Contract details so I can represent 
your Non-Cancellable Accident 
Division in my territory. 
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BALTIMORE NEW YORK 


A PROGRESSIVE 


SURETY and CASUALTY 
COMPANY 

























CANT GET 'EM UP 
ta the morning! 
It’s those luxuriously comfortable 


beds at all 
DEWITT OPERATED HOTELS 





In Cleveland In Columbus 
HOTEL HOLLENDEN NEIL HOUSE 


Iu Lancastern,O. Iu Coming, N.Y. 
THE LANCASTER THE BARON STEUBEN 


THEO. DEWITT 
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MASSACHUSETTS BONDING—Continued 


in part the result of transferring a $1,250,000 voluntary 
reserve to surplus and in part from the net operating 
gain, after dividends and depreciation, of $726,726, 
Net premium writings were at a new high of $16,910- 
960, nearly $2,500,000 over 1941 and over $2,000,000 
above the 1939 peak. 


MUTUAL BENEFIT Health and Accident 


Association, Omaha, Nebraska 
1942 Convention Report 


The Mutual Benefit -Health and Accident Associa- 
tion, Omaha, Nebraska, continued in 1942 to expand 
its premium volume, writing accident and health pre- 
miums of $26,598,000, an increase of 19% over 194] 
volume. Assets increased to $21,603,000, up $5,273, 
000. Gain from underwriting was $2,703,000, more 
than twice the 1941 figure, and net investment income 
was $479,000. Through operating profits, surplus was 
increased $2,707,000, after the addition of $500,000 to 
the contingent reserve. Policyholders’ surplus, includ- 
ing the contingent reserve, increased during the year 
from $3,530,000 to $6,737,000, at statement values for 
securities, or from $4,031,000 to $6,802,000 at market 
values. 


NATIONAL LLOYD'S, 


Baltimore, Maryland 
Garrett Sells Interest 


T. W. Garrett, Jr., of Kansas City, has disposed of 
all of his common stock in National Underwriting Cor- 
poration, attorney-in-fact for National Lloyd’s, to mem- 
bers of the Lloyd’s executive committee and others. 
The purchasers were represented in the transaction by 
Arthur W. Lockard, secretary-treasurer of the attor- 
ney-in-fact. The sale involves no change in the official 
staff of National Underwriting Corporation. 


NEW AMSTERDAM CASUALTY Company, 


Baltimore, Maryland 
1942 Results 


The 1942 results of the New Amsterdam Casualty 
Company, Baltimore, were the most satisfactory in the 
history of the company, according to the report to stock- 
holders of J. Arthur Nelson, president. Premiums 
written increased by over $1,000,000, while premiums 
earned of $15,418,343 were up $1,278,000. Net invest- 
ment income was $787,410; together with gain from 
underwriting, net operating profit is reported as $2, 
051,114. Dividends paid were $487,500, $500,000 was 
added to surplus and $1,212,932 to reserve for con- 
tingencies. The December 31, 1942, stockholders’ state- 
ment shows assets $33,303,134; capital $1,000,000; sur- 
plus $7,000,000; and reserve for contingencies, $3,- 
763,130. 
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OHIO FARMERS INDEMNITY Company, 
LeRoy, Ohio 


Convention Examination 


The States of Virginia, Ohio, California and Indiana 
have completed a convention examination of this com- 
pany as of June 30, 1942 showing total admitted assets 
of $2,053,438, capital $300,000 and surplus $627,174. 
The report is favorable to the company. 

It is the practice of the company, as revealed by the 
examination, not to include in loss expenses any of the 
costs of the home office claims department or any ex- 
pense whatever incurred in the home office. This prac- 
tice results in establishing an ultra-conservative reserve 
for liability losses under Schedule P. The total reserve 
for unpaid liability losses on Schedule P formula basis 
at June 30, 1942 was $536,480. The comparable re- 
serves developed on a case basis by examination of the 
company’s claim files was $223,633, indicating that 
there is a substantial equity in the formula reserve as 
established by the examiners. 


‘ 


PENNSYLVANIA THRESHERMEN and Farmers’ 
Mutual Casualty Insurance Company, 
Harrisburg, Pennsylvania 


Enters New York 


The Pennsylvania Threshermen and Farmers’ Mu- 
tual Casualty Insurance Company, Harrisburg, Penn- 
sylvania, was admitted to do business in New York 
State during December, 1942. Jerome Greilsheimer, 84 
William Street, New York City, is local counsel. The 
company’s premium volume is approximately two-thirds 
workmen’s compensation business and one-third auto 
lines and general liability, based on the 1941 writings of 
$3,025,000. Operations are conducted on an agency 
basis, with dividends to policyholders. 


SEABOARD SURETY Company, 
New York, New York 


Mid-Year Examination 


An examination of the Seaboard Surety Company, 
New York, has been made by the New York Insurance 
Department as of June 30, 1942, and the report shows 
total admitted assets of $6,666,564, capital of $1,000,- 
000 and surplus of $3,012,309. The latter figure differs 
by less than $10,000 from the surplus of $2,000,000, 
plus voluntary reserve of $1,022,201 reported by the 
company at the same date. 

_ The examiners made minor adjustments in assets and 

liabilities, the principal ones being an increase in sal- 

vage and reinsurance recoveries of $47,228, a net de- 

crease of $34,509 in the reserve for losses, and increases 

of $53,539 and $30,431 in the reserve for taxes and for 

bills and expenses due and accrued, respectively. 
(Continued on the next page) 
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AMICO BEST SELLER 
LEADS AGENTS TO 
NEW SUCCESS 


There is an ever-growing demand for the AMICO $10 


Non-Occupational Personal Accident Policy. New success 
stories are being reported from all over the country. 


Since this new policy was first brought out last spring, 
in one town of less than 1000 inhabitants in New York, an 
agent netted a commission income of $1750. In another 
town of less than 800 inhabitants an agent earned over 
$1400 with this policy. 

One agent in North Carolina selling this policy over the 
phone earned $108.50 in commissions, in just one hour 
and 47 minutes—more than $1.00 a minute. 


1943 IS A YEAR OF RENEWED SUCCESS FOR 
; AMICO AGENTS BECAUSE... 
AMICO is a MULTIPLE-LINE participating stock company, 
that always has paid its policyholders substantial dividend sav- 
ings at the end of their policy terms. AMICO’s nation-wide sales, 
claim and safety engineering organization provides immediate 
service and helps you hold and develop a larger volume of 
business. 
COME AND GET IT! Here are the AMICO tools for YOU 
to get a larger volume of business and bigger profits. An 
ever-increasing number of prospects want the broad forms 
of protection that AMICO has provided at a saving. Find 
out about the American Motorists franchise in your com- 
munity. Just write on your letterhead today. 





MOTORISTS INSURANCE COMPANY 


Jomes S$. Kemper, President 
Sheridan at Lawrence, Chicago, U. S. A. ar 







A NATIONWIDE COMPANY WRITING ALL FORMS OF 
CASUALTY INSURANCE AND FIDELIT. AND 
SURETY BONDS 
New York City: 342 Madison Avenue—Philadelphia: 12 S. !2th Street 
—Boston: 260 Tremont Street—Los Angeles: Sane “Building— 
San Francisco: Russ Building—Atlanta: 41 Exchange Place 

Syracuse: Syracuse-Kemper Insurance Building 
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Complete Service 
in One Company 


Fire and Windstorm 
and all Allied Lines 





All forms Casualty Insurance 
Fidelity and Surety Bonds 


° AMERICAN -; 
FIRE AND CASUALTY COMPANY 


An Old Line Company 


Home Office _ Orlando, Florida 








jst Hop 
oe Company 


St. Louis, Mo. 


Dependable Protection 


Big enough to 


serve you but 
not too big to 
know you. 


¢ 


Rated A+ “Excellent” 
By Best's! 
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SEABOARD SURETY—Continued 


A rating analysis of the bond account shows that of 
$3,209,427 invested in bonds at June 30, 1942, approxi- 
mately 71% were rated AAA, the highest bracket, while 
95% are rated BB or better, those eligible for amortiza- 
tion. Of the remaining 5%, nearly all are county and 
municipal issues, not rated. Stocks owned at date of 
examination totaled $1,476,864, of which over 31% 
were not rated. The rated issues placed nearly 30% 
of the total in the BB group and approximately 25% in 
the BBB division. 

The examination covers the three years from June 
30, 1939 the date of the last previous examination, to 
June 30, 1942. In this period the company made an 
underwriting gain of $1,323,008 on earned premiums 
of $5,448,458. Interest and dividends earned during the 
three years were $502,019. After capital adjustments, 
net gain from investments was $418,681. 


STANDARD ACCIDENT Insurance Company, 
Detroit, Michigan 


1942 Results 


The comprehensive report to stockholders of the 
Standard Accident Insurance Company, Detroit, issued 
by Charles C. Bowen, president, shows a remarkable in- 
crease in net premiums of 22.4%, the total of $21,716, 
000 being the largest in the history of the company. 
Underwriting gain was $2,318,000 and net income from 
investments $402,000, before Federal income taxes oi 
$1,470,000, or $7.11 per share, leaving net earnings oi 
$1,470,000, or $8.35 per share. Surplus to policyholders 
at year end was $10,391,000, an increase of $1,018,000 
over 1941. Assets totaled $34,752,000, including cash, 
U. S. governments and maturities of less than three 


years of $25,273,000. 


UNITED STATES FIDELITY and Guaranty 
Company, Baltimore, Maryland 


1942 Results 


An increase of over $3,000,000 in workmen’s com- 
pensation premiums plus smaller gains in other lines 
resulted in an 1114% rise in net premiums during 1942 
for the United States Fidelity and Guaranty Company, 
Baltimore, Maryland. The total writings were $43, 
771,000. During the year the final adjustment of lia- 
bilities arising out of the former mortgage guaranty 
operations penalized underwriting earnings by $2,950,- 
000, leaving a net gain from underwriting of $2,896,- 
000, before Federal income tax. Net investment in- 
come, before Federal income tax, was $1,798,000. 
Heavy Federal income taxes of $2,720,000 were in- 
curred. At year end assets were $75,755,000, capital 
$2,000,000 and surplus $18,379,000. 
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HUGE bomber rolls off the assembly line of one 
A of America’s aircraft plants. Many of its parts 
have come from points hundreds of miles away, where 
special manufacturing operations are performed. 
Trucking companies co-ordinate these separate ac- 
tivities by rushing materials to designated points on 
deadline schedules. Thus, trucks are transforming the 
nation’s highways into assembly lines hundreds of 
miles long. The need for keeping these trucks in 
smooth, efficient operation was never more important 
than now! The way in which Markel Service, insuror 
of leading truck and bus companies, is helping in this 
critical wartime task will bear investigation by agents 
and brokers handling this type of business. Learn more 
about Markel’s specialized services by writing today. 
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Complete Service 
in One Company 





Fire and Windstorm 
and all Allied Lines 


All forms Casualty Insurance 
Fidelity and Surety Bonds 


°° AMERICAN - 
FIRE AND CASUALTY COMPANY 


An Old Line Company 


Home Office _ Orlando, Florida 
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St. Louis, Mo. 


Dependable Protection 


Big enough to 
serve you but 
not too big to 
know you. 


« 


Rated A+ “Excellent” 
By Best's! 





SEABOARD SURETY—Continued 


A rating analysis of the bond account shows that of 
$3,209,427 invested in bonds at June 30, 1942, approxi- 
mately 71% were rated AAA, the highest bracket, while 
95% are rated BB or better, those eligible for amortiza- 
tion. Of the remaining 5%, nearly all are county and 
municipal issues, not rated. Stocks owned at date of 
examination totaled $1,476,864, of which over 31% 
were not rated. The rated issues placed nearly 30% 
of the total in the BB group and approximately 25% in 
the BBB division. 

The examination covers the three years from June 
30, 1939 the date of the last previous examination, to 
June 30, 1942. In this period the company made an 
underwriting gain of $1,323,008 on earned premiums 
of $5,448,458. Interest and dividends earned during the 
three years were $502,019. After capital adjustments, 
net gain from investments was $418,681. 


STANDARD ACCIDENT Insurance Company, 
Detroit, Michigan 


1942 Results 


The comprehensive report to stockholders of the 
Standard Accident Insurance Company, Detroit, issued 
by Charles C. Bowen, president, shows a remarkable in- 
crease in net premiums of 22.4%, the total of $21,716, 
000 being the largest in the history of the company. 
Underwriting gain was $2,318,000 and net income from 
investments $402,000, before Federal income taxes oi 
$1,470,000, or $7.11 per share, leaving net earnings oi 
$1,470,000, or $8.35 per share. Surplus to policyholders 
at year end was $10,391,000, an increase of $1,018,000 
over 1941. Assets totaled $34,752,000, including cash, 
U. S. governments and maturities of less than three 
years of $25,273,000. 


UNITED STATES FIDELITY and Guaranty 
Company, Baltimore, Maryland 


1942 Results 


An increase of over $3,000,000 in workmen’s com- 
pensation premiums plus smaller gains in other lines 
resulted in an 1114% rise in net premiums during 1942 
for the United States Fidelity and Guaranty Company, 
Baltimore, Maryland. The total writings were $43, 
771,000. During the year the final adjustment of lia- 
bilities arising out of the former mortgage guaranty 
operations penalized underwriting earnings by $2,950,- 
000, leaving a net gain from underwriting of $2,896,- 
000, before Federal income tax. Net investment in- 
come, before Federal income tax, was $1,798,000. 
Heavy Federal income taxes of $2,720,000 were in- 
curred. At year end assets were $75,755,000, capital 
$2,000,000 and surplus $18,379,000. 
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HUGE bomber rolls off the assembly line of one 
A of America’s aircraft plants. Many of its parts 
have come from points hundreds of miles away, where 
special manufacturing operations are performed. 
Trucking companies co-ordinate these separate ac- 
tivities by rushing materials to designated points on 
deadline schedules. Thus, trucks are transforming the 
nation’s highways into assembly lines hundreds of 
miles long. The need for keeping these trucks in 
smooth, efficient operation was never more important 

AD than now! The way in which Markel Service, insuror 
D E of leading truck and bus companies, is helping in this 
critical wartime task will bear investigation by agents 
and brokers handling this type of business. Learn more 
about Markel’s specialized services by writing today. 
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INDEMNITY 
CORPORATION 








SSOCIATED 


FIRE & MARINE 
INSURANCE COMPANY 


Home Office 
$AN FRANCISCO 


i 


U H. MUELLER, Chairman 
t. $. MOORHEAD, President 


SSOCIATED 


for LO years 


has served the public, industr 


and the Nation with its 


unsurpassed safety engineering, medical and legal 


facilities. 


FIRST capital stock insurance company in America to 
offer participating Workmen's Compensation insurance 
to the general public. 


TODAY thousands of vital war workers are being pro- 
tected, assisted, “kept on the job" — through these serv- 


NOW a national institution with its staff working "all out" 


for VICTORY. 


NEW YORK 


Branch Home Offices 
CHICAGO 


LOS ANGELES PORTLAND. ORE. 


DALLAS 
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Beacon Mutual Indemnity, Columbus 
SRPEVOROME PIGEISS) occccccccccccces Aug. 57 
(Mid-Year Results) ............ 9 
(Favorably Examined) Se 

Benefit Ass’n of Railway, Chicago 
(Volume Up) Sept. 
(Convention Examination) n0teened Jan. 75 

Birmingham Fire, Pittsburgh 


(Additional Resources) ea hrere ke-brire Mar. 90 
Bituminous Casualty, Kock Island 

(Uses Renewal Certificates)....... iar 90 

(Organizing Fire Affiliate) ........ . 96 
Bituminous Fire & Marine, Rock island’ 

COW COMDEET) 2ccccccccecs saneut Nov. 81 

(Actively Operating) ...... coccecee Wet, OD 
Boston Insurance, Boston 

SEED SUONOED occccceveccccceue June 82 


Business Men’s Assurance, Kansas 7 
(Reinsures American Savings) ...July 90 
Butchers’ Mutual Casualty, New York 


(Increases Comp. Dividends) ....July 90 

(Non-Assessable Policies) ........ Jan. 77 
Canadian Fire Insurance, Winnipeg 

(Branch Office Opened) inivie anteaters Feb. 79 
Canadian Indemnity, Winnipeg 

(Branch Office Opened) .......... Feb. 79 
Canners Exch. Subrs., Chicago 

(New York Decision) andere tahini July 83 
Casualty Reciprocal Exchange, Kansas City 

(Convention Examination) ........ an. 78 
Celina Mutual Casualty, Celina 

(Favorable Examined) ..... oseee NOV. 96 


(See Mercer Casualty) ............ Dec. 91 
Central Manufacturers’ Mutual, Van Wert 

(Absorbs Affiliate) .... covcccce eee Gl 
Central Mutual Casualty, ‘Kansas City 






(Report of Examination) ........ June 89 
Central Surety and Insurance, Kansas City 
(Stockholders’ Dividend) ...... ..June 

(First Quarter Results) .......... June &9 

(Nine Months’ Results) Dee. 89 

SE GROOMOOED «0.6 on casicces-o0-00 .Mar. 108 
Chicago Lloyds, Chicago 

(Court Appoints Anditors) ...... Nov. 81 

(Auditor Appointed) ............. Dec. 89 
Church Properties Fire, New York 

TE MPEEN ENCPORSE) 20.000 0.0cccccece Aug. 5S 

BE SPOTMEIORR) on cccccccsosecces Mar. 90 


Cincinnati Equitable, Cincinnati 
SIVET MPOOBINOME) cacicccccccvcesese 58 
City of New York Insurance, New York 
(Dividend Status) ee 
Colonial Insurance, Los Angeles 


ee ay 89 
Columbia Accident Insurance, Lincoln 

(Voluntary Retirement) ........ ..-May 89 
Commercial Indemnity, Indianapolis 

(Annual Statement F ‘igures) eaeeseud May 89 

CE RCO y 91 
Commercial Standard, Fort — 

(Official Changes) .............. --Nov. 96 
Compania Cubana, Havana — 

(New Staff) ..... name --Oct. 90 


Connecticut General L jife, Hartford 
(Enters Non-Occupational Field) June 89 
Consolidated Underwriters, Kansas City 
(Report of Examination) oak’ June 9 
Continental Casualty, Chicago 


(Liberalizes A-1 Giassitication).. — 89 

(Half-Year Results) ............ Sept. 87 

(Reinsures Gasase ve Has) . sre. 94 

(1842 Results) Sir aaeepeandge. "5 103 
Continental lnsurance, New York 

(New Director) ........... saegeae Sept. 79 

(Annual Statement) .............. Feb. 79 


Corrvon & Reynolds, Wilmington 
IE Sareea iawcke wip eases seas 
Credit Union Inter-Insurance, Springtie tds 


(Report of Examination) ........ July 91 
Dearborn National Casualty, Detroit 

(Adjusts ey pemeceebenessecke 
Dearborn National Insurance, Detroit. 


(Business Reinsured) ...... 


«eee. Sept. 79 
Eagle Fire, New York 


(To Operate Independently) ...... June 88 

RENEE TRODROOE) occ ccccccccccce Aug. 58 
The Educators, Lancaster 

(Favorably Examined) ........... Jan. 81 


Empire Mutual Casualty, New Yor 
(Writing General Liability) ve JDP 90 


(Examined) ......... ccocc Aug. 71 
we Mutual Insurance, “Chicago 
eceiver Appointed) ............- May 90 


Pn pace Liability Assurance, Boston 
SE MOUND 606 66000000060-0600.0% July 91 
Employers Mutual Casualty, Des —_~ 
(Entering Surety Field) une 90 
Employers Reinsurance, Kansas City 
(1942 Results) ‘aera. Ay 103 
European General eee, New York 


(Favorably Examined) ......... ..June 
Excelsior Insurance, a 

(New Director) ......... penewies ..July & 
Factory Insurance, Hartford 

(To Operate Nation- PNUEEO) cccecee July 8&3 
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(Pierce President) ...... ee le 
(Ross Named Manager) ..... +ee+-Nov. 82 
CHEBBMIROE) cccccccccccccccsescsce Mar. 91 


Farm Bureau Mutual Auto., Columbus 
(Auto Volume Up) ...........+..-Sept. 87 
(Auto Rates Cut) .......seeeeeees Nov. 
(Additional Discount) ............Dec. 89 

Federal Insurance, Jersey City 
(Reports Large Undr. omy coos det, & 

Federal Life and Benetit, Wilmington 


(1041 Figures) ...ccccccccccccce . Aug. 71 
Fidelity and Deposit, Baltimore 
Vee EO era Mar. 91 


Fidelity and Guaranty Fire, eye 

GO PR ae Mar. 103 
Fidelity-Phenix Fire, New York 

(Annual Statement) ......... -..--Feb. 80 
Fire Association, Philadelphia 

(Houston Named Executive) See 3 82 


(Convention Examination) ........Oct. 

(Benson Resigns) ...........++++- Feb. 81 
Fire Insurance Enchanee. Los Angeles 

(Now Operating ee ere Jan. 71 


Fireman’s Fund, San Francisco 
(Haefner Joins W. BBD nccecesesest: & 
Sen evr Capital Structure) ....Nov. 82 
Stockholders’ Approval) .........Dec. 80 
(Dividend Increased) J 
Franklin Fire, Philadelphia 
(New Director) Lae henteeenan soccer Oe 
(New Vice President) ............Dec. 81 


General Accident, Philadelphia 


(Examination Favorable) ......... Jan, 82 
General Casualty, Seattle 

(Six-Zone Examination) .......... Feb. 91 
General Insurance, Seattle 

(War Risk Coverage) ............July & 

(Participating Policies) ....... ...Aug. 61 

CURIOS oosbsdeccvcsovceccccscs Feb. 81 
General Schuyler Fire, Albany 

(Official Changes) ............6+.- Aug. 61 
General Transportation Casualty, New York 

(Report of Examination) ........ -June 91 

(Extending Operations) .......... Jan. 82 
George Rogers Clark Casualty, Rockford 

(Report of Examination) ......... M 


Glens Falls Insurance, Glens Falls 
(Davia Joins Army) .............-Oct. 85 
Globe Indemnity, New York 
(First Quarter Statement) ....... June 91 
(September 30th Position) ....... .Dec. 90 


(Examiners Increase Surplus) ..Mar. 104 

(19042 Results) ...ccccccceccccces Mar. 104 
Globe & Rutgers Fire, New York 

CUUAMNENIED a i0.00:6058 00000000009 -Nov. 83 


Government Employees, Washington 
(Report of Examination) 
Grain Dealers National Mut., Indianapolis 
(Dividend Reductions) ............ May 83 
(Fitzgerald Deceased) ...........-- Aug. 61 
(New President) ................Sept. 80 
Great American Indemnity, New bet = 
(Capital Increase Approved) . May 90 
‘Great Central Mutual Insurance, Peoria 
(Report of Examination) ........ May 
Great Lakes Mutual Fire, Milwaukee 
(Casualty Vowers Refused) .7 
Greater New York Taxpayers Mutual, N. Zz. 
(Report of Examination) ........ May 91 
Group Health Cooperative, New York 


(New Medical Care Plan) ........ Feb. 91 
Guarantee Insurance, Los Angeles 

(New Company) ......csssceceeees May 91 
Guarantee Mutual Insurance, Springfela 

(Correction Notice) ............ 


Hardware Mutual fasualty, Stevens oint 
(Underwriting Profits Rise) ....Sept. 87 
Hardware Mutual, oo 


(Dividend Reduction) ............ June 83 
Hiartford Fire Insurance, Hartford 

(Resources & Volume Advanced)..Mar. 96 
Hartford Steam Boiler, Hartford 

(Regular Dividend) .............. Aug. 72 
Hawkeye Mutual Bonding, Des Moines 

(Entering Surety Field) .......... May 91 
Holyoke Mutual Fire, Salem 

(Correction Notice) .............. Mar. 96 
Home Fire Security, New York 

(Status of Bank Loan) ........... May 83 

(BASK LOAN CANS) ..cccccccccsecs Aug. 61 
Home Indemnity, New York 

COED Scccvevsscrcccescscese Aug. 72 
Home Insurance, New York 

(Sprague Joins ME canenddcaes June 8 

(Promotions) .......... penweeseee June 8&4 

(Canadian Procedure) ...... Sr 
Home Owners Mutual, Chicago 

(Examined) . pceraaenss ame 80 
Hospital Service Plan, ‘Newark 

(June 30th Position) ............ Sept. 88 
Hudson Mohawk Metnal, Albany 

(Policyholders’ Dividend) ........ June 91 
Illinois Casualty, Springfield 

(Reinsured) ........ ee ere Aug. 72 








Massachusetts Bonding, 








= Commercial Men’s, Chicago 


ag rt of Examination) ........Sept. 9 
mine s Fire Insurance, Chicago 

(Enters Oklahoma) ..............-Oct, & 

(Examined) ........ Porn rrr rere Jan. 73 

(Minters Hansas) .......ccccccsccces Feb, 83 
Illinois Mutual Casualt * Peoria 

(Report of Examinat on) Serre May 92 
Illinois National Casualty, Springinte 

(Favorably Examined) ........... ug. 73 

Reinsures Savings Mutual) -+.-Nov. 100 
Illinois Traveling Men’s, Chicago 

(Report of Examination) ..... pt. 90 
Indemnity Insurance, Philadelp hia 

(Extends Merit Ratin eres June 92 
Indiana Lumbermen’s Mutual, indianapolis 

(Dividend Adjustment) ......... -May & 
Industrial Casualty, Bloomington 

EEE Sc cvcwebsednsdeneccesde Aug. 73 
Insurance Co. of N. ‘ks Philadelphia 

Ce TPENOE) sc cvccecssccccecses Aug. 63 

(Mid-Year Figures) ........ oeeee Sept. 82 

(Extra Dividend Omitted) ........ Jan, 73 

(New Canadian Policy) .. «-+0-Feb, 83 

(Kremer Relinquishes” Duties) ; -Feb. 88 
Insurance Company of State of Pa. 

(Stall Promotions) ....ccccccecess June & 


Inter-Insurance Exchange, Chicago 
(Report of Examination). 
International Reinsurance, Philadelphie 
(Progress of Liquidation) ........Oct. 
Inter-Ocean Reinsurance, Cedar Rapids 
CIO TPOEROTE) seccccecccccccese July & 
Interstate Underwriters, New York 
(Mxamined) ........-. 
(1942 Report) 
Iowa Farm Mutual, Des Moines 
(Declares Auto Dividends) ....... 







-Nov. 97 
Iowa Home Owners Mutual, Des Moines 
See Hawkeye Mutual Bonding). .May 91 


( 
Iowa Mutual Casualty, De Witt 
(Official Changes) ...............Sept. 9 
Jamestown Mutual, Jamestown 
(Favorably Examined) ° v. 7 
Kansas City Fire & Marine, Kansas Chy 
(Examined) . -Oct. 
— Automobile Club, Phiiadéiphis 
(Reduces Rates) ..... ct. 90 
Lackawanna Casualty, Old Forge 
(Incorporated) ...........00..+-..sept, 0 


eeeeeeeseees 


Liberty Mutual Insurance, Boston 
(Policyholders’ Dividend) ........ June 92 
(Adopts By-Law Amendments) ..Nov. 98 
(Non- vi peeimehie ee n. 82 

Lititz Mutual Insurance, Lititz 
. ££  " — Feb, 8 

Liverpool & London, Liverpool 
Home Office Report) SP anemoathan ae Aug. 63 

Llovds Insurance, New York 
(Liquidation Progressing) ..... -..Jan, 83 

London Assurance, New York 
(Nourse Retired) ..... -...JdUly & 


London Guarantee & Accident, New York 
(Newhouse, yy ~ ooesegecece cite On 
Louisville Fire & Marine, Louisville 
ae eae mg oO rr Dec. 
Lumbermens Mutual NS Chicago 
(Favorably Examined) J 





(1942 Resul A eeerrrn ‘i 
Lumbermens Mutual Insurance, “Mansfield 

LL tt ae 
Lumbermen’s Reciprocal, Little Rock 

CHEE DONTE co cccrccccoss .-July 92 
Lumbermen’s Undr., Kansas City 

(Current Progress) aise eats -Nov. 8 


Lumber Mutual Casualty, New York 
(Present Dividend Scale)..........May 92 
Lumber Mutual Fire, Boston 


(Pividend Reductions) i oeinn airs ause May 
Madison he tag | ikiwardsvilie” 
(Favorably Examined) ........... Dec. 90 
Manufacturers’ Casuaity. err 
ars June 92 
(Bid by Commercial Credit) *. ..-Dec. 90 
(Commercial Credit Deal) ........ — 84 


(Examination oh 
Manufacturers & Merchants, Cincinnati” 
CHOW COMBERT) coccccccccccess 00 eee, 


Maryland Casualty, eaeaee 
(Home Office Buildings) . aoe 92 
(Bramble, Secretary) ............ e 92 
(Offers Schedule Aaeunk Policy) Zune 92 
(Harper Promoted ug. 73 
spegpoeed Capital Increase) ... “aout. 91 
Debentures Purchased) ...... -- -Sept. 91 
(Michael Promoted) .......... ...Sept. 92 
(Completes New puapecing) « eine "et. . 
(September 30th Position) . 

(Preliminary Figures) .......... “ae “105 

Maryland Fire and Marine, Baltimore 
CROP POOORIOED occvcccveseccccecees Feb. 84 


Boston 

(1942 Results) 
Medical-Surgical Plan, aeeonaresie 
(Licensed) 
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Mercer Casualty, Celina 


Favorably Examined) Sess ae aka Nov. 98 

{Purchased and Reinsured) ....... . 91 
Merchants Fire Assurance, New York 

(Noble Deceased) ..........see0e: July 86 

(Brady Advanced) ........ eeseeee Sept. 84 

(Brady Director) ......ccscocccccs Feb. 84 
Metropolitan Lloyds, Dallas 

EREINSUTOR) cocccccccccccccce bbe Dec. 92 
Michigan Casualty, Detroit 

(Adopts Mutual Form) .......... Aug. 74 

(See Northern Mutual) .......... Nov. 98 
Michigan Surety, Lansing 

(Adds Liability Coverage) ........ Feb. 91 
Mid-America Insurance, Detroit 

SEEBNEED  0:6050:00000005000060900000 ay 8 
Mid-Continent Mutual, Milwaukee 

(To Be Liquidated) .............. ug. 74 
mhivesters ire & Marine, St. Louis 

(To Write Fire Lines) ........... Feb. 8 
Millers Mutual Fire, peverevened 

pipe ee 2 Not ice) (bbb EsebsReeve ay 85 


(Examined) ......... Dec. 
Minnesota linplement Mutual, Owatonna 

Oe June 85 
Mutual Benefit Health, Omaha 


(1942 Convention Report) ...... Mar. 106 
Mutual Federation of N. Y., Syracuse 

(New Organization) ............+. May 85 

(Revision in Membership) ........ Feb. 85 
Mutual Fire Insurance, Bel Air 

(100th Anniversary Favorable) ...Mar. 97 
Mutual Fire, Coatesville 

SONNE ER BUM) cccccccscccccece Feb. 8 
Mutual Implement and Hardware, Owatonna 

(See Minnesota Implement) ...... June 85 
Mutual Rural Casua ty, Baltimore 

(See Mutual Rural WOOD oc cccccvscl ar. 97 
Mutual Rural Fire, Baltimore 

(Sponsored by REA) jane sivewewy Mar. 97 
Mutual a, Des Moines 


(See State Automobile) May 
National Automobile Owners’, Gladstone 


(To Be Liquidated) .............. ly 
National Fire Insurance, Hartford 

SE EE ED 0.000450 00c000vceel far. 98 

ee Be rere Mar. 98 
National Fire & Marine, Elizabeth 

Eee reaeeqepenetn b. 85 
National Lloyd’s, Baltimore 

(Rearranges Official § MD avéec oe ” 92 

(Garrett Sells Interest) ......... Mar. 106 


National Mutual ee Bethlehem 





cred all Affilia -+-Nov. 87 
Ee 85 
National Mutual Casualty, Tulsa 

(Inhofe New President) .......... Oct. 92 
National Mutual ineurance, Celina 

eae 83 
National Retailers Mutual, Chicago 

SIONS UNE D vn:5cicc0s0s cecscces Aug. 65 
National Security, Omaha 

a are July 86 
et Surety. —* York Se 92 

ear Figures beseseecened t. 

_(Favorably Examined) Coccceccccos Pt. 92 
Nebraska Hardware Mutual, Lincoln 

DEED cab<thiscscadseenessee May 86 
New Amsterdam Casualty, meattenes 

Oe eae ar. 106 
New Brunswick Fire, New PEREE: 

(Additions to Staff) .............. Nov. 8&8 
New En ~y Casualty, Springfield 

(Mid- r Figures) . -Sept. 92 
New Jeveey. Mfrs. Ase’n Fire, ‘Trenton 

(Dividend to Policyholders) ...... Feb. 88 
New Jersey Mfrs. Cas., Trenton 

(Continues Dividends) ............ Feb. 91 
New York Casualty, New York 

(Triennial Examination) .......... Oct. 93 
New York Fire & Marine, New York 

(Resumes Active Operations) ....Oct. 87 


Northern Mutual ee Chicago 


_ (Sneceeds A. & H. Mutuals) ...... Nov. 98 
Northwest aan Seattle 

| eri iete se Aug. 74 
Northwestern National, Milwaukee 

(Wins Commission Case) ........ Sept. 84 


FOR MARCH, 


1943 


Ohio Farmers Indemnity, Le Roy 
(Convention Examination) ......Mar. 107 
Ohio Farmers Insurance, Le Roy 
(Examination Report) ........... Mar. 98 
Ohio State Insurance, Columbus 
(1941 Statement) ..............6.- Aug. 75 
Pacific Mutual Life, Los Angeles 
(Report of Examination) cecccece --Oct. 93 
(Non-can, Benetits Increased) . . Nov. 99 


(Non-can. Benefits Increased) ....Jan. 84 
Pacific National a San Francisco 


Ck EF ER r. 101 
Paramount Fire Insurance, New York 

(To Retain Business) ........ ... Aug. 66 

(Beale Named Officer) ............ Aug. 66 

CHO GD ons cs vecceescccscess Feb. 88 
Pearl American Fleet. New York 

(Montana Suit Settled) .......... pt. 


Pennsylvania cooneny. altimore 


(Purchased Trae f Comm. Credit) ...Sept. 93 
(Offices M ohn SeGss0000e 1. Oct. 94 
(Expansion Planned) se rtbseiuene Jan. 85 
(Adds Capital and § es Feb. 92 
oy on deme s Philadelphia 
(Dividend Adjustments) ........ une 85 
eo ae c. 85 
—- Mfrs. Ass’ ; Cas., Phila. 
(Dividend on 1941 Policies) ...... Nov. 99 
Pennsylvania Mfrs. Ass’n Fire, Phiia. 
( Dividend Maintained) ...... Nov. 89 
(Policyholders’ Dividend) ........ eb. 89 
Pennsylvania Threshermen, Philadelphia 
CREED iccccovecevecccsescces ug. 75 
(Enters New York) .............Mar. 107 
Phenix Mutual Fire, Concord 
(Capital Revision) ................ Dec 
Plain Dealers Mutual Casualty, Chicago 
(Report of Examination) ........ 
Plymouth Insurance, Chicago 
(Presently Inactive) TTT ay 88 
Potomac Indemnity, Philadelphia 
(HOW COORG)  . ccnccccsscccccses . 
Premium Insurance, San Francisco 
(Doubles Capital) ...........++-.- . 66 
Protective Fire Insurance, Seward 
CUED. 560000 00000000000000% May 88 
Providence Washington Ins., Providence 
(Heavy Marine Losses) .........) Mar. 101 





Provident Life & Acc., Chattanooga 
(Non-Occupational Form) Ju 
(Auto Accident Coverage) g. 

Public Service Mutual Coomalty, New York 
(Non-Assessable Policies) Jan. 86 

Reserve Mutual Casualty, Chicago 
(Examined 

Rhode Islan Insurance, enero: 
(Addition to Staff 5; 

Revised War Ris 
War Risk Writiage  perwerevegs 
(War Risk Writings) .......... -No 

Rhode Island Insurance, * Providence 
(Syndicate Buys Affiliate) ........Dec. 86 

al Exchange, London 

ome Office Remittances) eee May 88 

Royal Insurance, — 

(Home Office Report) A 

Safety Mutual Casualty, St. Louis 





(kh. Ora b. 92 
St. Louis Fire & arine, St. Louis 

EE i cdindnsetb00600a000%6 e 86 
St. Paul Casualty, St. Paul 

(Receiver Appointed) ............ June 93 
St. Paul Fire & Marine, St. Paul 

(Record Resources and Volume)..Feb. 89 
St. Paul Mercury Indemnity, St. Paul 

(Stockholders’ Statement) ........ Feb. 93 
Savings Mutual Casualty, Peori 

(Reinsured and Liquidated) -Nov. 100 
Seaboard Mutual Cas., Philadelphia 

mney 2h — tases he twee sadn Dec. 92 
Seaboard S rety, New York 

(Stockholders Dividend) ......... May 93 

(Pays Special Dividend)..........4 Jan. 86 

(Mid-Year Examination) ........ Mar. 107 
Secured Fire & Marine, Indianapolis 

(Robertson President) ........... Nov. 93 
—- Insurance, New Haven 

i rere Mar. 101 


Security Mutual Casualty, Coane. 


(Pavorably Hxamined) .......... - 100 
Security National Fire, Galveston 

(Retired from California) ........ June 88 

(See Trinity Universal) ........... Jan. 74 


Security ‘Taxpayers Mutual, New = 
(Report of Examination) ........ May 93 
Shelby Mutual Plate Glass, Shelby 


(Changes Name) .....s-sseeessseees Oct. 94 
Standard Accident Insurance, Vetroit 
(Stockholders’ Dividend) ........ 2 ept. = 
Core seeesesssesseced ar. 


(1942 Results) 
Standard — Casualty, Springtield 

CHBRMIEOE) ccccccccvcsvccscessvens Dec. 93 
State Autumolile Lus., les Moines 





(Entering Surety Field) .........) ay 94 
State Automobile Mutual, Columbus 

(Official Changes) .........+.+e06+ Aug. 76 

(Favorably Examined) ............ Oct. 94 
State Farm Mutual, Bloomington 

(Auto Volume Rises) aakeieveses Sept. 93 
Sterling Insurance, Chicago 

(Plans Agency Development) . ——- 93 

(Recent hoy oa Pitekbeonee Aug. 76 

(Mid-Year ED wseveccosesvevets Oct. 95 

(New Official) .......ccccccceees Nov. 101 

(Reports Large Earnings) ........ Dec. 93 
Stuyvesant Insurance, New York 

(Official Staff Change) ........... July 86 
Suburban Auto Insurance, Wheaton 

(Favorably Examined) .......... June 93 
Switzerland General, Zurich 

(Maloy Deceased) .........+++..+: Aug. 69 
Tennessee Automobile, Knoxville 

(Changes Name) .......++:se+ee Nov. 101 
Trade Union Accident, New York 

(New Company) .....--seesseees Nov. 101 
Travelers Casualty, Chicago 

(See Northern Mutual) ........... Nov. 98 
Travelers Insurance, Lurtford 

(New Director) ..........eeeeeees 

(Cowles Dies) ........ . ° 


(Dividend Declared) . oes 
(Preliminary Income F igures) . -Feb. 93 
Trinity Universal Lusurance, Dallas 


(Favorably Examined) ........... July 93 

(Acquires Security National) ..... Jan. 74 
Underwriters at Lloyds, London . 

(American Trust Fund) .......... Sept. 85 
Union Insurance, Indianapolis 

(See American States) ..........+- Oct. 89 

CRO bce 4:5.0:0-64540040620000% Feb. 93 
United American Lloyds, New York 

(Ti@uiGating) ...cccccccccsserssces une 
United States Fidelity & Guar., ee 

(Offer to Debenture Holders) .. -May { 

(Underwriting Profits Rise) ..... “Sept. 93 

(Offers Cash for Debentures)...... Oct. 1% 

(2BES MesGlts) .ccccccesccccsccces Mar. 108 
United States Guarantee, New York 

(Pays Extra Dividend) ........... Jan. 86 
Unity Fire Insurance, New York 

(In Process of Organization) ....June 88 

(CRramMIMeG) 2 cc ccvccscvoovcccecece nly &7 

(Organization Completed) ........ Nov. 93 

(Additional Funds) ...........++.- Feb. 90 
Virginia Surety, Toledo 

(Changes Domicile) ...........+.. Aug. 7 

(New Officials) ..cccccsscccccesecs . 77 
Warner Reciprocal Insurors, Chicago 

(See Canners Exchange) ........ July 83 
Wawanesa Mutual, Wawanesa 

(Hawley President) ..............- Feb. 90 
Western States Mutual, Freeport 

(Examination Shows Gains) ere Feb. 94 
Wm. Penn Fire, Philadelphia 

(Capital Increase) ........+.++++++ Dec. 87 
Wisconsin Accident, Milwaukee 

(Business Reinsured) ene hee Da Feb. 94 
Wolverine Insurance. Lansing 

(Adding Casualty Lines) ........ Sept. 92 

(Third-Quarter Statement) ....... Dec. 93 
World Insurance, Omaha ~ 

(Gribble Added to Staff) ........ Aug. 78 

(Tune 30th Statement) ............ Ang, 78 


(Brotherhood Reinsurance Ends)..Feb. 94 
Yorkshire Indemnity, New York ». 
(Report of Examination) ........ May 95 
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Statement 


AT THE CLOSE OF BUSINESS DECEMBER 31, 1942, 


as reported to the Insurance Department of the State of New York 








ASSETS LIABILITIES 


Cash. $ $35.893.30 Reserve for Losses. $1.647.719.30 


U. S. Government Bonds.  2.603.397.27 Reserve for Unearned 


Premiums 608,356.62 
Public Utility and Other ; 
Bonds 238.285.08 Reserve for Taxes, Ex- 
penses and Unassigned 
Stocks at Convention Funds . 318,189.07 
Market. 444,965.50 _— 7 
: Capital—Paid 
’ ' ‘ In. . . . $755,095.00 
Premiums in Course of . ee 
Collection 94,179.27 


Net Surplus 900.000.00 


SURPLUS AS REGARDS 
POLICYHOLDERS 


Accrued Interest and 
Other Assets 12.639.57 


Total Admitted Assets. $4.229.359.99 


$1,055,095.00 


Total Liabilities . $4.229.359.99 


e , (:: Eligible bonds amortized. Other bonds and stocks at convention market value. 
Securities carried at $559,605.92 in the above statement are deposited as required by law. On the 
basis of December 31, 1942 market quotations for all bonds and stocks owned, the total admitted 
assets and unassigned funds would be increased by $21.280.006. 


THE 


HACESS 


INSURANCE COMPANY OF AMERICA 
NINETY-NINE JOHN STREET « NEW YORK CITY 
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There is an extra measure of safety in the solid financial strength of 
“American Re.” 


This organization, its experience and its resources are at the disposal of 
insurance companies seeking re-insurance facilities. 














“Re-insurance 


Casualty Fidelity 





eAMERICAN 
RE-INSURANCE COMPANY 


99 John Street New York, N. Y. 








Financial Statement as of December 31, 1942 


ASSETS LIABILITIES 


$11,229,278.75 Workmen’s Compensation, 
. S. Liability (Legal) and 
ernment  $9,799,500.00 Other Loss Reserves ... $5,054,585.89 


Municipal 675,428.75 : 
All Other 754,350.00 —— a — 


4,128,095.00 ie 
Commissions Payable .... 136,843.24 


(Valuations on N. Y. In- Reserves for Taxes, Rein- 

oe a ..- $15,357,373.75 surance, etc. 2,004,859.22 
Cash (In Banks and Office) 2,210,115.24 . 
Mortgage Loans (N. Y. 7“. — en 250,000.00 

City Real Estate) 174,598.18 : re 
Premiums Not Over 90 Voluntary Contingency 

Days Due 464,897.03 Reserve 500,000.00 
Accrued Interest 49,926.88 Capital Stock 2,000,000.00 
Reinsurance Recoverable, 5 

16,159.77 hemevel ,995,720.77 


Total Admitted Assets .. $18,273,070.85 Total Liabilities ...... $18,273,070.85 


N. B. Securities carried at $480,343.75 in the above statement are deposited as required 
by law. 

On basis of December 31, 1942 Market Quotations for all Bonds and Stocks owned, the 
Company’s Total Admitted Assets and Surplus would be increased $244,381.26. 
































